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Belgrano Declares 
The Word ‘Stamina’ 
Denotes Insurance 


(alls for United Front of All 
Classes in Facing New Eco- 
nomic World 


SPEAKS BEFORE THE F.U.A.P. 


Scholarly Address Views Wider 
Aspects of American System 
of Individual Enterprise 








F. N. Belgrano, Jr., president of the 
Pacific National Fire, delivered a scholar- 
ly address before the Fire Underwriters 
on the Pacific yesterday on “The Part 
Insurance Plays in Our Economic Sys- 
tem.” 

He expressed 
comprehensiveness of the 


satisfaction with the 
subject as- 


| signed to him, because it was not con- 


fned to fire insurance but embraced 
insurance in all its branches. 

“Tl wonder,” he said, “if too frequently 
all of us—fire, life, casualty, surety and 
marine men alike—have not been guilty 
of narrow vision; of thinking almost 
solely in terms of our particular branch 
of the business, and all but forgetting 
that insurance is a great institution hav- 
ing a number of branches, each inde- 
pendent in its own right but, paradonxic- 
ally, interdependent.” 


Post-War England 


He spoke of a recent newspaper dis- 
patch which quoted a group of leading 
bishops of the Church of England who, 
according to the dispatch, without a dis- 
senting voice, agreed that the coopera- 
tive, or collectivistic, form of economy 





would succeed the free enterprise sys- 
tem in post-war England. Saying that 
if Europe turns to the cooperative or 
collectivist economic principle, which he 
termed a more polite way of describing 
the economic concept, of Communism, 
drastic changes are in store for the 
United States as well, he said: 

“The extent to which the American 
system shall be preserved will depend 
largely upon the depth of our faith in it, 
‘- our readiness to make sacrifices for 
i 


“W hat does that mean to the business 
men of America? In what manner, in 
what forms, must they begin to serve 
the cause of free enterprise and indi- 
Vidual initiative? All of the answers to 
those questions will develop only as 


(Continued on Page 24) 
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Listeners Hear 


At the moment there are a number of radio programs on the 





air in which contests are held with cash prizes for the winners. 


In interviewing one of the contestants recently, the program 
announcer asked, “Mrs. Blank. if you were to win this grand prize, 


what would it mean to you?” 
wonderful. 
always have a roof over our heads.” 


And her answer was, 


“It would be 
My husband and I would then know that we will 


When he asked a young man what he would do if he were to 
win, the huge listening audience heard this: “The first thing I 
would do would be to finish my medical education which I had to 


abandon when my father died two years ago.” 


The interesting thing about these answers is that they indicate 
some sort of security as the general answer, usually couched in 


very personal human terms. 


One of our underwriters, struck by 


the fact, often calls attention to it when he is talking to a prospect. 
Most people are familiar with one or more of the air programs, 
and our underwriter tells us that to remind them of some of the 
interview answers supplies a homely and effective touch of motiva- 
tion at the time he is talking of what life insurance money 


can do. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 

















































































Pink Says 50% Of 
Public Counselors 
Are Not Licensed 


Superintendent Tells of Their Op- 
eration and Fees in An- 
nual Report 


20 REMAIN OUT OF 100 


Department Wants Law Prohibiting 
Unauthorized Use of New 
York Department Name 








Superintendent Pink of New York dis- 
“insurance counselors” 
nual report to the legislature. In 1939 


cusses in his an- 
when the counselors to the insured were 
at their peak there were practically one 
hundred organizations in business. At 
the present time there are about twenty, 
and even some of these are conducting 
business on a limited scale. The policy- 
holder upon calling at the office of the 
adviser is usually required to pay a reg- 
istration fee. An additional fee is charged 
for an examination of the policy and for 
any information and advice given. It is 
generally based upon the amount of the 
weekly or monthly premiums paid or 
upon the amount of insurance involved. 
In some instances the basis used 

percentage of the savings on the first 
year’s premiums. This is especially true 
of one of the larger organizations. 

Tells of Amounts Received by Counselors 


Of the twenty organizations leit, Su- 
perintendent Pink divided them into two 
classes, he says: “The first consists of 
fifteen which transact only 5% of the 
total business done and the second of 
about five transacting 95% of the busi- 
ness. During the twelve ‘cant a od 
beginning September 30, 1939, thc 

the first class serviced namenianiall 
3,000 cases and received from policyhold- 
ers about $15,000 in fees. Of this amount 
about $8,000, or 53 1/3%, was spent in 
advertising. It is estimated that during 
this same period the organizations in 
the second class serviced from 12,000 to 
15,000 cases and received fees of ap- 
proximately $300,000, nearly $100,000 of 
which was spent in advertising. Th 
average fee charged, as shown in t 
questionnaires, was from $20 to $23 
This does not coincide, however, with the 
fees charged in a majority of the cases 
called to the attention of this depart- 
ment by policyholders who filed com- 
plaints against various counselors. In 
the vast majority of those cases they 
were greatly in excess of the average 
ascertained from the figures submitted.” 


One Adviser Sued 68 Times 


The department sent out a question- 
naire about the counselors. It developed 
that in a period of a year one adviser 
was sued sixty-eight times by poli cy- 
holders for the return of fees and th: 
he in turn had sued one po Aa a 
Of these sixty-eight cases forty-six in- 









(Continued on Page 12) 
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: Quality proved by performance The quality of the John Hancock 


Readjustment Income Sales Plan is 


daily being proved by the performance of our representatives. 


Strongly supported by national advertising, our streamlined method of pre- 
senting this plan helps the family man to readily recognize in it a practical 


solution to a vital problem. 








LIFE INSURANCE COMPANY 


oF Boston, MASSACHUSETTS 
GUY W. COX, President 
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Life Insurance Advertisers Meet In New York 


About fifty insurance advertising men and women attended the Eastern round 
table meeting of the Life Insurance Advertisers Association at the Hotel Penn- 
sylvania, New York, March 14. Chairman at the morning session was Arthur H. 
Reddall, assistant secretary, Equitable Society, and chairman of the program com- 
mittee for the meeting. C. Sumner Davis, editor of publications, Provident Mutual, 
and president of the Life Insurance Advertisers Association, introduced one of the 
morning's speakers and made several announcements. 

The afternoon session consisted of round table discussions on seven different 
topics which had been previously selected by vote of the members. The subjects 
and discussion leaders were these: Magazine and Newspaper Advertising, A. H. 
Thiemann, New York Life; Annual Statements, Arthur F. Sisson, State Mutual Life; 
Periodicals for Agents, Lewis B. Hendershot, Berkshire Life; Enclosures for Pre- 
mium Notices and Receipts, J. A. Young, Monarch Life; Direct Mail Advertising, 
Carleton C. Loeble, Presbyterian Ministers’ Fund; Sales Promotion Material, Rich- 
ard Rhodebeck, U. S. Life, and Advertising Specialties, Nelson A. White, Provident 
Mutual. 


H. D. Shaw, Continental American, 
Gives Keynote Address Before LAA 


and claims. And our convention pro- 
grams are inclined to be loaded on the 
side of ‘good ideas,’ personal slants, 
reminiscences, and plain guesswork in 
Sunday clothes. The reason for this, of 
course, is simply that it’s easier to 
theorize than to find out. 

“We need something that will periodi- 
cally jar us into remembering that the 
real judge is not the distinguished gen- 
tleman who ponders over the display 
board, or the willing friend who acts 
as critic; but the fellow out there. The 
prospect, the policyholder, the agent, the 
manager—they are the judges and the 
juries we appeal to. But it takes cour- 
age and hard work to learn what pushes 
the right button with those people, to 
find out whether we are getting results.” 

Admitting the difficulties of discussion 
of the intangible subject of tangible re- 
sults, the keynote speaker called for seri- 
ous discussion of result-getting in the 
dav’s talks and discussions. 

Definition and clarification of the ob- 
jective is an essential part of determ‘n- 
ing results, Mr. Shaw said. Second is 
consideration of what kinds of material 
will produce the maximum amount of 
the desired effect, material includine 
media,. copy, pictures and all parts of 
the basic plan. Third point is method, 
the techniques and ways of using the 
material to get the results. Point 4 is 
the checkback to determine whether the 
actual results equal the desired results. 

Proved, workable ideas are the object 
of the convention, he said, rather than 
theories and beliefs. Measurement and 
testing of the results of past experi- 
ments and attempts are valid and useful, 
rather than theatrical stunts and per- 
sonal ideas, surmises and beliefs. 


Keynote speaker of the Eastern round 
table meeting of the Life Insurance Ad- 
vertisers Association in New York 
March 14 was Howard D. Shaw, of the 
Continental American Life of Wilming- 
ton, Del. 

Mr. Shaw told a story of a lion at 
the Bronx Zoo which fell into a dry 
ditch surrounding the lions’ park and 
refused to climb the ramp leading up 
the side of the ditch, The attendants 
jabbed him with long poles, used a 
whip, and lassoed him with a rope, but 
the lion didn’t climb the ramp. Night 
fell and the zoologists were about to 
give up when the director thought of 
playing flashlights on the animal. In 
the spotlight, the lion dashed up the 
ramp. 

Drawing a parallel between this situ- 
ation and the problems involved in 
sales promotion and advertising, Mr. 
Shaw said that in both cases getting re- 
sults is just a problem of pushing the 
right button. “The obvious methods of 
force had failed,” he said, “but a ray 
of light had touched something—and 
tripped the springs of action. The same 
thing happens in sales promotion and 
sales training, advertising and direct 
mail. But because it’s not so easy to 
see what kind of results are taking 
place, we work often in a fog of un- 
certainty. 

“Because of the abstract nature of 
the sales promotion task, our world is 
filled with theories. and theorists. We 
float on a sea of opinions and viewpoints 





Top, left to right: Margaret Divver, John Hancock; Beatrice Jones, Equitable 
Society; Mary Barber, Penn Mutual Life. Center, left to right: Frederick W. Floyd, 
Columbian National; Howard D. Shaw, Continental American; Arthur H. Reddall, 
Equitable Society. Bottom, left to right: Carleton C. Loeble, Presbyterian Ministers’ 
Fund; Arthur F. Sisson, State Mutual Life; A. H. Thiemann, New York Life. 








Beatrice Jones Gives Woman’s View 
On Advertising of Life Insurance 


In a sparkling talk combining humor 
and serious ideas, Beatrice Jones, C.L.U., 
Manager of the woman’s division, H. H. 
Wilson agency, Equitable Society, New 
York, and vice-president of the Life 


Underwriters Association of the City of 
New York, told the members of the 
Eastern round table of the Life Ad- 


vertisers Association the woman’s angle 
on insurance advertising. 

The progress already made in reach- 
ing the women’s market for life insur- 
ance is shown by the great increase in 
sales to women during the past two 
decades, Miss Jones said, citing the 
Equitable Society in 1939, when 22% of 
the policies issued were on the lives of 
women. This increase reflects great 


credit on insurance advertisers, she said, 
although she maintains that there is no 
special technique for reaching the wom- 
en’s market that does not apply in ap- 
pealing to men. 

As a vague but valuable suggestion, 
Miss Jones pronosed that the life in- 
surance advertisers would help them- 
selves most by getting women to boast 
of their respective husbands’ wonderful 
life insurance programs to each other, 
and become specific in the details of the 
fine provision he has made for her. “This 
would go a long way to offset that old 
bogey, ‘but my wife doesn’t believe in 


insurance—she says that she doesn’t even 
want to think about it because it makes 
her so sad.’ 


“If a campaign could be designed to 
make women take off their masks and 
boast of their husbands’ insurance as 
an evidence of his devotion, it would 
result in widening the women’s market. 
Let one woman, in a group of women, 
start boasting of her husband’s thought- 
fulness and tender care and every woman 
in the room rises to the defense of her 
own husband. All this enthusiastic en- 


(Continued on Next Page) 
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ergy should be harnessed and employed 
in behalf of life insurance,” she said. 


_ “A primary function of life advertising 
is the fostering of the agent,” Miss 
Jones continued. “As I see it, there are 
two major contributions that life insur- 
ance advertisers can make to the agent: 
to increase his prestige and to increase 
his prospects. Advertising is doing more 
than ever before to increase the agents’ 
prestige, but we are still a long way 
from the realization of our objective. 
Prestige-building is a vague and evanes- 
cent project, and we must determine 
why the prestige of the insurance agent 
is so often lacking. 


“It is my sincere belief that the reason 
the insurance agent has been the sub- 
ject of so many unfunny wisecracks 
and the object of so much avoidance is 
because the agent actually plays the 
role of the voice of conscience, very 
alive and staring the prospect in the 
face. This is true because everyone who 
is honest with himself knows that in- 
surance has no equal in providing se- 
curity for humankind. Hence I believe 
that when a prospect avoids an agent it 
is because he is just an average human 
and as such he finds it easier to reckon 
with this reminder to himself that he 
needs life insurance by avoiding him. 


_ “When the agent persists his very per- 
sistence gives rise to the charge of high 
pressure selling and adds still more ev- 
idence to the great pile already lined 
up against the insurance agent. 


“Insurance advertisers can provide an 
offset to this evidence by building up 
the insurance agent—by interpreting 
him to the public—by recasting him in 
a new role, if you will. You can take 
him out of the nagging conscience pos- 


ture and sell him to the public as a 
helper and their willing servant. 

“The policyholders who have real re- 
gard for their insurance agents consider 
their agent as their helper—the good 
student who helps them solve their 
toughest problems. 

“The second function—to increase 
prospects—is no less important. The 
day is passed, fortunately, when people 
buy insurance from their friends to help 
their friends. When your friends be- 
come your policyholders it proves only 
one thing: that they have confidence in 
the friend agent and trust him. 

“Any good life insurance agent is bet- 
ter served by having as his prospect a 
stranger who has a friendly regard for 
life insurance than a friend who is un- 
friendly to life insurance. Some of the 
work you are doing now is making 
friends for life insurance—do more of it. 

“Tf your advertising can get across 
the true picture of the wonder of life 
insurance—just by repeatedly telling the 
story—when people have read it often 
enough it will begin to soften the false 
resistance which has existed for so long. 

“Today’s market demands a_ higher 
standard of selling performance than at 
any time in our history. As that level 
is raised by public demand the need for 
more dignified prospecting is empha- 
sized. It must be lifted out of the hit 
or miss method and placed on a thor- 
oughly reliable and dignified plane. This 
can be done by you more effectively than 
by any other single function in the life 
insurance business. Yours is the unique 
position of coordinator between the in- 
stitution and the public—it is a big job 
but one that pays guaranteed returns 
in increasing not alone the number of 
policyholders but the number of grateful 
and appreciative policyholders.” 


Floyd, Philadelphia General Agent, 
Tells of Battle With Paralysis 


The problems facing a life insurance 
salesman without the use of his legs 
and the value of direct mail for keeping 
customer contacts while laid up were 
discussed at the morning session of the 
Life Insurance Advertisers Association 
Eastern round table meeting March 14 
by Frederick W. Floyd, general agent 
of the Columbian National Life at Phila- 
delphia. 

Mr. Floyd told about his own experi- 
ence while incapacitated by infantile 
paralysis, beginning in September of 
1939. 

“At that time,” he said, “I was defi- 
nitely out of circulation for an indeter- 





Advertising Agency Man 
Tells LAA Members of 


Attempts at Analysis 


“What Makes People Read Advertis- 
ing?” was the subject of a talk by Her- 


bert A. Thompson of Arthur Kudner, 
Inc., New York, before the LAA Eastern 
round table March 14. 

The factor of faith is larger in ad- 
vertising than in any other purchases 
made by the typical American business, 
according to Mr. Thompson. Most of 
the businesses which have grown to 
greatness have used advertising and in- 
creased their sales, but this record dem- 
onstrates only that the use of advertis- 
ing can be profitable, not that advertis- 
ing always pays. 

Mr. Thompson told of the attempts 
to analyze the importance of the dif- 
ferent factors in advertisements, based 
on thousands of reports, and the results 
achieved from the application of such 
analyses. He pointed out that life in- 
surance advertising rated slightly over 
average in reader interest, and that men 
give it slightly more attention than 
women. All of the highly read adver- 
tisements were talking about the reader 
and not about the company; in most of 
the poorly read ads the company was 
talking about itself, 


minate period of time. It was obvious 
that contact must be maintained with 
my policyholders and prospects or the 
work of years would be lost. 

“During the first three months after 
I left the hospital and was at home, I 
used the telephone almost constantly. 
But as the time approached for me to 
go to Warm Springs, I realized that 
direct mail would have to be used from 
that point.” 

During eight months at Warm Springs, 
Mr. Floyd sent out some 1,500 personal 
letters to his mailing list, and included 
a printed folder of his own composition, 
titled “The Doctor had taken his own 
Prescription.” It was based on the dis- 
ability clause which he had tried to in- 
clude in all policies he had placed and 
which was included in his own policies. 

His letters, light in tone to avoid the 
appearance of sympathy-seeking but 
serious enough to put the story over, 
resulted in dozens of return letters. 
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HOME OFFICE POSITION |". 
Former 
An unusual opportunity will soon open up in the 
Home Office of a substantial Eastern life insurance The 
company. The man preferred is one who is now nouncet 
giving all or a part of his time to personal produc- aa 
a 
tion, who is willing to travel about half the time, and agency, 
who wants experience in (a Home Office Agency = - 
. one s * uy 
Department. This position will involve regular New 
Agency Department duties. Salary modest to start. 1901 a1 
If you are interested write your qualifications to — 
¥ Agency 
Orlean: 
Box 1397, The Eastern Underwriter, tion fr 
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Plan Described by Seneca Gamble} ‘' 
For 
Describing in detail his company’s di- the insurance journals, we have released} #5 hi 
rect mail advertising plan, Seneca M. “— <> our ee mail results. a . 
: ‘ “As I have said, the general agent is} the !0 
Gamble, Massachusetts Mutual Life, ad a vital factor in merchandising sales) he has 
dressed the Eastern round table of the aids to the agents. To assist him in this) of dir 
LAA on “Merchandising Advertising and phase of his work we have played up} “S Eth 
Recording the Results.” our direct mail service in one of our 
“We know that since Massachusetts ggg Roegecoel ee Adve 
Mutual began a direct mail service in 44, right track which includes using) Now 


May, 1933, our salesmen have sold over 
$120,000,000 of business to prospects cul- 
tivated by direct mail,” Mr. Gamble said. 
“We know how much the service has 
cost the agents and how much it has 
helped them to earn. These facts and 
many others are matters of record. 

“The all-important and often-difficult 
responsibility of merchandising sales aids 
to salesmen is a twin-motor job—the 
general agent being the main power 
plant, and the home office being the 
auxiliary motor. The general agent’s 
active cooperation in merchandising di- 
rect mail determines—more than every- 
thing the company can do—his agency’s 
use of the service. This is equally true 
of all selling aids. 

“Recognizing the power of the trade 
press in molding the opinion of agents, 
we have devoted some advertising space 
to the promotion of our direct mail 
service, for the attention of our own 
agents. And for the news columns of 
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the company’s sales aids, is in the be- 
ginning. We therefore make specific 
reference to the service in our company 
training course. 

“The service is discussed at our con- 
ventions and regional meetings, by a 
home office man or an agent. At one of 
our conventions, a corner of the hotel 
lobby was given over to an actual dem- 
onstration of the service in operation. 

“We know by experience that per- 
sonal visits to the agencies are very 
important and that without these visits 
the merchandising. effort is sorely han- 
dicapped. On my field trips, I discuss 
the service at agency meetings and hold 
many individual conferences with the 
agents. 

“We have recommended that each of 
our general agents should appoint a 
member of his management staff as the 
direct mail secretary. The direct mail 
secretary must be sales minded, coopefa- 
tive and sufficiently interested in the 
progress of the agency to familiarize 
herself with the needs for life insur- 
ance, and with all of the advertising 
pieces in the line. 


rect mail campaigns. 
“In nearly all of our agency offices) 
there is a display board carrying sam- 
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ples of all of the pieces in the direct] Hari 
mail line, serving as a reminder for the) $sociz 
agents. _ pf Rutua 

“We know that the actual selling) be 
must be done by the agent. We are noty . i a 
engaged in a mail order business, ou| in life 
direct mail does not ask the prospect 10) t the 
reply. The purpose of our service 1s toy a 
give the agent a track to run on, and) eg 
to plant in the prospect’s mind the seed) pes 
thought of his need for life insurance) “uCer 
making it less difficult for the agent fo) ag 
cultivate his field and reap a harvest. | "i 

“The agent does the selling. All off tual 
the glory and all of the commission be» = , 
long to him. But we know that, his ir) F ny 
vestment in direct mail advertising, | poe 
telligently and persistently used, pays) pa 
him a handsome return. We know, be ing 


cause our check-back tells us so.” 
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New Heads For Denver 
Agency, Union Central 


guy C. LYMAN MADE MANAGER 





rly at New Orleans; George P. 
a Williams Is Appointed as 
Assistant Manager 





The Union Central Life has an- 
nounced the appointment of Guy C. Ly- 
man as marlager and George P. Williams 
4s assistant manager of the Denver 
agency, succeeding John O. Andrews, 
who recently retired because of illness. 

Guy C. Lyman goes to Denver from 
New Orleans. He was born there in 
1901 and started in the life insurance 
pusiness with the James W. Smither 
Agency of the Union Central in New 
Orleans immediately after his gradua- 
tion from the University of the South. 

He became general agent for one of 
the large western companies and headed 
that agency in New Orleans for the past 
twelve years. Active in life insurance 


circles, he has been_ president of the 
New Orleans Association of Life Under- 





writers, has held various offices in the 
managers association, and is well known 
in National Association circles. 

George P. Williams has been in the 
life insurance business in Denver for 
many years. He entered the business 
with the Union Central there eighteen 
years ago. 

For several years, Mr. Williams has 
also handled supervisional responsibili- 
ties for the Denver agency. Active in 
the local life underwriters association, 
he has served as a member of the board 
of directors and now is a member of 
its Ethics and Practices Committee. 





Advance H. O. Rasmussen; 
Now Associate General Agent 








able to 
reir di-| 


offices | 
g sam: | 
- direct 
for the 





HARRY O. RASMUSSEN 


Harry O. Rasmussen has been made 
associate general agent for the Penn 


> Mutual Life in the J. Elliott Hall agen- 
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cy at Newark, 
A native of Philadelphia, he started 
it life insurance with the Penn Mutual 
at the home office in the underwriting 
department in 1926. After six years’ 
growth there he went to New York as 
new business manager and personal pro- 
ducer in the J. Elliott Hall agency. Two 
years later he began supervisory duties 
with General Agent Osborne Bethea. 

In 1939 he returned to the Penn Mu- 
tual home office for a six weeks’ train- 
Ng course, and since then has been trav- 


“a ting to various agencies around the 
j “untry as a member of the training de- 
-§ Partment, covering about 15,000 miles 


during the past year. 











GENERAL AMERICAN LIFE 
INSURANCE COMPANY 


WALTER W. HEAD, President 
St. Louis, Missouri 





Financial Statement 
December 31, 1940 











ASSETS 
Cash on Hand and in Banks.. .$ 9,193,990.86 
Bonds— 
| U. 8S. Government........ 17,628,309.86 
Other Bonds............. 10,695,153.65 
Cash and Bonds.....................++.--$ 37,517,454.37 
First Mortgage Loans on Real Estate....... 29,195,416.46 
Home Office Building...................... 950,000.00 
Real Estate Sales Contracts................ 869,435.27 
CN Te aos a nd dcccvcccccdocs 17,112,311.87 
I ini y's gre Rardenin Pew edaee aese 2,578,156.75 
Other Loans and Assets.................65- 1,072,176.82 
Interest and Rents on Investments Accrued 
Be Pe Te BINS a ois aso oS eee 758,108.56 
Interest and Rents Due on Investments (None 
of which is past due more than 90 days). . 492,960.87 
Net Premiums in Course of Collection. ...... 2,007,015.45 
@® Balance of Initial Policy Liens............ 8,211,111.00 
Loans to Policyholders. ............0c.00%- 26,369 ,399.20 
een ree $127,133,546.62 
LIABILITIES 
ae TI isc Since eens $119,143,793.98 
Premiums and Interest Paid in Advance..... 848,782.42 
ene ie TN 5 6s sks Sb vatneeenecds 704,370.40 
Reserve for Other Liabilities................ 901,147.96 
Policyholders’ Dividends................... 1,320,081.33 
Sis oc eee aah ae eae ew $122,918,176.09 
Portion of Current Year’s Earnings Available 
for Future Dividend Declaration to Par- 
ticipating Policyholders................. 566,970.00 
ee 1,462,789.23 
Under Purchase Agreement. .$1,362,789.23 
57s a's niharapianatieiatipien 100,000.00 
Capital Stock and Guaranty Fund.......... 500,000.00 
PS 9 GTR Ane d naedien watacrete tees 1,685,611.30 
Ne CNG nok Gs owes bv cocancceu cesses $127,133,546.62 


@ Actual Market Value of Bonds is more than $2,400,000 in excess of the amounts shown above. 
@®Does not include liens totaling $669,447 which have been discharged by payments in cash or credits 
by policyholders, nor $169,926.82 liens on dividends on deposit, both of which will share in future 
lien reductions. 

@Includes assets in “Old Company Account” established under Purchase Agreement dated September 
7, 1933, on file with the Superintendent of the Insurance Department of the State of Missouri, (copy 
of which agreement may be obtained from him or the company), against which the Superintendent 
reserved a lien to protect certain liabilities therein described and fully included among the liabilities 
inthis statement. Status of Old Company Account on file with the Superintendent and with the company. 


@Full net legal reserves on policies issued by General American Life are secured by deposit of ap. 
proved securities with the Superintendent of the Insurance Department of the State of Missouri. The 
capital stock, guaranty fund, and surplus are additional protection to all policyholders. 


* * * 


MULTIPLE LINES: Participating « Non-Participating « Salary Savings « Juvenile 
Sub-Standard e Annuities « Commercial Accident and Health and Hospitalization 
Group Life « Wholesale Insurance « Group Accident and Sickness « Group Acci- 
dental Death and Dismemberment « Employee and Dependents Group Hospitalization 
with Surgical Procedure Benefits 




















Aetna Names E. H. Snow 
Des Moines Gen’! Agent 


HAS BEEN FIELD SUPERVISOR 





Goes from Home Office Agency Depart- 
ment to Head Important Branch; 
Native of Chicago 





Edwin H. Snow, one of the popular 
younger men on the staff of the Aetna 
Life’s agency department, has been ap- 
pointed general agent for the company 
at Des Moines, according to an an- 
nouncement by Vice-Pres lent S. T. 
Whatley. He succeeds Martin L. Selt- 





EDWIN H. SNOW 


zer who has resigned. Don D. Davison, 
supervisor at Des Moines will continue 
with Mr. Snow in that capacity. 

Mr. Snow, one of the younger group 
of company officers, was born in Chi- 
cago in 1907, attended Chicago schools, 
and was graduated from Northwestern 
University in 1930. With a life insur- 
ance career strongly in his mind, he left 
the Retail Credit Co. after a year of 
valuable experience and joined the 
Aetna Life’s Chicago agency as a sales- 
man. He was successful as a producer 
and, having special ability in the crea- 
tion of sales promotion plans, he did 
increasingly more of that type of work. 

In 1935 he was called to the home 
office as agency assistant and in Febru- 
ary 1939, was appointed an officer of the 
company. He is co-author of the Estate 
Control Plan, the Aetna Life’s estab- 
lished sales pattern. Two years ago he 
organized and became chief instructor 
in the Home Office Life Insurance 
School. In addition, he has been in per- 
sonal contact with company agencies for 
several years. Mr. Snow is married, has 
two children, lives in West Hartford. 


R. W. Hyatt to Retire After 
46 Years With Prudential 


Ralph W. Hyatt, associate general so- 
licitor of the Prudential, will relinquish 
his post on March 28 after forty-six 
years with the company. He will be 
given a dinner at that date and then 
begin a month’s vacation, the official 
date of his retirement being April 28. 
He will mark his seventieth birthday 
April 23, and retirement is compulsory 
at 70 under the rules of the Prudential. 

Mr. Hyatt was graduated from Colum- 
bia University law school and admitted 
to the New York bar in November, 1894. 
He began work with the Prudential in 
a division on a temporary basis. Three 
months later he was placed in charge of 
the law library, and has been in the 
company’s legal department ever since. 








C. L. Girvan, Metropolitan Life, is the 
new president of the Amherst, x Ss 
Life Underwriters Association. 
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Guardian Life Issues 
An Attractive Report 


MANY INFORMATIVE ARTICLES 





President McLain Discusses Inflation 
and Insurance; Annual Report Made 
Interesting to Policyholders 





One of the most unusual life insur- 
ance company pamphlet reports this 
year is that of the Guardian Life of New 
York, which contains articles by the 
leading officers of the company describ- 
ing the business and activities of their 
respective departments. The pamphlet 
contains a number of graphs and is a 
particularly attractive printing job, 

President James A McLain opens the 
report with an informal and informative 
discussion of matters of special interest 
to policyholders, including some com- 
ments on inflation with reference to life 
insurance. On this subject he said in 
part: 

“The usual policy of insurance is pur- 
chased on the installment basis. Pay- 
ment for the policy is made year by 
year throughout the life of the policy 
until it becomes due by death or by 
maturity under its terms. In this way, 
dollars of varying purchasing power are 
used in premium payments. Payments 
during an inflationary period are made 
with so-called ‘cheap’ dollars. In other 
years, the dollar deposited as a prem um 
has a high purchasing power. Thus, 
both ‘cheap’ and ‘dear’ dollars are used 
in paying the premiums on the average 
policy. If payments are made over a 
number of years, the combination of all 
premium dollars will give an ‘average’ 
dollar, representing the average of the 
purchasing power of all the dollars used 
to pay for the purchase of the policy 
on an installment plan. 

“As each policy becomes a claim or 
matures, it will be paid in dollars. The 
value of these dollars will depend upon 
their purchasing power at the time of 
payment. It cannot be denied that here 
does exist a hazard which the policy- 
holder must face, but the life insurance 
policy itself provides insurance against 
heavy loss in the event of its maturing 
when dollars are ‘cheap.’ Through the 
use of the various methods of settlement 
provided in every policy, the policy- 
holder can arrange that the dollars pro- 
vided in his policy, for himself or his 
dependents, may be distributed over a 
period of years. By availing himself of 
the privilege, the policyholder arranges 
the distribution of his policy so that, 
as in his premium payments, dollars of 
varying purchasing power will be re- 
ceived. Some of these dollars may be 
very ‘cheap’ ones; others may possess a 
very large purchasing power. If their dis- 
tribution is spread over a number of 
years, the purchasing power of all the 
dollars will provide an ‘average’ for the 
period covered by their payment.” 

Agency Vice-President Frank F. 
Weidenborner, reporting on the busi- 
ness of the company, showed that new 
life insurance last year aggregated $40,- 
565,255, an increase over the previous 
year, bringing the total insurance in 
force to just under $500,000,000. He 
describes the Guardian “Graph-Estate” 
method of programming, which has 
proved most successful in fitting life in- 
surance protection to the needs of 
Guardian policyholders. 

Other articles in the report are by 
Vice-President and Actuary Joseph C. 
Barnsley, Associate Actuary John L. 
Cameron, General Counsel Curtis Rob- 
ertson, and others. 





HEADS AGENTS’ COMMITTEE 

The special agents of the Harris L. 
Wofford agency of the Prudential at 90 
John Street has elected John L. C. Las- 
lie chairman of a recently organized 
agency committee. He will automatical- 
ly become the agency representative of 
the agents’ committee of the Life Un- 
derwriters Association of the City of 
New York at the expiration of the term 
of the present representative, John T. 
Powers. 


Pilot Life Inaugurates 
Agents’ Retirement Plan 


A non-contributory pension plan for 
Ordinary agents of the Pilot Life of 
Greensboro, N. C., has been announced 
by President Emry C. Green. The 
benefits are based on volume of busi- 
ness, persistency and years of service, 
and the plan is effective as of January 
1, 1941. 

The normal retirement age under the 
Pilot plan is 65, but is optional from 
60-64. To be eligible for benefits, a 
representative must be in continuous 
service of the company to age 65, with 
at least ten years service, or to age 
60-64, with at least fifteen years service, 
beginning January 1, 1941. Any agent or 
general agent is eligible to earn benefits 
after one year’s service. 

Production requirement is $150,000 of 
gross deliveries during each two year 
period to retirement. The persistency 
requirement is 75%. Maximum monthly 
income which an agent may earn is $200. 

Agents age 50 or above, with ten 
years or more past service with the 
company as of January 1, 1941, will 
receive additional benefits. Agents age 
55 or above, with at least ten years past 
service with the company may start 
receiving income at 65, even though they 
may have been under the plan less than 
ten years. 


CLU HANDBOOK ISSUED 


The latest edition of the Chartered 
Life Underwriter’s Handbook, published 
by the Insurance Field Co., is available. 
The new handbook covers the CLU ex- 
aminations for 1940, with representative 
questions and answers for the entire 
course, as well as complete information 
on eligibility requirements, procedure for 
taking the examinations and suggestions 
for preparation. The price is one dollar 
per copy. 





James B. O’Brien Month 


James B. O’Brien, president of the 
James B. O’Brien, Inc., general agency 
of Berkshire Life in Albany, returned 
from Florida recently and ran into a 
surprise. His associates had staged a 
testimonial campaign, with the slogan 
“Jim’s Month” for February business. 

The agency paid for its largest Feb- 
ruary in the twenty-year history of the 
agency. For a total of $714,895 there 
were 172 policies sold. 


CASHIERS HEAR MACLEAN 








Vice-President and Actuary of Mutual 
Life Discusses Recent Washington 
Reports to TNEC 


The Life Agency Cashiers Association 
of the City of New York last night heard 
Joseph B. Maclean, recently elected vice- 
president and chief actuary of the Mu- 
tual Life of N. Y. President of the asso- 
ciation is Matt P. Gallagher, manager of 
the Penn Mutual’s premium collection 
agency of Greater New York. Among 
those present at the dinner which was 
held in Miller’s Restaurant, on Fulton 
Street, were a number of general agents 
and managers of life insurance compa- 
nies, 

Mr. Maclean, among other things, dis- 
cussed the recent report to TNEC of 
Gerhard A. Gesell, SEC counsel of the 
insurance study of TNEC, and Ernest 
J. Howe, formerly financial adviser of 
that study; and SEC Commissioner 
Pike’s recommendations about insurance 
which he made to TNEC. 


MILLER MADE GENERAL AGENT 

Frank A. Miller has been appointed 
general manager of the American Na- 
tional for Indiana at Indianapolis. Mr. 
Miller is a graduate of Butler Univer- 
sity and of the Indiana Law School and 
holds the CLU degree. Formerly he was 
associated with the American United in 
Indianapolis and the Kentucky Home 
Mutual Life. 
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Insurance Not for Tax 
Evasion, Maduro Says 


TO PROVIDE NEEDED FuNps 


Fifty 








New York Attorney Addresses 
Conn. Mutual Fieldmen At 
Training Clinic 





“Life insurance is not designed to 
avoid obligations, such as taxes, but 
rather to provide funds to meet those 
obligations,” Denis B. Maduro, counse| 
of the Life Underwriters Association 
of the City of New York, told fifty 
fieldmen of the Connecticut Mutual who 
attended the advanced underwriters 
clinic at the home office. 


Speaking of insurance to provide 
funds for the purchase and sale of the 
owner’s interest in his business, Mr 
Maduro pointed out that the field for 
this type of insurance is almost up- 
limited and that any business is a pros- 
pect. He listed the reasons why owners 
of business want their families to get 
cash payments instead of part owner. 
ship in the business. 

One entire session of the clinic was 
devoted to salary savings, pension and 
bonus trusts, with E, A. Starr, super- 
visor of employe insurance plans, Meyer 
M. Goldstein, general agent at New 
York, and Arthur Potwin of the com. 
pany’s legal department on the program, 


Policies Must Fill Needs 


Mr. Starr pointed out that the suc- 
cessful life underwriter doesn’t sell life 
insurance because he understands all th: 
technical details of the policy contract. 
He sells life insurance because he under- 
stands the problems of his prospects 
and is able to fit a policy contract to 
the need that exists. 

A sales demonstration, with Mr. Gold- 
stein as the agent brought out many 
effective sales ideas for selling pension 
trusts. For example, in handling the 
employer who treats each case of 
“superannuation” on its own merits, Mr. 
Goldstein asks the employer to figure 
out how much he actually spends for 
superannuation wages, pension benefits, 
death benefits and severance benefits. 
Mr. Goldstein’s point is that a pension 
trust plan “to broaden the scope and 
formalize the benefits” can serve both 
parties better, 

In the session devoted to business 
insurance, Wallace N. Watson, general 
agent, Boston, stated that there are 
some two million business units in this 
country and that surveys have shown 
that a large part of them have never 
been solicited for business insurance. 
Mr. Watson said that the sale of busi- 
ness insurance is made a great deal 
easier if the agent will first do a 


thorough prospecting job, to adequately 


analyze the need. 
Prestige and Contacts Help 


Paul C. Sanborn, general agent, Bos- 1 


ton, pointed to the importance of pres- 


tige and contacts when selling business | 


life insurance. “It is useless, often 


dangerous, to discuss your proposition | 
with anyone in the firm other than the 
one who has the power to make the | 


decision,” stated Mr. Sanborn. ; 
Two representatives of the Connecti- 





cut Mutual legal department, Attorneys | 


Lelia E. Thompson and Arthur S. Potwin, 
discussed income and trust settlements 
and recent developments in life insur 
ance taxation, respectively. 

Miss Thompson analyzed the changes 
which the Connecticut Mutual recently 
introduced in its income settlement 
service. By chart method, Mr. Potwin 
explained the Winslow decision by the 
U. S. Circuit Court of Appeals relating 
to the income tax on death proceeds; 


and recent rulings on the income tax at | 


PIES 


Ba be TC 





endowment maturity. In explaining the 
new estate tax regulations, he pointed out 


that there are two important considera: | 
tions: The payment of premium and the © 


NETTIE 


retention of ownership—that either one | 


or the other would create estate tax 
liability. 
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Washington CLU Host 
To News Personalities 


MANY ATTEND DINNER THERE 





Pike, Schram and Gesell Hear Dr. Long 

on Sulfapyridine and C. L. Benner 

on Economics 

The Washington CLU always draw a 
fock of news celebrities at their annual 
dinner. That affair, held in the Carlton 
Hotel, Washington, Tuesday night, was 
no exception. Among those present were 
Emil Schram, chairman, R FC; SEC Com- 
missioner Sumner T. Pike; Gerhard A. 
Gesell, former chief counsel for the in- 
surance study of TNEC; Insurance Com- 
missioner A. W. Jordan of District of 
Columbia; Albert W. Atwood, magazine 
writer; Abner H. Ferguson of Federal 
Administration; J. E. Colli- 


Housing 1 ae 
fower, president of the Washington 
Board of Trade; Terence F. Cunneen, 


executive assistant for insurance, Cham- 
her of Commerce of the U. S.; Roger 
B. Hull, managing director National 
Association of Life Underwriters: Wal- 
ter C. Hill, president Retail Credit Co.; 
and Benjamin Alk, national head of 
CLU. President of the Washington CLU 
is |. H. Baldwin. Toastmaster was U.S. 
Senator John A. Danaher of Connecti- 
cut. 
Sulfapyridine Cuts Deaths, 
Says Dr. Long 


The chief speakers were Dr. Perrin 
H. Long, professor of preventive dis- 
eases, Johns Hopkins, and Claude L. 
Benner, vice-president Continental Amer- 
ican. Dr. Long, a pioneer in advocacy 
and use of sulfapyridine, told how that 
drug and its derivatives will cut down 
the number of deaths in the defense 
army from pneumonia, meningitis and 
streptococcus infection generally. He 
said that a certain number of pneumonia 
cases will always be fatal because of 
the physical condition of the person af- 
flicted. These cases may have cancer 
(without knowing it); kidney trouble or 
other ailments which would result in 
death in a short period, anyway. 


Nothing New in Social Legislation, 
Says Benner 

Dr. Benner’s title was “Adjusting Life 
Insurance to New Conditions.” He said 
that Social Security and similar legisla- 
tion was not new. Bismarck enacted 
such laws in old imperial Germany and 
it has been an old story in England for 
some time. He paid tribute to the agency 
forces of the country, saying that the 
enormous amount of insurance in force 
could not have been put on the books of 
the companies except for the hard work, 
toil and pleading of the individual agent. 
Dr. Benner then discussed the eco- 
nomic situation. He exonerated the ad- 
ministration from being responsible for 
the present low interest rates. On the 
whole, factors of the low interest rate 
have been controlled by the influx of 
gold from abroad and failure of busi- 
ness to expand, but he did think that 
some of the legislation enacted during 
the last few years has had a retarding 
effect on business expansion. The main 
cause for the uns and downs of business 
activity is expansion or contraction of 
bank credit plus the velocity in which 
It is used. There is a basic fallacy in 
the tacid assumption that there is a 
certain fixed amount of saving or capi- 
tal that business can use at any one 
time, and that if more than this amount 
1S saved it will remain idle. He thought 
that with the Government deficit running 
to such staggering figures, insistence 
that there is any danger of over-saving 
is silly. i 


Need Sound Financial Policy 


He does not think inflation is inevit- 
able. However, if we are to avoid the 
pitfalls of inflation, rising prices, never- 
ending deficits and ultimate bankruptcy, 
4 sound financial policy must be pursued 
i meeting these enormous expenditures. 

the President and Congress _ will 
frankly tell the country just what the 
Situation demands if we are to get ade- 


Judge Allen May Goes With 
Ass’n of Life Presidents 





JUDGE ALLEN MAY 


Announcement was made Wednesday 
by Vincent P. Whitsitt, manager and 
general counsel of the Association of 
Life Insurance Presidents, that Judge 
Allen May has joined the legal staff of 
that organization to do some special 
work during the next several months. 
Judge May has been for some years 
chief home office counsel for the Gen- 
eral American Life of St. Louis, and be- 
fore that held a similar post with the 
Missouri State Life. In 1933 he had a 
large part in the handling of the legal 
matters connected with the purchase of 
the Missouri State Life by the General 
American and defended the purchase 
agreement against legal actions in about 
fifteen jurisdictions. 

Well known in the insurance legal 
profession he has served both as secre- 
tary and chairman of the Legal Section 
of the American Life Convention. He 
was judge of the Municipal Corporation 
Court in St. Joseph, Mo., in 1921, when 
he was called to Jefferson City as spe- 
cial assistant attorney general, where 
he was for several years. He practiced 
law in St. Louis before joining the Mis- 
souri State Life as general counsel. 





Equitable Writes National 
City New Retirement Plan 


The Equitable Society is underwriting 
the new retirement plan for the National 
City Bank of New York and its sub- 
sidiaries which goes into effect April 1. 
Under the new plan employes will pay 
approximately half the cost formerly 
borne by the bank. Participants will 
contribute from 2% to 5% of their sal- 
aries. For those who make less than 
$3,000 a year the bank will more than 
match the payments. For those making 
more the bank’s contribution will match. 
Pensions under the old system to officers 
and employes who have retired will be 
continued. 





Henry M. Faser, superintendent of 
agencies for the Lamar Life, is making a 
tour of Texas and conducting agency 
schools in Dallas, Houston, and San 
Antonio. 





quate defense soon enough, and ask each 
of us to make such sacrifices as our 
position calls for, then I have full con- 
fidence that the business and labor lead- 
ers of the country will meet the chal- 
lenge, the nation will go to work with 
a will and the preparedness program will 
be finished and paid for without too 
great a sacrifice,” he concluded. “The 
days ahead are no doubt critical, but 
there is no cause for either despair or 
alarm. Our destinies are still mainly in 
our own hands.” 


Federal Life of Chicago 
Holds Florida Convention 


Twenty-two managers and agents of 
the Federal Life of Chicago will be 
guests of the company at the annual 
producers’ club meeting at Hollywood, 
Fla., the week of March 24. A golf 
tournament, a bridge tournament, a deep 
sea fishing party and the annual banquet 
are on the program, as well as two busi- 
ness sessions on Tuesday and one on 
Thursday morning. 

President L. D. Cavanaugh will ad- 
dress the session, Lee N. 
Parker, president of the American Serv- 
ice Bureau, will be featured speaker at 
the Tuesday afternoon session, and 
George Barmore, vice-president and su- 
nerintendent of agents, will close the 
final business session Thursday morning 
with a discussion of opportunities during 
this year. Members of the Federal field 
force will speak on production problems 
at each meeting. 

Col. Isaac Miller Hamilton, founder 
of the company and chairman of the 
board, who has been on an aerial tour 
of South America for the last six weeks, 
will arrive in Miami by Pan-American 
Clipper on March 24, in time to attend 
the first business session the following 
day 


opening 





Security Mutual Appoints 
Scudder as A. & H. Agent 


Franklin D. Scudder of Binghamton 
has been named special Accident & 
Health agent for the Security Mutual 
Life. He will work directly out of 
the home office and will spend a maior 
part of his time in the field in edu- 
cational work and cooperative selling of 
Accident, Accident & Health, and Hos- 
pital Expense insurance. 

For seven years he was a general 
agent for a large casualty company spe- 
cializing in Accident & Health. 


FORM SANATORIUM COMMITTEE 

At the farewell party given to Lester 
Rosen of the Chas. B. Knight agency, 
New York, on March 21 (on the oc- 
casion of his leaving for an army 
camp), a committee was formed in his 
behalf to carrv on work here for the 
Los Angeles Sanatorium in which he 
has been greatly interested. At the 
party, which was in Hotel New Yorker, 
motion pictures of the Sanatorium were 
shown. Chairman of insurance group 
at party was Samuel D. Rosan. Lester 
Rosen is a member of Million Dollar 
Round Table. 





SAVINGS BANK LIFE REPORT 

In his report on savings banks life 
insurance operations by the savings 
banks of New York State, Superintend- 
ent of Banks William R. White states 
that as of the close of last year there 
were eight banks issuing life insurance, 
with a total premium income for the 
year of $296,419, and outstanding insur- 
ance contracts with a face value of $11,- 
649,865. The number of policies out- 
standing was 14,408, with the New York 
Savings Bank leading with 5,120 policies, 
the Lincoln Savings Bank of Brooklyn 
with 3,044, East New York Savings Bank 
2,629 and Empire City Savings Bank 
2,284. 





FRITH’S 50TH ANNIVERSARY 


Arthur J. Frith, Los Angeles manager 
of the Travelers for life, accident and 
Group lines, has been with that com- 
pany half a century. He formerly was 
manager at 55 John Street, New York. 
Among other tributes he received on 
his anniversary was a personal letter 
from President L. Edmund Zacher, 
which was read by H. H. Armstrong, 
vice-president. Also present in Los An- 
geles for the anniversary were Esmond 
Ewing, vice-president, Travelers Fire, 
and 250 branch office heads and agents 
from Los Angeles territory. 





Mansfield Freeman Now 
President of U. S. Life 


Cc. V. STARR MADE CHAIRMAN 





Am. Int. Und. Corp. Elects Starr Presi- 
dent; Moskowski Heads Latin-Amer. 


Division, Headquarters, Havana 





Mansfield Freeman, president of Asia 
Life, has been elected president of 
United States Life and C. V. Starr, for- 
mer president, is now board chairman. 
For twenty years Mr. Freeman has been 


MANSFIELD FREEMAN 


a close friend as well as colleague of 
Mr. Starr, and has been a director of 
U S. Life since 1935. 

Mr. Starr said that his other inter- 
ests, particularly the rapidly growing 
American International Underwriters 
Corporation, have required lately an in- 
creasing share of his time and atten- 
tion. Mr. Starr was elected president 
and chairman of A.I.U.C. March 17. 

Because of its rapidly increasing busi- 
ness and growing importance of Ameri- 
can trade demands with Latin American 
countries, with subsequent larger insur- 
ance coverage, A.I.U.C. made organi- 
zation changes on Monday. George 
A. Moskowski will be stationed in Ha- 
vana, Cuba; C. B. P. Carvalho will be 
in charge of production and public re- 
lations; E. A. G. Manton is chief un- 
derwriter; A. M. Joukowsky, in charge 
of marine insurance; and Harold Fearon 
is treasurer. In Havana Mr. Moskow- 
ski will supervise servicing the A.I.U.’s 
business in Latin America. The office 
in San Francisco has been incorporated 
separately as American International 
Underwriters of California; under direc- 
tion of C. J. Smith, a director. In addi- 
tion to these divisional offices there are 
also the American International Under- 
writers for the Philippines, Inc., Manila, 
operating under direction of A. Brock 
Park and American Asiatic Under- 
writers, Fed., Inc., Shanghai, under Wal- 
ter T. Sullivan. 

Tord M. L. Ringdahl, at present in 
Colombia, S. A., will be attached to 


(Continued on Page 25) 





GETS OUT INSURANCE SECTION 

The Financial Post of Toronto brought 
out a special section devoted to life in- 
surance with the edition of March 15 
The leading article by Donald G. Mac- 
Lean, insurance editor, tells how Cana- 
dian life insurance companies are fitting 
into the defense effort. 





_—_——SS——————_____ 


| Final Report of TNEC | 

Senator O’Mahoney, chairman of 

| TNEC, said to The Eastern Under- | 

| writer this week that final report of 
that body will be made in about tw 

| weeks. 


| 
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Security Fund for Life 
Insured of This State 


BILL NOW BEING PREPARED 





Pink Says Fund Would Be Created With 
Commissioner of Taxation and 
Finance as Custodian 





In his annual report to the legislature 
Superintendent Pink of New York said 
the Department is preparing a bill to 
create a life insurance policyholders’ se- 
curity fund. 

The proposed bill would affect only 
domestic life insurance companies. It 
would create a fund under this Depart- 
ment with the Commissioner of Taxa- 
tion and Finance as custodian. Com- 
mencing with the calendar year 1940 
each company would be required to pay 
into this fund one-tenth of 1% of its 
net premiums on contracts as defined 
in the bill. It would mean that 1¢ 
out of every ten dollars that a policy- 
holder pays to the companies would go 
into this fund until it reaches the sum 
of $25,000,000. This fund would be built 
up at the rate of about $1,250,000 a year. 
The money would be available in the 
case of taking over a company for in- 
solvency, either to liquidate allowed 
claims or to procure reinsurance. It 
would be used only for the benefit of 
policyholders and not general creditors. 
The fund would not cover contracts is- 
sued by insurance departments of sav- 
ings banks. The law under which they 
operate already provides for a guaranty 
fund. 

In the case of a very large company, 
$25,000,000 would not be sufficient in the 
event of difficulty. A fund to meet every 
contingency, however remote, would be 
most unwieldy and in a sense would 
constitute a large life insurance com- 
pany in itself. Furthermore, at the rate 
of assessment proposed, it would be 
some years (more than fifteen, perhaps) 
before the $25,000,000 would be accumu- 
lated. At any time during the process 
of accumulation the fund should be large 
enough to take care of any of the 
smaller companies and, even in the case 
of a very large company, it would be 
of material aid to policyholders. The 
fund would also be helpful to all com- 
panies and all policyholders because it 
would add security to the entire insur- 
ance structure. 


Great Record of Solvency 


Superintendent Pink concluded by say- 
ing: “Total loss to policyholders in life 
insurance companies organized under the 
laws of this state has been limited to a 
very small percentage of the amount 
paid in by policyholders and there has 
been no loss through companies author- 
ized in this state for upwards of a quar- 
ter of acentury. But this is not enough. 

“The world is confronted with un- 
known difficulties and uncertainties. We 
are entering a period of forced activity 
and seeming prosperity. Beyond that 
looms the possibility of social and eco- 
nomic dangers. It is wise to prepare 
now not only for any financial crisis 
that may arise in the future but for any 
unusual or unforeseen circumstances 
which may affect any of the companies 
domiciled in this state. To wait until 
something happens, if it ever does, will 
be too late.” 





JOHN M. PFEIL WRITES MILLION 


John M. Pfeil, resident Group super- 
visor for the Edward A. Woods Co., 
general agency in Pittsburgh for the 
Equitable Society, is the first member 
of that organization to pay for a mil- 
lion dollars of life insurance in 1941. 
Mr. Pfeil has been associated with the 
Woods Company for eighteen years. He 
has a total of 39,500 lives insured for 
more than $85,000,000. In addition, he 
has written a large amount of retire- 
ment plans and hospitalization insur- 
ance. 


































































































































































JOHN L. BRIGGS 


At the annual meeting of the South- 
land Life of Dallas, J. B. Woodward was 
elected vice-president and agency direc- 
tor and John L. Briggs was elected vice- 
president and assistant agency director. 
Homer R. Mitchell was also elected a 
vice-president, 

President A. Morgan Duke reported 
on the very satisfactory business opera- 
tions of the company and its excellent 
financial position. Gains were shown 
both in assets and in insurance in force. 


J. B. WOODWARD 





A. V. OTT BACK FROM SOUTH 

A. V. Ott, agency manager, Equitable 
Society, 393 Seventh Avenue, has re- 
turned from a trip South where he en- 
joyed a lot of good fishing and golf. 





Arthur P. White, member of the board 
of the Confederation Life, has been 
named president of the Trusts and Guar- 
anty Co. of Canada. 
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Agency Officers-Bureay 
Joint Meeting Shifted 


TO MEET IN TORONTO IN Noy, 





Two Groups Held Annual Sessions in 
Chicago Since First Gather- 
ing in 1922 





Breaking with long-established tradi. 
tion, the joint annual meeting of the 
Association of Life Agency Officers and 
the Life Insurance Sales Research By. 
reau will be held in Toronto on Mon. 
day, Tuesday and Wednesday, Novem. 
ber 3 to 5. All previous joint meetings 
of the two groups, since the Research 
Bureau was first organized in 1922, have 
been held in Chicago. 

The joint meeting at Toronto, to be 
held at the Royal York Hotel, will be. 
gin with a luncheon on Monday, Novem- 
ber 3, and the afternoon will be devoted 
to business sessions. 

Organization Heads in Chair 

The second main session will be on 
Tuesday, November 4, running all day, 
and the third session takes place on 
Wednesday morning, November 5, with 
adjournment at 1:00 p.m. The presid- 
ing chairmen, as is customary, will be 
the heads of the Bureau and Agency 
Officers Association governing boards 
and committees. On the first day, W. 
Stuart Penny, director of agencies, Sun 
Life, and chairman of Bureau’s board of 
directors, will serve as chairman. Vin- 
cent B. Coffin, vice-president and super- 
intendent of agencies, Connecticut Mu- 
tual, chairman of Bureau’s executive 
committee, and F. Hobert Haviland, vice- 
president Connecticut General and chair- 
man of Agency Officers executive com- 
mittee, will lead the meetings on the 
second and third days respectively. 

The suggestion for a Canadian meet- 
ing in 1941 was first made by several 
officers of United States companies at 
the annual meeting last Fall. A poll of 
the United States membership showed 
that the vast majority of companies 
were decidedly in favor of the innova- 
tion, and the Bureau’s executive com- 
mittee recently approved the proposal. 

Joint Meetings Since 1922 

This departure from custom is all the 
more unusual since these organizations 
have never held an annual meeting in 
any city other than Chicago. The first 
meeting of the Association of Life Agen- 
cy Officers was held in the LaSalle 
Hotel in Chicago in 1918 and was inter- 
rupted on its second afternoon by the 
famous “fake armistice.” The Research 
Bureau was organized at the beginning 
of 1922, and the first joint meeting of 
the two organizations was held in No- 
vember of that year at the Drake Hotel. 
The meeting was held at the Edgewater 
Beach Hotel in 1924 and has returned 
there each year for sixteen consecutive 
years, 


National Life of Vt. Holds 
Meetings For Gen’! Agents 


Five leaders of the agency department 
of the National Life of Vermont have 
been conducting, beginning March 17, a 
four-day regional meeting for general 
agents of that company at Hershey, Pa. 
The first of these meetings was hel 
at the home office February 24 to 27 
inclusive. The same program of inten- 
sive sessions covering all phases of a 
general agent’s business will be put on 
March 24 at Louisville, Ky., and March 
31 at Cedar Rapids, Ia. . 

In charge of the program are Vice- 
President Edward D. Field, D. Bobb 
Slattery, assistant to the vice-president; 
Karl G. Gumm, assistant superintendent 
of agencies; Fred S. Brynn, agency su- 
pervisor, and Ward Phelps of the re- 
search bureau. 








JERSEY ASS’N HEARS SMITH 

Stuart F. Smith, general agent for the 
Connecticut General, spoke before the 
Life Underwriters Association of North- 
ern New Jersey Wednesday on “Cred: 
itor-Free Life Insurance.” 
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To Satisfy Lien, U. S. 
Asks Surrender Values 


INTERESTING CHI CAGO CASE 





However, Lawyer - Defendant Says He 
Will Pay His Delinquent Taxes; 
So Case Drops 





Insurance men were interested in an 
action brought in Chicago last week by 
which the government would seize the 
surrender value of insurance policies to 
satisfy a lien for delinquent income 
taxes, but which action will not be 
tried as the delinquent income taxes 
will be paid. The suit was filed in Fed- 
eral District Court of Chicago by order 
of Attorney General Robert H. Jackson. 
It followed the recent Federal Court 
ruling in New York in the case of 
United States District Court of Northern 
District of New York vs. Steele which 
neld that a lien may not be enforced 
against proceeds of the policy payable 
to the beneficiary where the insured is 
dead. Assistant United States attorneys 
in Chicago say that this decision indi- 
cated a different viewpoint if the person 
had been living. 

The chief defendant in the Chicago 
action was Adelbert Brown, a Chicago 
lawver. His wife and two daughters and 
the New York Life were named as co- 
defendants. 

The Bureau of Internal Revenue found 
a deficiency in Mr. Brown’s 1934 income 
tax payment. His appeal to the Board 
of Tax Appeals was denied in August, 
1939, and he was ordered to pay the 
claim, plus $166.97 in interest and pen- 
alties. When he did not do so a search 
for assets revealed nothing to levy 
against, it was alleged, except two in- 
surance policies having a total cash sur- 
render value of $720. 

The government set forth that it filed 
alien on these policies, but that the in- 
surance company refused to surrender 
them. The court was asked to recognize 
the government’s “superior” claim and 
order the policies given up to the Col- 


' lector of Internal Revenue. However. 


Mr. Brown said that he did not intend 
to contest the suit and that he would 
pay the deficiency. 





New Business Sales Show 


5% Increase For February 


New life insurance for February, 1941, 
showed an increase of 5% over February 
of last year, but the amount of business 
for the first two months of this year 
was 4.2% less than for the correspond- 
ing months of 1940, according to the As- 


' sociation of Life Insurance Presidents. 


All classes contributed to the Febru- 

ary increase, the report shows. New 
Ordinary insurance amounted to $408,- 
93,000 against $397,891,000—an increase 
of 28%. Industrial insurance was $136,- 
166,000 against $125,226,000—an increase 
of 8.7%. Group insurance was $44,251,000 
against $38,120,000—an increase of 16.1%. 
For the month the new business of all 
classes of the thirty-nine companies was 
$59,370,000 against $561,237,000 for Feb- 
tuary of 1940—an increase of 5%. 
_ For the first two months the new bus- 
ness of all classes was $1,162,494,000 
against _ $1,213,578,000—a_ decrease of 
42%. New Ordinary insurance amount- 
ed to $819,875,000 against $802,614,000— 
an increase of 2.2%. Industrial insur- 
ance was $262,624,000 against $238,337,000 
~an increase of 10.2%. Group insur- 
ance was $79,995,000 against $172,627,000 
~a decrease of 53.7%. 





NATIONAL LIFE, VT., GAINS 
.\ Jump of 50% in the sale of new 
of ogurance for the first two months 
1 1941 over the same two months of 
Lt oe is reported by the National 
be Ae Vermont. January showed a re- 
arkable increase of 72% over January, 
. and in February they scored a gain 
“7/0 over last year. There has also 
am a substantial gain in insurance in 
ce, the amount having increased $5,- 


if} 


‘ 1,34 for the first two months of 1941. 


DNONRUBNT? 
ULLETIN BON 


VERAGE POLICY WRITTEN IN 
U.C.18 MORE THAN TWICE THE 

AVERAGE OF AMERICAS 
80 LEADING COMPANIES * 


* Figures from The Life Insurance 
Courant, July 1940 (page 285). 
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Plans Complete For 
N. Y. Sales Congress 


MOLEY TO BE DINNER SPEAKER 





Former “Braintruster” Will Discuss Se- 
curity of the Individual and 
of the Nation 


A stream of reservations for the fifty- 
fifth annual banquet of the Life Under- 
writers Association of the City of New 
York at the Hotel Pennsylvania Thurs- 
day evening, March 27, has flooded the 


office of the association since the 
announcement that Raymond Moley, 
editor, author and _ original “brain- 


truster,’ will be the principal speaker. 

Mr. Moley, a contributing editor of 
Newsweek and frequently a writer for 
the Saturday Evening Post, will dis- 
cuss “Security of the Individual and of 
the Nation.” In his magazine articles 
he has often defended life insurance, 
and he will devote part of his talk to 
an “off the record” analysis of the 
probable future of the life insurance 
business. 

Beginning his career as a teacher, Mr. 
Moley became assistant professor of 
politics at Western Reserve University 
and director of the Cleveland Founda- 
tion from 1916 to 1919. Later he was 
successively associate professor of gov- 
ernment and professor of public law at 
Columbia University. 

President Roosevelt made him Assist- 
ant Secretary of State and he was one 
of the leading advisors during the 
formative days of the New Deal. He 
resigned to become editor of the maga- 
zine Today and in 1937 went with News- 
week as contributing editor. 

Music during the dinner and for danc- 
ing afterwards will be furnished by a 
nationally known dance band. Cost of 
the dinner, which will begin at 7:00 
p. m., is $3.50 per cover. Dress is op- 
tional. 

The banquet will climax a full day 
of talks, discussions and forums, com- 
prising the twenty-first annual sales con- 
gress of the local life underwriters’ as- 
sociation, also to be held at the Hotel 
Pennsylvania. 

Nineteen of the ‘twenty-one speakers 
on the sales congress program, all ex- 
ponents of successful production meth- 
ods, are members of the New York City 
association. The other two speakers are 


Paul F.. Clark, vice-president of the 
John Hancock, who will be featured 
speaker in the morning session, and 


James A McLain, president of the Guard- 
ian Life, in the afternoon. 

Emphasis of the talks at the sales 

congress will be on every-day problems 
of the medium producer, stressing $3,000 
to $10,000 cases, rather than the extreme- 
ly large cases. 
_Doors will open for the morning ses- 
sion at 8:45 a. m. and door prizes will 
be awarded among those in attendance 
before 9:15, when the program will get 
under way, under Manuel Camps, Jr., 
general agent of the John Hancock and 
general chairman of the congress. 

At 9:30, a Prospecting Panel will be 
presented, with three speakers who will 
hold the floor for fifteen minutes each. 
Timothy W. Foley of the State Mutual 
will speak on “Natural Prospecting,” Lil- 
lian L. Joseph of the Home Life will 
speak on “Referred Leads” and S. F. 
Greene of the Guardian Life will speak 
on “Direct Mail.” 

At 10:20 there will be a Symposium 
Panel, David B. Fluegelman, CLU, North- 
western, and Benjamin D. Salinger, CLU, 
Mutual Benefit, will speak on “Memo- 
rized Sales Talks.” Franklin R. Amthor, 
Equitable, and Harper R. Dowell, CLU, 
New England Mutual, will speak on “One 
and Two Interview Selling.” 

A talk by Mr. Clark will close the 
morning meeting. Another set of door 
prizes will be distributed among those 
in attendance by 2 p. m., when the after- 
noon session will begin, with Halsey D. 
Josephson, CLU, as chairman. 

At 2 p. m. a panel consisting of eight 
experts will present an hour with “What 


a 





Banquet Speaker 





RAYMOND MOLEY 


Do You Say When the Prospect Says?” 
Percy A. Peyser, Manhattan Life, will 
cover “I Buy Only Term Insurance.” 
John H. Brady, CLU, Home Life, “I 
Have Had My Insurance Analyzed by 
an Independent Organization.” Edmund 
P. Donovan, Massachusetts Mutual, “I 
Prefer Baby Bonds.” G. G. Steiner, 
CLU, Aetna, “My Social Security and 
Group Insurance Cover Me Adequately.” 
Felix U. Levy, Penn Mutual, “I Just Had 
an Audit Made.” Wheeler H. King, 
CLU, New England Mutual, “I Can Af- 
ford It Now But I Don’t Know How | 
Will Stand in the Future.” John E. 
Spence, Penn Mutual, “But I Can’t Af- 
ford It.” Harold W. Baird, CLU, North- 
western, “I’m Worried About Inflation.” 

At 3:30 p. m. “Time Control” will be 


81 


YEARS OF SERVICE <— 


the subject with different angles being 
presented by Thomas J. Murphy, John 
Hancock; William A. Sullivan, Metro- 
politan, and C. J. Casper, Jr., Prudential. 

James A McLain, president of the 
Guardian Life, will be the closing speak- 
er, with final adjournment at 4:30 p. m. 

Attendance is restricted to members 
of the Life Underwriters Association of 
the City of New York and bona fide 
members of neighboring underwriters’ 


associations. Tickets are $1.00 each and 
are available at the local association 
offices at the Hotel Pennsylvania, or 


through any general agent or manager 
in New York City. 





North Central Round Table, 
LAA, Will Hear Earl Sproul 


At the North Central Round Table of 
the Life Insurance Advertisers Associa- 
tion to be held in Chicago March 27, 
the keynote speaker will be Earl E. 
Sproul, vice-president of the Western 
Newspaper Union, which specializes in 
country journalism, supplying editorial 
features to 3,000 rural newspapers. 

Mr. Sproul has been making a study 
of the public relations problems of life 
insurance companies. In his address be- 
fore the L.A.A. meetings he will give 
his conclusions and suggestions as to 
what life insurance can do to improve 
its position with employes, policyholders 
and the general public. Following this 
keynote talk the Round Table will hold 
a full discussion of the subject. 





JOHNSON AT DES MOINES 

Holgar J. Johnson, president of the 
Institute of Life Insurance, will be the 
featured speaker at the Des Moines life 
sales congress to be held May 2 and 3, 
it was announced by A. H. Pickford, 
eeneral agent of Provident Mutual and 
general chairman of the committee in 
charge of the affair. 
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Gesell Leaves SEC And 
Will Practice in D. of ¢ 


Gerhard A. Gesell, who was counse| 
for SEC in TNEC insurance study, and 
who with Ernest Howe wrote the report 
to TNEC, has resigned. On March 
17 Mr. Gesell joined Covington, Burl. 
ing, Rublee, Acheson & Shorb, one of 
the outstanding Washington law firms 
and he will do trial work for jt. Mr. 
Acheson is former Assistant Secretary 
of the Treasury and is now Under-Sec- 
retary of State. Messrs. Covington and 
Burling were legal advisers to Woodrow 
Wilson, occupying a position in his ad- 
ministration similar to the one which 
Corcoran and Cohen have in the Roogse- 
velt administration. i 

Son of a Yale professor and a grady- 
ate of Yale and Yale Law School, Mr 
Gesell joined SEC six years ago after 
leaving college. He was picked by SEC 
as counsel of the insurance study by 
William O. Douglas, then chairman of 
SEC and now Supreme Court Justice 
Mr. Gesell was_ chief interrogator of 
insurance executives at TNEC hearings, 
He is 30 years old, and cross-examined 
many of the leading men in life insyr- 
ance. 


PRAISES GROUP INSURANCE 





Superintendent Pink Says It Lends Itself 
Readily to Social Trends 
of Times 


Discussing Group insurance in his an- 
nual report to the legislature Superin- 
tendent Pink of New York said in part: 

“From the standpoint of the employer, 
group insurance has its appeal because 
it is calculated to improve conditions be- 
tween labor and management by tend- 
ing to reduce labor turnover and pro- 
moting economic security. From the 
standpoint of the employe it has been 
of great social and economic value. How- 
ever, the coverage continues only so long 
as relationship of employer and employe 
continues, with the option to an employe 
to convert without medical examination 
to a permanent individual form after 
termination of his employment. 


“Theoretically, the possibilities in the 
way of insuring groups seem unlimited. 
While there is some danger in going 
too fast, conservative experimentation on 
the part of the companies is certainly 
to be encouraged. As a result of this it 
may be possible to extend group insur- 
ance into newer and still wider fields 
which will have a substantial effect upon 
the working people. From a broad stand- 
point, the liberalizing and expansion of 
the group insurance structure would 
seem to lend itself readily to the social 
trends of our times and to provide more 
substantial and adequate life insurance 
protection for a greater number of our 
people.” 





A. V. OTT TO MOVE 
New Quarters to Be Taken on Ninth 
Floor of 393 Seventh Ave; Month 
Campaign Produces $2,649,000 
The A. V. Ott agency, Equitable So- 
ciety, will move to the ninth floor of 
the home office building, 393 Seventh 
Avenue, New York, about April 1, which 
also marks the eleventh anniversary 0 
the agency. An “Ott Movers” campaign 
held from February 7 to March 7 re- 
sulted in one of most enthusiastic and 
spirited new business efforts in some 
time. More than 120 cases for $2,649,- 
000 were written in the month. Cam- 
paign leaders were Albert L. Turk and 
Albert E. Evans. 








LAWYER-UNDERWRITER COURSE 

The importance of settlement option 
arrangements was discussed by James is 
Barton, title supervisor in charge of set- 
tlement option work for the Home Life 
of New York, in one of the series ° 
talks on legal aspects of life insurance 
work sponsored by the Life Underwrit- 
ers Association of the City of New 
York at the Metropolitan Life audito- 
rium Tuesday, March 18. 
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Travelers Cos. Close 
Big Lease in Brooklyn 


CHAMBER OF COMMERCE BLDG. 
pany’s First Secckive Office in 1912 
Had Two Employes; Now 
Number 300 


Com 


The Travelers Insurance Companies 
have leased four floors in the 26-story 
Chamber of Commerce Building, Brook- 
lyn, the lease being the largest office 
rental closed in Brooklyn since 1938. 
The companies have 27,000 square feet 
on the fourteenth, fifteenth, sixteenth and 
seventeenth floors. Possession will be 
on September 1. Charles F. Noyes Co. 
were the real estate brokers in the trans- 
action. Arthur G. Squires, assistant 
comptroller of the Travelers, represent- 
ed the company in the negotiations. 

Growth of Brooklyn and Long Island 

Business 

The Brooklyn office of the Travelers 
was opened in 1912 at 135 Montague 
Street with two employes. The organi- 


vation, servicing Brooklyn and Long 
Island with all Travelers lines, now 
numbers 300. For the last fifteen years 
floors were occupied at 130 Clinton 
Street. 


Other tenants in the Chamber of Com- 
merce Building include the New York 
Life, Equitable Society, Fidelity Mutual, 
America Fore and a number of agents 
and brokers. 

Executive department heads in the 
Brooklyn and Long Island offices of the 
Travelers companies are as follows: 

Executive department, heads in the 
Brooklyn and Long Island office are 
I W. Bratton, manager life, accident 
and Group department; G. V. Catuna, 
manager casualty and surety; W. F. 
Tierney, assistant manager fire; J. E. 
Turner, attorney ; Stewart Brewster, su- 
pervising adjuster; R. M. Duda, super- 
vising payroll auditor; D. D. McLean, 
supervising engineer; H. E. Lindberg, 
audit department, and C. B. Fagan, 
cashier. 


Prudential Cashier Marks 
Twenty-fifth Anniversary 


Miss Drout, cashier of the Borough 
Hall Ordinary agency of the Prudential 
at 185 Montague Street, Brooklyn, was 
honored on her twenty-fifth Prudential 
anniversary by a dinner at the Hotel 
Bossert. Daniel J. Quinn, manager of 
the Borough Hall agency, acted as toast- 
master, and Walter P. Alexanderson, 
assistant manager, was chairman of the 
affair, 

The office staff presented Miss Drout 
with a bouquet of roses. Congratulatory 
letters and telegrams were read at the 
dinner, including messages from Frank- 
lin D’Olier, president of the company, 
and George H. Chace, vice-president. 
Mr. Quinn paid high tribute to Miss 
Drout’s record with the Prudential, and 
presented her with a diamond bar pin 
and a scroll, symbol of twenty-five years 
with the company. 





ADDS TO MEDICAL STAFF 


The National Life and Accident of 
Nashville has appointed two additional 
members to its medical staff under Dr. 
B. F. Byrd, medical director. They are 
Dr. Lloyd E. Miller of St. Louis, who 
becomes associate medical director, and 
Dr. Garth E. Fort of Nashville, who be- 
comes assistant medical director. 

Dr. Miller has been associate medical 
director of the General American Life 
and Dr. Fort has been with the Na- 
tional since last year handling under- 
Writing matters. _ 

Dr. Byrd was appointed medical di- 
rector last year, following the death of 
Dr. Rufus E. Fort, one of the founders 
of the company, who had been medical 
director from the company’s beginning. 
Dr Byrd is secretary of the Medical 
Section of the American Life Conven- 
tion, a post to which he has been elected 
three times, 





HEARD on the WAY 








Isaac Miller Hamilton, chairman of the 
board, Federal Life, returns to the United 
States next week, following his circle of 
South America. Two letters from him on 
the trip received by the writer follow: 

Buenos Aires, March 3, 1941. 

We are at the Alvear Palace Hotel, 
by all odds the finest we so far have 
seen in South America. We arrived 
yesterday by plane over the Andes pass- 
ing the celebrated statue of Christ lo- 
cated at a very high elevation and mark- 
ing the line by agreement between Chile 
and Argentina. 

Our remarkable experiences include ‘an 
earthquake in Lima, the crowning of the 
carnival Queen there, the banquet and 
ball following. The parade had many 
beautiful floats and lots of pretty girls. 

Our stops at Cristobal in Canal Zone; 
Cali in Colombia; Quito in Ecuador (par- 
ticularly are extensive mountain drives 
here); Lima, in Peru; Santiago, Valpa- 
raiso and Vina del Mar in Chile; the 
thrilling flight over the Andes, Buenos 
Aires and El Tigre with their many beau- 
tiful as well as historically interesting 
sights, in Argentina, Montevideo in Uru- 
guay and now in Rio de Janeiro, have 
given us many thrills and much pleasure. 

In addition to my acquaintances in 
these parts it happens that Russell S. 
Pope, my traveling companion (for more 
than twenty-five years the manager of 
the Federal Life at Bay City, Mich.), 
has quite a lot of friends in South 
America, so we have seen a lot of the 
“inside” (city and country clubs, as well 
as business) which has made our trip 
much more enjoyable than an ordinary 
trip for tourists. 

The political pots in these various 
countries seems constantly almost at the 
boiling point. It keeps one on his toes 
to keep even partially abreast of the 
day-to-day developments. There are 
many more people here from the U. S. 
in important key positions of business 
than I had realized. For the most part, 
it seems to be the well settled policy 
with them to keep themselves absolutely 
divorced from any and all phases of 
political developments and this I be- 
lieve is as it should be. 

Rio de Janeiro, March 9. 

We had to be routed via Porto Alegre 
for a stay of several days which we did 


not like, but finally succeeded in coming 
direct here from Buenos Aires, and to- 
morrow we double back to San Paulo 
and Santos, returning here a little later 
for an extra ten days. We are to be 
at Hollywood Beach Hotel, Fla., the 
24th for the Federal Life’s annual agen- 
cv meeting. We have some interesting 
things scheduled for our return here. 

Ne are at the Copa-Cabana Palace 
Hotel here directly on the ocean with 
a forceful surf and impressive hills and 
mountains all around. The first im- 
pressions of this hotel were very disap- 
nointing to me. It almost seems as 
if an effort is made in its arrange- 
ment to keep its attractions secret. 
To get in the bar from the hotel 
one goes through a cafeteria, while to 
vet in the immense gambling casino one 
roes through the dining room, and 
through the casino to get in the grill 
and night club—evening dress required. 
From a back street one can enter the 
casino and movie theatre. There ap- 
nears to be no restrictions as to race or 
color, except that just at present only 
North Americans and Portuguese are 
nermitted to enter Brazil. We did con- 
tact one Englishman, a Mr. Rogers, who 
said he was allowed to come in by card 
for four or five days. 


The Massachusetts Protective Com- 
panies of Worcester, Mass., have issued 
an interesting booklet. “On Making a 
Living,” written by William C. Johnson, 
who in addition to ably managing in- 
surance companies has a decidedly lit- 
erary flair. One paragraph of the bro- 
chure follows: 

“The man who makes a good living is 
best equipped to be a good citizen. He 
is usually the one to marry and have 
children, to acquire for himself a home 
and so have a stake in the community 
Making a good living he can better care 
for his family; better provide a sound 
environment and a good education for 
his children; help them, perchance, to 
better opportunities in this world than 
he himself possessed when a youth. The 
man who makes a good living automatic- 
ally and all unconsciously plays a con- 
structive part in the upbuilding of his 
community, in the prosperity of his state, 
in the soundness and security of na- 
tional life.” : 

Uncele Francis. 





To Hold Radio Debate On 


Life Insurance Regulation 


Chicago, March 20. — The question, 
“Should the United States Government 
Regulate the Life Insurance Compa- 
nies?” will be debated over a _ nation- 
wide radio broadcast from station WGN, 
Chicago, Sunday morning from 10 to 
16:25 a.m. C.S.T. on the Northwestern 
University Reviewing Stand hour. Tak- 
ing part will be Prof. Howard Berolz- 
heimer, professor of insurance and 
finance; Prof. Harold Havighurst of the 
school of law, and Ralph H. Kastner, 
association counsel American Life Con- 
vention, who will be the invited guest. 





R. H. VAN BEYNUM IN NEW YORK 


Robert H. Van Beynum has_ been 
transferred by the National Underwriter 
from its Chicago office to New York 
City. He is a graduate of Rollins Col- 
lege and served with the New York Sun 
before going into insurance journalism. 
He is the son of C. W. Van Beynum, 
advertising and publicity manager of the 
Travelers companies. 





TAGGART FOR VICE-PRESIDENT 

Executive committee of Wyoming As- 
sociation of Life Underwriters have vot- 
ed a resolution endorsing Grant Tag- 
gart of Cowley, Wyo., for vice-president 
of the association. He is now secretary. 


Miley Phipps Joining 
Brailey in Cleveland 
D. Miley Phipps, CLU, well-known 


life underwriter of Chicago, announced 
on Wednesday that he will go to Cleve- 
land to become associated with Earle 
W. Brailey, general agent for the New 
England Mutual Life, as production man- 
ager. 

Mr. Phipps is considered an authority 
on business insurance and estate plan- 
ning. Formerly superintendent of agen- 
cies for the Continental Assurance, for 
the past five years he has been con- 
nected with two large Chicago agencies 
as unit manager. 

He was first vice-president of the Chi- 
cago Association of Life Underwriters 
from which he has now resigned. For 
a number of years he has been active 
in the CLU movement and has directed 
the life insurance classes at Northwest- 
ern University. 





BALKEMA SPEAKS AT FLINT 

Increased taxation and the threat of 
war are making the problem of secur- 
ity more acute for the average citizen 
and the life underwriter must show him 
how to provide adequately for the event- 
ualities of death or disability, E. P. 
Balkema of Detroit, president of the 
Michigan State Association of Life Un- 
derwriters, told the Flint Qualified Life 
Underwriters Association last week. 


Production Manager For 
Connell Agency, Provident 





WALTER J. BRENNAN 


New production manager for the Clan- 
cy D. Connell agency of the Provident 
Mutual Life at 90 John Street, New 
York City, is Walter J. Brennan, as 
stated in The Eastern Underwriter last 
week. Mr. Brennan has been with the 
Connell ageney for sixteen years and is 
well known in the brokerage field and 
among insurance producers of the city. 

Assistant to Mr. Brennan is John H. 
Frue, Jr.. who graduated from Bowdoin 
in 1938, where he was prominent in 
football. 


Stephen M. Foster to Talk 
At New York CLU Meeting 


Stephen M. Foster, recently appointed 
economic adviser of the New York Life, 
will address the meeting of the New 
York chapter, CLU, at the Hotel Mar- 
tinique on Tuesday, March 23. 

Well known as an economist and in- 
vestment expert, Mr. Foster is a mem- 
ber of the faculty of Columbia Univer- 
sity and gives regular courses at the 
American Institute of Banking on the 
interpretation of current financial prob- 
lems. He will discuss investment prob- 
lems affecting life insurance and will 
touch on the inflation problem. 





KEMP ADDRESSES JR. CHAMBER 





Pacific Mutual Life Head Speaks to 
Young Business Men at Los 
Angeles Clinic 
President A. N. Kemp of Pacific Mu- 
tual Life discussed the topic “What’s 
Ahead” before the opening session of 
the annual business clinic of the Los 
Angeles Junior Chamber of Commerce. 
He sees new horizons of opportunity for 
younger business men in the problems 
arising incident to a general war. “You 
have the tools represented by the whole 
range of mechanical devices known to- 
day and such as no other generation has 
possessed, with which to meet new and 
complicated conditions. By the applica- 
tion of ingenuity, intelligence and in- 
dustry, you will successfully meet 
coming problems just as those genera- 
tions wlio have preceded you have. suc- 


’ 


cessfully met theirs,” he said. 


EDWARDS LEAVES ST. LOUIS 


Lyle O. Edwards, who has been with 
the Morton & Morton agency of the 
Connecticut Mutual at St. Louis for 
thirteen years, has been appointed cash- 
ier of the Oklahoma City agency 


STEELE WITH UNITED LIFE 

Don Steele, formerly with the St 
Louis agency of the Connecti ual 
has begun his duties as field supet 
of agencies of the United Life of 
Kan. 
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83,150 Bell People Now 
Carry Straight Life 

TELEPHONE COMPANY’S REPORT 

Ordinary Premiums Amount to $8,400,000 


and Annuity Premiums $625,000; 
Benefit and Pension Plan 





The annual report of the American 
T. & T. discusses both its savings and 
insurance plans and its Benefit and 
Pension plans. 

Participation by employes in payroll 
allotment plans maintained by the com- 
panies to assist them in accumulating 
savings in the form of life insurance, 
deposits in savings institutions and U.S. 
Savings Bonds continued to increase in 
1940. All administrative expenses are 
borne by the System Companies. 

At the end of 1940, under the life in- 
surance plans, 83,150 employes of the 
Bell System, including the Western 
Electric Co. and the Bell Telephone 
Laboratories, were carrying regular life 
insurance totaling $259,350,000. Total 
premiums paid through these plans dur- 
ing 1940 amounted to $8,400,000. In ad- 
dition, annuity contracts were being car- 


ried by employes, premium payments 
on which during 1940 amounted to 
$725,000: 


Premiums paid by payroll allotment 
in 1940 on United States Government 
Insurance carried by World War vet- 
erans in the companies amounted to 
about $200,000. The total of such in- 
surance in effect at the end of 1940 was 
$8,000,000. 

Benefit and Pension Plan 

The telephone system says about its 
Benefit and Pension plan: 

“The Plan for Employes’ Pensions, 
Disability Benefits and Death Benefits 
has operated successfully as a valuable 
aid to the business since its adoption, 
twenty-eight years ago, on January l, 
1913. This plan, which is in effect 
throughout the Bell System, is provided 
without cost to the employes. It is an 
important factor in developing and re- 
taining a personnel of high morale and 
vitality which is so necessary in the 
rendering of the best possible telephone 
service on an efficient and economical 
basis. Enlightened public opinion has 
long recognized the desirability and pro- 
priety of making reasonable provisions 
to assist employes in meeting the finan- 
cial problems arising from sickness, acci- 
dent, death and retirement. Superannu- 
ation is an inevitable expense of the 
business and if it is not met by a well 
developed and adequately financed pen- 
sion plan, its effect on the efficiency and 
cost of operation will become unduly 
great. In the absence of definite provi- 
sions for handling this problem, there 
is a natural tendency to retain employes 
of long service beyond their period of 
real usefulness to the business, thereby 
retarding the progress and promotion of 
younger employes. The resulting de- 
cline in morale and efficency in the or- 
ganization would adversely affect the 
rendering of good telephone service and 
greatly increase its cost. 

“The pension provisions of the plan 
were designed to solve this problem in 
an effective and economical manner by 
providing for the orderly and systematic 
retirement on pension of employes of 
long service and advanced age. Experi- 
ence during the twenty-eight years of 
its existence has shown that the plan is 
successfully meeting its objectives and 
its value to the business, in addition to 
its obvious advantages to employes, has 
been fully demonstrated. 

Payments 

“In the light of actuarial studies com- 
pleted during the year, revised service 
pension accrual rates were made effec- 
tive in the Bell System Companies, in- 
cluding the Western Electric Co. and 
the Bell Telephone Laboratories, as of 
January 1, 1940. These increased accrual 
rates were made necessary by the effect 
of the adjustment of service pensions 
resulting from the 1939 amendments to 
the Social Security Act, by proportion- 
ately fewer employe separations from the 
service prior to retirement, and by lower 
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the fact that the death rate is 

jigher as the age increases. This 
being the case it should also be 
clear that the actual cost of life 
insurance protection increases 
from year to year as a person 
grows older. 

Let us examine the situation of 


ning when he was young. How- 
ever, the premiums he would have 
to pay would steadily grow larger 
year by year as he grew older 
When he reached the usual retire- 
ment age the premium would be 
exceedingly 
large when he 
might be least 
able to pay it. 
Eventually the 


prohibitive 
except as @ 
William J Camera gambling chance 
in those cases where the policy- 
holder happened to be in very 





poor health. 
In order to eliminate these 


level premium throughout the 
duration of the policy. In the 
early years the policyholders pay 
more than enough to provide for 





request direct Mr. 
Ide Low, Chairman of the Board. 





Life Insurance Builds 


A. Poulton whe 


y 


James A Fulton 


and can make to this Nation is 
lite insurance. The State would 
lite insurance, by the vigorous 


that are bound to follow. Our 





pony's Genera! Agents end its renking sales representotives). 

“When these insane perverts who have loosed 
this madness upon the world are beaten to their 
knees, as beaten they shall be, then a new world 
must be built upon the wreckage of a sadly 
battered civilization. Mr Herbert Hoover, in a 
magnificent address, has said: ‘It civilization 
is to survive its aftermaths, this nation must 
hold itself strong not only in economic and 
social life but in national unity and spiritual 
determination. We are the ultimate in hope and 
sanctuary of liberty.’ 

“To the people of America will fall the task, above all other 
people, of blazing the trail in the construction of a new era which 
shall harmonize liberty and democracy with security The great- 
est contribution which the business of life insurance has made 


independence of thought and action, of initiative and self-reliance. 
“There could be no place for long in a Totalitarian Society for 


make; what he should save; what he should have in his old age 

and what he should leave to his family. It is the job of American 
prosecut: 

keep alive those qualities in American citizens so that they may 

have the courage and the initiative to grapple with the problems 
present 


individually and collectively do our full share to make lite insur- 
ance an effective factor in our national life and its defense.” 


, 
: “News-form" Designed to 
National Character 


In view of the growing recognition 


Help Policyholders More 


Fully Understand Company's Safety and Service 





and respect for the safety of life 
are becomii 





insurance, more and more 


eighty-first annual report to poli- ¢ 


ing 
interested in how Jife insurance works. Therefore, in preparing this 





cyholders, Home Life has departed 
from the orthodox method to 
further encourage widespread at- 
tention of the policyholders to the 
operations of the Company. 


Moreover, because not all pol- 
icyholders are accountants or 
statisticians who would easily 
com; the concise, compact 
statements that have generally 
heen printed, the Company has 
adapted this eighty-first report to 
the familiar styling of a news- 
paper. Thus, not only does this 
report present the Company’s 
assets. liabilities, and statements 
of income and disbursements, but 
it also interprets these figures in 
clearly understandable terms. 

Home Life’s growth has been 
sound. The assets of $112,982,353 
which include an unassigned 
surplus of $4,522,306 aré at their 
highest peak in Home Life’s 


the cultivation of character, of 


determine what a man should 


ion of its activities, to 


duty is to see that we 











the death claims among the group | 
of their age. The excess payments | 
are accumulated at interest and | 
held intact so that in later years 


latter are not sufficient to provide 
for the death claims among their 
advanced age group. These 
amounts so accumulated are 
called the “Reserve.” y are 
sometimes referred to as the 
“Legal Reserve” because the stat- 
utes of the various States provide 
that they must be set aside. 

Since the reserve on the policies 
of those who die is available to 
pay part of their insurance, only 
the balance of such insurance has 
to be met out of the premiums 
currently collected from the living 
policyholders. This demonstrates 
how the existence of an increasing 
reserve in level premium life in- 
surance as policyholders grow 
older avoids the very large contri- 
butions by living policyholders to 
death payments, which would be 
necessary in the absence of such 
reserve. 

A life insurance premium is 
calculated on the assumption that 
a reserve will be accumulated and 
invested at interest and that such 





Home Life Insurance Company 
New York 


Cand. ate 


as of Di b 
Amount required to provide for future 
maturity of outstanding contracts 
and meet current obligations. . .. .$108,460,046.47 


31, 1940 








To meet these obligations the Com: 

pany has the following assets: 
seeee S$ 3,836,964.64 
13,335,243.00 


PER CENT 
OF TOTAL 


U. S. Government Bonds. . 





Public Utility Bonds...........2s, 17,470,663.00 15.5 
Railroad Bonds .............-++6 7,020,860.00 62 
State, County and Municipal Bonds —2,631,555.00 23 
Industrial and Miscellaneous Bonds 2,014,592.00 18 
Preferred Stocks ...........000006 1,858,825.00 16 


First Mortgages on Real Estate... 42,053,257.62 
Real Estate acquired through : 
foreclogure .....cccscsescees 
Home Office Building. . . seeeee *1,300,000.00 12 
Policy o coves ~ 15,088,223.28 
oeevececceervess . _ 2,863,967.85 2.5 
TOTAL TO MEET 
OBLIGATIONS .............$112,982,353.25 
This leaves Unassigned Surplus of....$ 4,522,306.78 
as an additional margin of safety 
for policyholders. 


Bonds of the par vahwe of $236 ited wit horities, $235,000 
for the protection of policyholders and $1,500 as security for the rental of certain 
public property 





Bonds are carried at amortized values except those in delault or of questionable security 
which are carried at market valve 


which appeals to the banker, the 
insurance executive, or the ac- 





ETHELBERT IDE LOW, 
Chairman of the Board of Home Lite 


countant is not likely to hold the 
interest of a man who is unfamil- 
iar with financial statements that 
must report and account for mil- 
lions of dollars. To supplement 
these figures, this eight-page 

per has been written by 
administrative officers of the 
Company in order to review 
problems of administering life 


problems safely and in the interest 
of the policyholder 


The purpose of a policyholder 
report is to enable the policyholder 
to see how the management of the 
Company is discharging its obli- 
gation as trustee for his financial, 
security. Therefore, it is the hope 
of the authors and contributors to 
this report that ell, or at least part 
of the articles which appear herein 
will have some very special inter- 


organization of Home Life is anx- 
ious to render to its policyholders 
the very best life insurance serv- 
ice possible. The objective of 


reserve will be available to pro- 


Please torn te page 2 for @ brief explenction of each item as listed above. 








many essential services of Home 
Life. 




















(Please turn to page 2) 





Life insurance companies are making 
a special effort in their annual reports 
not only to convey information to their 
policyholders, but to present it in such 
form that they will both understand and 
be interested in the progress and work 
being done by the company in which 
they are insured. 

One of the most unusual of such re- 
ports to policyholders has been brought 
out by the Home Life of New York in 
the form of a newspaper of eight pages 
with an attractive make-up. The paper 
not only contains the annual statement 
figures and an analysis of their signifi- 
cance, but has signed articles by the 
leading officers about the company and 
how the different departments function. 

Chairman of the Board Ethelbert Ide 


Low describes interestingly the financial 
phases of the annual report. President 
James A. Fulton is quoted on “Life 
Insurance Builds National Character.” 
Vice-President and Actuary William J. 
Cameron explains the makeup of the pre- 
mium. Financial Vice-President George 
N. Emory tells of the distribution of 
invested assets. Vice-President Leigh 
Cruess discusses selection of risks and 
its effect upon dividend return. Other 
articles included those by Medical Di- 
rector George E. Woodford on the mor- 
tality rate, Agency Vice-President C. C. 
Fulton, Superintendent of Agencies W. 
P. Worthington, and others. 

There is an article on the Home Life’s 
plan, “Planned Estates,” and how this 
method of buying life insurance fits the 
exact needs of the policyholder. 





interest earnings on pension fund invest- 
ments. The pension accruals which 
were charged to expenses and added 
to the pension trust funds amounted to 
$26,734,000 during 1940, or 4.4% of the 
payroll. 

“The balance in the pension trust funds 
maintained by the Bell System _Com- 
panies, including the Western Electric 
Co. and the Bell Telephone Laboratories. 
aggregated $296,191,000 at the end of 
1940. Service pension payments made 
during the year from these trust funds 
were $8,496,000. At the end of the year, 
there were 9,897 retired employes on 
the service pension rolls, of whom 6,879 
were men and 3,018 were women. 

“Other payments made under the plan 
to more than 50,000 employes in 1940 
were: 


Sickness disability benefits. .$ 7,240,000 


Accident disability benefits.. 520,000 

Death - Devens is0sesas 0000s ,996, 

Disability pensions ......... 481,000 
i ire sieeattme . + ++ $10,237,000 


HONORED FOR ’40 RECORD 

F. Hobert Haviland, vice-president of 
the Connecticut General, presented a 
certificate for outstanding accomplish- 
ment during 1940 to John V. Breisky, 
manager of the company’s Baltimore 
office, at a luncheon meeting last week. 
Mr. Breisky, with the Connecticut Gen- 


eral since 1933, took over management 
of the Baltimore office in 1938. 1940 
showed an increase in paid premiums of 
52% over 1939 in his office with 39% of 
the increase coming from new men in 
the agency. Paid volume showed an 
increase of 25%, 





J. P. WILLIAMS AT DALLAS 

John P. Williams, director, educational 
advisory department, American College 
of Life Underwriters, spoke recently 
before the Dallas Life Insurance Mana- 
gers’ Club and local company officials at 
a_luncheon, and the Dallas chapter, 
CLU, at a dinner meeting, 
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Pink on Counselors 
(Continued from Page 1) 


volved fees in excess of $25. Forty. 

of the Suits were settled, nina 7 
solved in favor of the adviser and ej he 
in favor of the policyholder, The = 
brought by the adviser against the ber 
icyholder also resulted in a judgment 
in favor of the policyholder. 


In the Spring of 1940 the Insurance 
Law was amended to require organiza. 
tions which furnish information or advic 
to insureds to file with the Superintend. 
ent of Insurance such information as he 
might require. They were made subject 
to examination at the discretion of the 
Superintendent, but he was given no 
power of regulation, control or super- 
vision over them. The department was 
not enthusiastic about this legislation 

“No real control was given and there 
was a possibility it might lead to mis. 
understanding on the part of the public 
as to the relationship between the de. 
partment and the counselors,” said Mr 
Pink. “This is exactly what happened 
Practically all of the counselors adver. 
tised frequently that they were under 
the supervision of the Insurance Depart- 
ment of the State of New York, and 
from this many people assumed they 
were subject to the same control as were 
the insurance companies. 

“We submitted to the Attorney Gen- 
eral the question whether life insurance 
counselors were included as service or- 
ganizations under the new law. He 
ruled in the affirmative. We then pre- 
pared a questionnaire which was sent to 
all counselors. 
cessful, who had insistently advertised 
he was under the supervision of the 
department, questioned the department's 
right to secure pertinent information 
and since the sending of the question- 
naire seems to have refrained from ad- 
vertising that he is under our supervi- 
sion. His refusal to answer the ques- 
tionnaire has been referred to the At- 
torney General for appropriate action. 
While the law is weak, it does permit 
the gathering of information which may 
prove helpful and the department may 
publicize its findings. 

“The Department is not yet convinced 
that legislation providing for the licens- 
ing of insurance counselors should be 
recommended. Undoubtedly the coun- 
selors have stimulated the companies and 
the agents to be more diligent in ad- 
vising and servicing policyholders. There 
may be some need for an advisory serv- 
ice for policyholders, particularly indus- 
trial policyholders, on a wider scale 
than previously existed. If so, that need 
should be met by the industry itself. 
Industrial policyholders, from whom most 
of the business of the counselors has 
been obtained, are people of very modest 
means. They cannot afford to pay sub- 
stantial fees. The payment of such a 
fee in itself is often a hardship and the 
situation becomes even more serious in 
those instances where the advice given 
has resulted in the loss of valuable ad- 
vantages and privileges. 

Department’s Position 

“The department is reluctant to rec- 
ommend any further enhancement of its 
powers by the establishment of an ad- 
visory bureau. At the present time we 
give advice to thousands of policyholders 
without any charge whatsoever and en- 
deavor to help them in every way p0s- 
sible. Perhaps there could even be some 
extension of this feature of our wor 
without creating new machinery. 

“The only legislation which the depart 
ment recommends at the present session 
is a law prohibiting service organizations 


from using the phrase ‘supervised by the | 


One of the most suc: 





Insurance Department of the State of | 


New p 
The very substantial lessening in the 
number of counselors makes questionable 
the necessity of additional legislation al 
this time. 
in a position to state more 


by the department is the best course t0 
follow.” 


York,’ or any comparable phrase. | 
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In another year we should be | 
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Bowles Takes Strong 
Stand on Supervision 


MUST UPHOLD STATES’ RIGHTS 





irginia Commissioner Sees in Move for 
"aol Control Breakdown in Long 
Fight for Sovereignty 





Speaking before the Western Vir- 
ginia Sales Congress held at Danville 
last week under the joint sponsorship of 
the Virginia Association of Life Under- 
writers and the Danville Association of 
Underwriters, George A. Bowles, Vir- 
ginia commissioner, declared that in his 
opinion State supervision would be un- 
faithful to its great trust if it did not 
oppose with all its power any attempt 
to wrest away from the States their 
sovereign rights to supervise the busi- 
ness of insurance. Upward of 200 life 
underwriters heard him deliver the ad- 
athe doctrine of States’ rights,” he 
said, “has given rise to some of the 
most important issues in our history. It 
has flashed across the pages of our 
history books the names of Jefferson, 
Hamilton, Madison, Clay, Jackson and 
Taney. The famous Kentucky and Vir- 
ginia resolutions which attacked the in- 
quitous alien and sedition acts, the bit- 
ter controversy over the Bank of the 
United States, the tariff, the slavery 
issue, as well as countless others, all 
involved the doctrine of States rights. 
And I venture the assertion that_ ours 
‘sa better democracy because the States 
have jealously guarded, even to the extent 
of bloodshed, their sovereign rights and 

” 
ers. 
oi Calls It States’ Duty 

Concluding his address, he said: “at 
would seem self-evident that it is the 
States’ duty to continue to guard and 
protect the interests of their citizens in 
matters so vitally affecting their welfare. 
Can it be said that insurance super- 
vision should be transferred to some 
far-off agency which is out of touch 
with the lives and fortunes of the peo- 
ple most concerned and which has no 
opportunity to evaluate local conditions 
and needs? Gentlemen, our forefathers 
created the division of sovereignty be- 
tween the States and the central power 
for very good reasons. In my opinion, 
there are some matters over which the 
individual States should insist upon ex- 
ercising their sovereign rights. Certain- 
ly, in view of its personal nature, in- 
surance should be one of the most im- 
portant. Over a period of almost 100 
years, the States have guided the growth 
of the business along safe and sound 
lines. Our brand of supervision has re- 
quired for the benefit of the citizens of 
the respective States the most exacting 
accountability of insurance corporations 
known in our modern business world. 
State supervision has grown up with the 
insurance business. It is part and par- 
cel of it. Is there a demand for a 
change in a system which has proved 
so satisfactory over a period of 100 
years? In my opinion, there is no de- 
mand except by those who seem to have 
an unquenchable thirst for Federal 
power. I submit to you that there is 
no reason to change something which 
has been proved beyond the shadow of 
a doubt as good; something which has 
Proved itself best adapted to meet the 
surance needs of our population. That 
type of supervision cannot and should 
not be eliminated. Remember, my 
friends, that eternal vigilance is the 
Price of liberty.” 

John A. Witherspoon, general agent 
for the John Hancock Mutual at Nash- 


ville, Tenn., and a vice-president of the 


National Association, made a talk on 
Motivation.” Other speakers were Wil- 
liam H. Andrews, general agent at 
Greensboro for the Jefferson Standard, 
4 trustee of the National Association; 
and Bustard H. Maitland, of Danville, 
ag of the Virginia house of dele- 
s. 


New Hall of Man Exhibit 
On N.Y. World’s Fair Site 


AMERICAN MUSEUM OF HEALTH 





To Carry on Exhibits of Fair’s Medicine 
and Public Health Bldg. Which 


Insurance Co.’s Financed 





Nine large life insurance companies 
had a collective participation in the 
Medicine and Public Health Building at 
the New York World’s Fair. Plans of 
the American Museum of Health, re- 
vealed by Dr. Louis I. Dublin, chairman 
of the board, call for the formal open- 
ing of its permanent exhibition in Flush- 
ing Meadow Park early this Summer, 
after reconstruction has been completed, 
of the former Masterpieces of Art Build- 
ing provided for its use by the City of 
New York. 

The American Museum of Health built 
and operated the exhibits in the Fair’s 
Medicine and Public Health Building 
with the financial aid of the Aetna, Con- 
necticut General, Connecticut Mutual, 
Guardian, John Hancock, Metropolitan, 
New York Life, Provident Mutual and 
Travelers. Those nine companies con- 
tributed $125,000 for the creation of the 
Hall of Man focal exhibit and its main- 
tenance during the course of the ex- 
hibition. 

$4,000,000 Civic Center 

The building taken over by the Mu- 
seum faces the beautiful New York City 
building from across an attractive espla- 
nade in the heart of the great civic and 
recreation center being developed at an 
expenditure of $4,000,000 on site of the 
old World’s Fair. Space for a new Hall 
of Man comparable in line and setting to 
its predecessor exhibit is being provided 
with the addition of a striking 35-foot 
tower of steel and glass. 

The pavilions which flank the Hall of 
Man on the north, south and west will 
house an entirely rebuilt collection of 
exhibits dealing with the hazards to 
health. They will include many new dis- 
plays in addition to the outstanding col- 
lection of exhibits from the Medicine 
and Public Health Building which were 
seen by more than 11,700,000 visitors 
during 1939 and 1940. 





Motion Pictures to Train 
Underwriters For Acacia 


The Acacia Underwriters Club recent- 
ly inaugurated what is believed to be an 
innovation in the education and training 
of life underwriters. This project con- 
sists of a series of motion picture pres- 
entations of various occupational activi- 
ties in several major industries. The 
purpose of this program is to enable the 
underwriters to get a direct visual knowl- 
edge of the work done in these various 
industries and the conditions under 
which that work is performed. 

The films shown at the first meet- 
ing covered the operations performed 
throughout various types of steel plants 
and were, obtained by loan through the 
United States Steel Corp. subsidiaries. 

As these films are interesting and en- 
tertaining entirely aside from their edu- 
cational value to underwriters, an invita- 
tion was extended to all home office em- 
ployes who might care to attend. This 
invitation was accepted by about forty 
people. Further presentations in this 
series will be every three months. 


ADDRESSES KEE AGENCY 

Forrest L. Morton, tax expert and 
representative of the Mutual Life of 
New York, spoke before last Tuesday’s 
agency meeting of the Kee agency of 
the Mutual Life in Brooklyn. Mr. Mor- 
ton reviewed current changes in tax laws 
and rulings, and emphasized to the un- 
derwriters the advisability of keeping 
posted on current tax changes. 








John A. Ramsay, general agent for 
the Connecticut Mutual at Newark, 
spoke before the dinner meeting of the 
Life Agency Supervisors’ Association of 
Northern New Jersey Tuesday, March 18. 
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D.-R. Ferguson’s New Post 





D. R. FERGUSON 


Announcement has been made by the 
Great-West Life Assurance Co. that D. 
R. Ferguson, formerly supervisor of field 
service at head office, has been appoint- 
ed manager of the company’s Hamilton 
branch. He succeeds J. N. Connacher, 
who was recently appointed manager of 
the Winnipeg branch. 

Mr. Ferguson joined the company in 
November, 1927, and spent four years in 
field organization work as district man- 
ager for eastern Manitoba before joining 
the agency department of head office in 
June, 1931. At head office he served 
first as inspector of agencies and then 
as supervisor of field service. His train- 
ing has given him an excellent back- 
ground of both agency management and 
personal sales experience. 





OPPOSE MAINE BILL 


A bill which would permit Maine sav- 
ings banks to write and sell life insur- 
ance was opposed at a recent legislative 
hearing at Augusta by State Insurance 
Commissioner Pearce J. Francis, who 
asserted there was “no room nor need 
for this type of life insurance in Maine 
today.” 

Commissioner Francis and other oppo- 
nents told the legislative committee on 
banks and banking that such legislation 
was entirely unnecessary and would 
hamper savings bank processes. 





DIVIDEND SCALE UNCHANGED 

The Bankers National Life of Mont- 
clair, N. J., has announced that the scale 
of dividends to policyholders in 1941 will 
be on the same basis as 1940, and in- 
terest on dividends left with the com- 
pany and on policy proceeds will con- 
tinue at 34%. 





VOW IN OUR //th YEAR 


| milestone at 
which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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Investment Spread Shown 
By Illinois Bankers Life 


The Illinois Bankers Life ended 1940 

with $107,249,543 life insurance in force 
and with a total of $1,931,863.56 in bene- 
fits paid in the year, according to the 
company’s annual statement. Cash as 
of December 31, 1940, totaled $1,305,- 
343.04 compared to $26,357,216.37 liabil- 
ities. 
_ Wide diversification as to type of ob- 
ligations in the company’s investment 
portfolio was emphasized, the highest 
proportion of admitted assets in any one 
classification being 8%. Market value 
of all the company’s bonds as of De- 
cember 31, 1940, exceeded by $18,845.38 
the value at which they are carried in 
the statement. Net cash rate of return 
of 4.6% on the company’s bonds is de- 
clared to be well above the average ex- 
perience of institutional investors. Net 
return on the company’s entire invest- 
ments in 1940 averaged 3.43%. 


A. L. Dern Texas Talks 


On a recent field trip through Texas, 
Vice-President and Director of Agencies 
A. L. Dern, Lincoln National Life, spoke 
before the life underwriters associations 
in El Paso, Dallas, Amarillo and San 
Antonio, and before the General Agents 
& Managers Association of Houston. He 
also conducted informal sessions with 
the company’s agency groups in the 
above cities. Mr. Dern was accompa- 
nied on this trip by Second Vice-Presi- 
dent and Medical Director W. E. Thorn- 
ton of the home office and by Texas 
State General Agent O. D. Douglas, San 
Antonio. 








The Yates agency of the Massachu- 
setts Mutual at Los Angeles has opened 
a district office for the San Fernando 
Valley in North Hollywood, with James 
M. Hamilton as district manager. 
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SOUND ADVICE TO PRODUCERS 

Timely and important advice to agents 
and brokers not to break away now from 
conservative methods of production and 


underwriting was voiced by Leon A. 
Watson, expert of the New Jersey 
Schedule Rating Office, in a talk he 


made before several hundred producers 
and company men assembled last Thurs- 
day at the New Jersey agents’ conven- 
tion at Asbury Park. A veteran fire 
insurance rating man, who long has been 
in an excellent position to observe de- 
velopments in insurance salesmanship, 
Mr. Watson warned against trends which 
frequently accompany rapid business ex- 
pansion. 


Fire insurance company annual state- 
ments now reveal that premium income 
in 1940 increased by about 15% over 
1939 figures, and this year the gain 
over last year may be as large. This 
sudden expansion in the demand for 
insurance protection is tied closely to 
national defense efforts. Mr. Watson 
points out that such apparent prosperity 
is not built on sound foundations and 
may terminate almost as suddenly as 
it started. 


Drawing upon his own observations of 
the agency field in the before 
1930, Mr. Watson strongly urges agents 
to watch their collections and balances 
as their own income expands. He told 
them it is wise not to extend long term 
credits to big buyers of insurance. In 
the pre-depression days many producers, 
in their eagerness to hold, or secure, 
what seemed excellent accounts, allowed 
their clients far beyond the normal 
period in which to pay premiums. When 
insurance companies became insistent 
these agents often advanced the neces- 
sary premiums. While prosperity lasted 
the agents generally were able to col- 
lect what was due them. But that era 
of so-called prosperity ended suddenly, 
catching many producers with large ac- 
counts due them from assureds. And 
the percentage of uncollectable accounts 
grew to huge proportions, throwing 
many agencies into insolvency. Be care- 
ful not to let a similar condition come 
into being now was Mr. Watson’s sage 
counsel, 


years 


With respect to agents’ own spend- 
ing Mr. Watson advised them not to 
use up commissions received until such 
commissions are earned. Again referring 
to past history he told how a decade or 
so ago many large long term policies, 
fully paid for, were canceled as the 


of assureds vanished. And 
when companies called on agents to re- 
turn unearned commissions the producers 
They had considered 
their commissions earned when received 
and had proceeded to spend them forth- 
with. Set aside part of your commis- 
sions to guard against the day when 
heavy policy cancelations may create a 
sudden demand upon your resources, Mr. 
Watson said. And his advice is some- 
thing to think about in these days when 
big spending and frantic activity may 
lead us to forget sound rules of pro- 
cedure. 


business 


could not pay up. 





Martha Winterble, daughter of Bank- 
ers Life Company’s Director of Agencies 
W. F. Winterble, was recently elected 
to Phi Beta Kappa at Carleton College 
in Northfield, Minnesota. An outstand- 
ing student throughout her four years 
at Carleton, Miss Winterble has an aver- 
age of 2.95 out of a possible 3, leading 
the Phi Beta Kappa initiates in scholar- 
ship. 

k * * 

Albert G. Borden, Jr., son of Second 
Vice-President Albert G. Borden of the 
Equitable Society, and Philip Bradley, 
son of Vice-President Robert H. Brad- 
ley of the Prudential, were commissioned 
as ensigns in the U. S. Navy on Friday, 
March 14, after completing a_ special 
naval training course. Both young men, 
who live in South Orange, N. J., took 
their training at Northwestern Univer- 
sity, Chicago. 

* * x 

Arthur A. Krueger, former catcher of 
the Chicago White Sox baseball team, 
and secretary-treasurer of the Millers 
National, is celebrating his thirty-fifth 
anniversary with the company. He be- 
gan with it as an office boy and in 1916 
became chief accountant. He _ estab- 
lished the company’s statistical depart- 
ment and was instrumental in having 
the first tabulating machines installed. 
He was elected assistant secretary in 
1928, secretary in 1935 and in 1939 was 
made secretary-treasurer and a member 
of the board. He plays par golf. 

* * x 


Al Bishop, New England Mutual, 
Bridgeport, Conn., is president of the 
Symphony Society in that city, and has 
been instrumental in booking some of 
the most important artists in the musi- 
cal world for appearances in Bridgeport. 

* * * 

President Cecil Woods of the Volun- 
teer State Life, Vice-President W. C. 
Cartinhour of the Provident Life & Ac- 
cident and Vice-President H. Clay Evans 
Johnson of the Interstate Life & Acci- 
dent have been made directors of Chat- 
tanooga, Inc., a civic group publicizing 
that city. 

x * x 

William L. Harris has been appointed 
assistant to Francis H. Spencer, Virginia 
special agent for the Springfield Fire & 
Marine group at Richmond. 








= 


Pictured above are Lyman M. Drake (left), head of Critchell- Miller Insurance 
Agency, Chicago, and Charles M. Jerome (right) of Jerome & Cowan, Atlanta, arm 
in arm with William T. Read (center), president of Camden Fire Insurance Asso- 
ciation, on the occasion of Camden’s 100th anniversary celebration at Walt Whit- 


man Hotel, March 12. 


represented the association since January, 1900. 


Mr. Drake is dean of Camden Fire’s general agents, having 


Mr. Jerome was introduced at 


the 100th anniversary banquet as the nestor of the general agents, his representation 


of the company having started in December, 1911. 


A bright spot in the banquet 


proceedings was the presentation by these two veterans of a testimonial scroll to 


Fresident Read on behalf of the general agents assembled. 


It was warmly received. 





Helen Huntington Rarey, daughter of 
Mrs. Rarey and the late C. Donald 
Rarey, comptroller of the Travelers, is 
engaged to marry Charles R. Wyckoff, 
Jr., son of Mr. and Mrs. Charles R. 
Wyckoff of New York City. She is a 
member of the Junior League of Hart- 
ford and of the Cotillon Club. 

* 


W. T. Grant, president of the Busi- 
ness Men’s Assurance of Kansas City 
and Mrs. Grant are on an extended 
motor trip, which is a combined business 
and pleasure tour. They have visited 
offices of the company in Wichita, 
Kan.; Ponca City, Okla. and Amarillo, 
Tex. They are now staying at the 
Triangle W, Ranch in Arizona, and will 
be in Phoenix March 23 and 24 for the 
first of a series of B. M. A. sectional 
meetings. 

x * x 

William H. Emhardt, president Ger- 
mantown Mutual Fire of Philadelphia, 
is a lawyer and is treasurer of the Who- 
soever Gospel Mission, president of the 
board of the Trinity Lutheran Church 
in Germantown and is head of several 
building and loan associations. 

* x 


S. D. Weissman, CLU, Boston, Equi- 
table Society, was the speaker before 
Pittsburgh Life Underwriters yesterday 
(March 20). Subject was this: “We, Life 
Underwriters—What Can We Do About 
7 x ok O* 

Robert A. Parker, acting manager of 
the Chicago Board of Underwriters, was 
guest speaker Wednesday noon at a 
luncheon meeting of the Insurance Brok- 
ers Association of Illinois. He talked 
on the Dean Analytic System. 

x  * * 


Nelson B. Hadley, consultant for in- 
surance companies and formerly chief 
examiner of life insurance companies of 
New York State Insurance Department, 
was intermediary in reinsurance of 
Postal National Life by Union Mutual 
of Portland, Me. 


George Frenkel of the New York in- 
surance brokerage firm of Frenkel & 
Co., is spending his Winter vacation in 
southern California and was in Los An- 
geles during the last week. 





Courtesy Redbook Magazine 
SUZANNE SOMMERS 





The beautiful girl on the cover Oo! | 


March Redbook is 
of the American of New Jersey, and 
Mrs. Sommers. For the past four 
months she has been one of the models 
for the famous John 
in New York. Her picture also appeared 
on the front cover of a recent issue 0! 
Modern Romances. She recently took 4 
trip to Florida for fashion shots. Miss 
Sommers was graduated from Duke Uni- 
versity, Durham, N. C., 


senior year. The Sommers hi 
Maplewood, N. J. Redbook will use the 
photogenic Miss Sommers again as its 
“cover girl” on a forthcoming issue. 


Suzanne Sommers, | 
daughter of Paul B. Sommers, president | 


Powers Agency | 


last year. She | 


was elected Queen of the May 1n her | 
home is 0 | 
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A Texas Visitor 

Price K. Johnson of the hail and farm 
departments of Cravens, Dargan & Co., 
Houston, Tex., general agency, and also 
editor of that agency’s unusually inform- 
ative publication for agents called Crav- 
ens, Dargan & Co. Review, was in New 
York this week. 

Some years ago Mr. Johnson attracted 
nation-wide attention in the insurance 
business by personally insuring (against 
all risk, including death) dogs, prize- 
winning poultry and other small and 
unusual risks which are ducked by regu- 
lar insurance companies. He was able 
to do this because the Texas law did 
not prohibit an individual from acting 
as a lone insurance carrier. Later, a 
law was passed prohibiting an individual 
from carrying such liabilitv in the guise 
of insurance. Johnson said he got the 
idea after the general agency had re- 
ceived a number of letters from its 
agents asking if such policies could be 
written. He had to write and tell the 
agents that it could not be done. So he 
decided to insure them on his own. He 
came out about even on the venture, but 
had a lot of fun. 

Mr. Johnson is a graduate of a college 
in Greenville, Tex. After leaving that 
institution he went to work for his 
father, D. P. Tohnson, a local agent in 
Farmersville. Tex., a town of 1,800 popu- 
lation. D. P. Johnson’s principal com- 
pany was the American Central for 
which he got the representation in 1891. 
Most of the business done was mer- 
cantile and dwellings, but there was an 
oil mill in the town as well as a flour 
mill and both of those risks were in the 
office. Companies represented included 
Liverpool & London & Globe. Phoenix 
of London, Aetna (Fire) and New York 
Plate Glass. 

One dav Kemp S. Dargan, then a 
snecial agent for Cravens & Cage (now 
Cravens, Dargan & Co.), Houston, came 
to town, took a shine to Johnson and 
offered him a job in the agencv. He 
entered its service in 1912. He took 
time out for the first World War and 
was a second lieutenant in the ensineers, 
winning a Croix de Guerre of Relgium 
as result of action on the River Scheldt. 
Returning to the general agency, he 
went into the hail crop denartment. In 
1919 the agency broke all records in 
this cover as its premiums for the year 
were $532,000. Loss ratio was 35%. 

One of the features of The Review, 
of which Mr. Johnson is editor, is its 
questions and answers denartment. The 
questions are found in letters written by 
agents who report to the general agency 
and departmental heads make the an- 
Sswers and turn them over to Mr. John- 
son for publication. They cover a wide 
range. 

Cravens, Dargan & Co. was started by 
Tames Cravens after a long experience 
in the field. At the start he was in 
Partnershin with the late McClure Kelly 
who later became a prominent fire insur- 
ance executive on the Pacific Coast. It 
then hecame James Cravens & Co. and 
later Cravens & Cage. Rufus Cage was 
ocal agent in Galveston, and his son, 














Rufus Cage, Jr., is now in the local 
agency business in Houston—Jarrell & 
Cage. 

Cravens & Cage was succeeded by 
Cravens, Dargan & Roberts, the Dar- 


gan being Kemp S. Dargan. J. C. Rob- 
erts had been a local agent in Athens, 
Tex. Next, it was called Cravens, Dar- 
gan & Co., Roberts retiring and he is 
no longer in the insurance business. 

Cravens, Dargan & Co. represent six- 
teen fire insurance companies as mana- 
gers; five casualty companies as gen- 
eral agents. The general agency has 
twelve fire specials; five farm; one hail 
crop; one oil; and several claim adjust- 
ers. In San Francisco the agency is 
known as Cravens, Dargan & Fox, who 
are general agents mostly for fire insur- 
ance companies. Ed Fox has for years 
been a prominent insurance man on the 
Pacific Coast. 

When James Cravens died about five 
years ago his two sons, Rorick and Mal- 
colm, who had already become active in 
the agency, took over his interest. 

Cravens, Dargan & Co. have pioneered 
a number of kinds of insurance in the 
Southwest. The agency was first in 
Texas to write on growing crops. It 
wrote the first rain insurance policy 
there and the first Householders Com- 
prehensive (now called the Personal 
Property Floater). It was among the 
first of the general agencies anywhere 
to have a casualty department in connec- 
tion with fire insurance. The agency has 
represented for a number of vears the 
New Amsterdam, St. Paul Mercury, Co- 
lumbia and Preferred Accident. 

Cravens, Dargan & Co. are doing an 
extensive reinsurance business in the 
Republic of Mexico, of the Mexican fire 
insurance companies. Also they are re- 
insuring business of Mexican life insur- 
ance companies in that republic. 

Cravens, Dargan & Co. write a large 
oil business throughout the United States 
and Canada. Houston is now known as 
the oi] capital of the world. 

Asked if the oil fields of Texas were 
becoming exhausted Mr. Johnson smiled 
and said: “I should say not. There have 
been 125 new oil fields which were de- 
veloped last year.” 

About 2,500 agents report their busi- 
ness to Cravens, Dargan & Co. Among 
executives of fire companies, or former 
executives, are a number who had their 
earlier training with this general agency. 

* * 


Hartford Colleges of Law and Insur- 
ance Free from Debt 

The goal of $50,000 which the Hart- 
ford Colleges of Law and Insurance had 
as its objective in the campaign for the 
purchase, alteration and equipment of 
the new location of the Hartford Col- 
leges of Law and Insurance has been 
exceeded by $100. The subscriptions 
were received in cash. 

The title to the property, formerly the 
home of Professor Jacobus, is now 
owned by the building fund trustees of 
the colleges, free and clear of all in- 
debtedness. Even more extensive alter- 
ations of the building and grounds than 
first contemplated were completed to 


adapt them to the colleges’ purpose. The 
building was redecorated, furnished and 
fully equipped. 

The Hartford College of Insurance has 
issued a new brochure containing pic- 
tures of the college building, of the 
library reading room, of one of the dor- 
mitory rooms, and one of the classes in 
session. The college offers five separate 
courses: casualty, life, property, general 
insurance and insurance law. 

First of all, the training will equip 
the graduate for work in any type of 
insurance company, either in the field or 
home office. He can carry his selection 
still further by going into insurance ac- 
counting or claim work or underwriting 
or investments, either in the field of 
mortgage loans or securities. If he is 
interested in field work he has an excel- 
lent foundation to become a salesman 
of either a specialized or general line of 
insurance. If he has taken the combi- 
nation insurance-law course, he can be a 
specialist in insurance law. Because of 
a knowledge of all branches of the in- 
surance business, a graduate of the col- 
lege will also be ideally fitted for posi- 
tions in state insurance departments. 

The plan of instruction is a combina- 
tion of professional teaching, and class 
room instruction by junior executives of 
Hartford companies. There are forty- 
four insurance companies in Hartford, 
so there is no lack of lecture talent. 
With the aid of insurance executives and 
other experts, lawyers, teachers, sales- 
men and actuaries a curriculum has been 
established which provides more than 
900 hours of classroom instruction over 
a period of three academic years of four 
nights each week, or six semesters of 
eighteen weeks each. A two-year day 
school program is in process of devel- 
opment. The insurance-law course re- 
quires four years of both day and even- 
ing attendance. 

This college is situated in a beautiful 
residential section of Hartford on a 
campus providing dignified and quiet 
surroundings, and not far from the home 
offices of the Hartford insurance com- 
panies. The college building is of fire- 
proof construction. Meals are served at 
the school. 

The Hartford College of Insurance has 
been authorized to confer degrees upon 
its first entering class which graduates 
in June, 1942. This authority was given 
by the State Board of Education, it was 
announced today by the director of the 
college. 

An inspection committee, composed of 
Professor Roscoe T. Steffen of the 
School of Law, Yale University; Pro- 
fessor Philip W. Thayer of the Law 
School of Harvard University; Dr. L. L. 
Bethel, director of the New Haven Y. 
M. C. A. Junior College, and Dr. Finis 
FE. Engleman, representing the State 
Department of Education, made a favor- 
able report which furnished the basis for 
the action of the State Board of Edu- 
cation. 

The Hartford College of Insurance was 
chartered by special act of the legisla- 
ture on April 14, 1939. By the terms of 
the charter the college was made a tax- 
exempt, non-profit corporation with the 
object and purpose of the establishment 
and maintenance of schools for the prep- 
aration of men and women for careers 
in insurance. Powers to receive gifts 
and endowments and to award degrees 
were granted by the legislature, subject 
only to the condition that the curriculum 
and character of work of the college be 
approved by the State Board of Educa- 
tion. The care, control and disposition 
of property and funds of the corporation 
and the general management of its af- 
fairs were vested in a board of trustees. 
The membership of the board of trus- 
tees includes Vincent B. Coffin, Berkeley 
Cox, Roger Wolcott Davis, Harlan S. 
Don Carlos, Solomon Elsner, Reinhart 
Lang Gideon, Charles Welles Gross, Far- 
well Knapp, John M. Laird, George C. 
Long, Jr., Harold E. Mitchell, Lucius F. 


Robinson, Jr., Paul Rutherford and 
James Wyper. 2 
Harlan S. Don Carlos is president; 


Vincent B. Coffin, vice-president; Solo- 
mon Elsner, secretary and treasurer. Ed- 
ward Graham Baird is director; Flor- 
ence P. Hamel, registrar and bursar; 


Caroline E. Lillard, librarian. In the fac- 
ulty are Wallace W. Brown, Birdsey E. 
Case, Joseph A. Dann, Louis E. Day, 
James E. Hoskins, William S. Locke, 
Warren Maxwell, Maxwell M. Merritt, 
Aaron Nassau, L. Ray Ringer and Wil- 
liam F. Starr. 

Prominent insurance men are on the 
board of trustees and advisory board 
and on the curriculum committees for 
casualty, fire and marine and life insur- 
ance. 

x oe * 
Farewell Luncheon to Welles L. Allen 

A luncheon party of considerable 
sentimental interest took place on Tues- 
day at the Drug & Chemical Club, New 
York. It was a farewell affair to 
Welles L. Allen, retired resident vice- 
president of the Standard Accident in 
New York, given by his friends and 
old cronies in The Round Table, the 
oldest of the Drug & Chemical’s club 
tables. Most of the present members 
of the Round Table showed up and 
one and all joined in signing an illum- 
inated scroll, done by Orland Rouland, 
outstanding American artist, which was 
presented to Mr. Allen at the affair. 
It read: 

To the smiling face, the merry jest, 
To the jolly Welles, we all love best 
Greetings 
From every member 


of 
The Round Table 
Of the Drug & Chemical Club, 
Who hold him in high and 
constant regard, 

There follow the signatures of mem- 
bers of The Round Table, which was 
founded in 1911 by Alfred M. Best, the 
publisher, and whose present members 
are as follows: William B. Mann, vice- 
president, Alan H. Bonito & Co., Inc.; 
William O. Badger, insurance lawyer; 
Norman T. Robertson, reinsurance inter- 
mediary; W. R. Ehrmanntraut, Amer- 
ican Surety’s metropolitan manager; 
Thomas J. Hogan, head of T. J. Hogan, 
Inc., agents; Lee J. Wolfe, actuary and 
accountant; R. E. Fletcher, board chair- 
man, Recording & Statistical Bureau, 
Inc.; David S. Tully, Jacob C. Ammer- 
muller, Harry P. Cunningham and Clar- 
ence E. Cooper, all insurance brokers; 
Garrett A, Goetschius of the Northern 
of New York; James R. Garrett, Na- 
tional Casualty manager, Rexford 
Crewe, and John J. King, president, 
Hooper-Holmes Bureau, Inc. 

Original members of The Round Table 
besides Mr. Best were Messrs. Badger, 
Mann, King, Ralph H. Fullsom and 
Henry W. Ives. In the early days the 
D. & C. club had no large tables so 
The Round Table members bought their 
own which they still use. 

Mr. Allen, for many years a member 
of The Round Table, joined the club 
in 1924 and was one of its most regular 
attendants. A native New Yorker, he 
was born at 10 West 34th Street, the 
present site of the Empire State Build- 
ing. He was retired by the Standard 
Accident in March, 1941, on account of 
his health and now lives in New Canaan, 
Conn. 

x * * 

Fire Executives on Grill in Offices of 
Insurance Executives Association 
John H. Windsor, head of the special 

commission of the Missouri Supreme 

Court, which is in New York City hold- 

ing hearings in the offices of the In- 

surance Executives Association in the 
suit of Attorney General Roy MckKit- 
trick versus 123 stock fire compa- 
nies which the Attorney General hopes 
to oust from Missouri, is a football 
player in stature and comes from Boone- 
ville, Mo. In that city he has been 
head of the Rotary Club and of the 

Chamber of Commerce. He served over- 

seas in the infantry. 

Attorney General McKittrick, who is 
conducting most of the examination, has 
three assistant Missouri attorneys gen- 
eral with him. They are Robert L 
Hyder, C. R. Hewett and Harry Kay. 

Counsel for the fire insurance compa- 
nies are Homer Berger, Fred L. Wilson 
and David Murphy. In the former hear- 
ings William Marshall Bullitt of Louis- 

(Continued on Page 25) 
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Loyalty Group Promotes 
Payne, Jr., and Schmidt 





BOTH BECOME VICE-PRESIDENTS 





Treasurer and Comptroller Have Had 
Long Experience; Cooney An- 
nounces Advances 





Charles W. Payne, Jr., treasurer, and 
Walter H. Schmidt, comptroller, of the 
Loyalty Group, Newark, have been 
named vice-presidents of the companies. 
According to the announcement of 
President John R. Cooney, both will re- 
tain their former positions in addition 
to becoming vice-presidents. 

Mr. Payne began his insurance career 
in 1908 in the mathematical department 
of the Mutual Benefit Life. He became 
associated with the Firemen’s of New- 
ark in May, 1910, serving in the account- 
ing division and subsequently being 
transferred to the cashier division. 

Mr. Payne was appointed assistant 
cashier of the Firemen’s in 1917, ad- 
vanced to the position of cashier in 1919 
and assistant treasurer in 1922. In 1932 
he was elected secretary and treasurer 
of the Firemen’s and all other companies 
in the Loyalty Group. In 1935 he was 
given the additional title of second vice- 
president. He was elected a director 
of Firemen’s in March, 1940. 

Walter J. Schmidt entered the insur- 
ance business February 1, 1904, joining 
the Girard Fire & Marine at its home 
office in Philadelphia. There he ac- 
quired thorough knowledge of all phases 
of the fire insurance business, including 
losses, reinsurance and accounting. After 
the Girard became affiliated with the 
Firemen’s in 1916, Mr. Schmidt was 
transferred to its home office at Newark 
as assistant chief accountant. 

Later, Mr. Schmidt was appointed 
chief accountant of the Firemen’s Group. 
From that point, by progressive moves, he 
became assistant secretary in 1922, sec- 
retary in 1927, second vice-president in 
1931 and in addition was elected comp- 
troller of all Loyalty Group companies 
in 1934. 





February Fire Losses Were 
$26,102,000, Drop of 24% 


Fire losses in the United States dur- 
ing February are estimated at $26,102,- 
000 by the National Board of Fire Un- 
derwriters, a drop of 24% from the same 
month last year, when losses were given 
as $34,410,250. In February, 1939, losses 
amounted to $29,303,520. For the first 
two months of this year losses are esti- 
mated at $52,527,000, which compares 
with $70,670,900 for the same period of 
1940 and with $56,918,836 for the first 
two months of 1939. Thus so far this 
year losses are about 25% below a year 
ago, which is a tribute to the fire pre- 
vention efforts of the nation. Normally 
fire losses show a decided increase when 
industry expands as rapidly and sudden- 
ly as has.happened since the national 
defense program was started less than 
a year ago. 


Charles L. Case Joins 


North British Group 


Charles L. Case, son of Charles E. 
Case, who retired the first of this year 
as assistant United States manager of 
the North British & Mercantile Group, 
has been appointed special agent for 
the inland marine department of the 
companies. 

He is now assigned to the home office 
staff of the inland marine department 
under Secretary A. W. Barthelmes. 
Young Mr. Case formerly was special 
agent for the Home of New York in 
Indiana as inland marine specialist. 





North America Votes 
To Amend Its Charter 


Stockholders of the Insurance Co. of 
North America, meeting in Philadelphia 
Wednesday, voted approval of the rec- 
ommendation of the board of directors 
that the company take steps to have its 
charter powers amended so as to per- 
mit issuance of participating policies if 
in the judgment of the directors such a 
step should seem advisable in the future. 

The company had called a_ special 
meeting to act on the recommendation 
of the directors. It has been emphasized 
by John O. Platt, former president who 
has just been made vice-chairman of 
the board, the proposal was not that 
authority to issue participating policies 
be granted the management but that 
power be given the directors to permit 
issuance of such policies at some future 
time if the directors should deem such 
a course advisable. 





Commissioners’ Executive 
Committee Meets Today 


The executive committee of the Na- 
tional Association of Insurance Com- 
missioners will meet in New York City 
today and tomorrow at the Hotel 
Pennsylvania. John Sharp Williams, 3d, 
Mississippi, is chairman and it is ex- 
pected the committee will discuss the 
proposal for the establishment of a cen- 
tral office or clearing house for the 
organization. President John C. Black- 
all, Connecticut, sent out a questionnaire 
on this subject some weeks ago to com- 
missioners throughout the country. 


Pink Reports on Rate Reductions _ 
And Proposed Risks Classifications 


At the request of the New York In- 
surance Department the New York Fire 
Insurance Rating Organization has de- 
cided to reduce rates for the public 
building and educational institution 
classes, according to Insurance Super- 
intendent Louis H. Pink in his annual 
report to the legislature released on 


Monday. The reductions, when effected, 
will represent the equivalent of 25% 
in premiums of the combined classes and 
will be spread over brick, frame and 
fireproof, protected and _ unprotected 
classes, in such a way as to recognize 
the varied experience of these classes. 

Mr. Pink reviewed the work of a sne- 
cial committee working on classification 
of risks as follows: 

In last year’s preliminary report men- 
tion was made of a special committee 
appointed to make a study of fire insur- 
ance rating. This committee includes 
representatives of various branches of 
the business, property owners and the 
Insurance Department, with Prof. Ralph 
H. Blanchard of Columbia University as 
adviser. The committee has held many 
meetings and given consideration to im- 
nortant aspects of the fire insurance 
business in relation to rating. Consider- 
able attention was focused on the subject 
of classified experience which normally 
is the foundation of any rating system. 
Discussions by the committee revealed 
inadequacies in the present statistical 
requirements on many important phases 
and a suh-committee was appointed in 
April, 1940, to go into the matter fully. 

The following classification is present- 
ed as a tentative proposal and indicates 
senerally the recommendations of the 
Department representatives. The ad- 
visory committee has not as yet passed 
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the idea that insurance from loss by fire 
only is adequate property protection. 
Every fire insurance policy should be 
extended to include protection against 
loss or damage resulting from— 


—EXPLOSION— 


WINDSTORM — CYCLONE — TORNADO — 

HAIL — SMOKE — RIOT — RIOT ATTENDING 

A STRIKE — CIVIL COMMOTION — DAMAGE 
BY AIRCRAFT AND MOTOR VEHICLES 


EXPLODED! 


Again and Again... 








The Cost is SMALL to cover ALL 

















FIRE ASSOCIATION OF PHILADELPHIA 
LUMBERMEN'S INSURANCE COMPANY 
THE RELIANCE INSURANCE COMPANY 
PHILADELPHIA NATIONAL INSURANCE COMPANY 
401 WALNUT STREET, PHILADELPHIA 


FIRE, MARINE and AUTOMOBILE 


INSURANCE 


Ree 


upon our proposal. No changes haye 
been proposed with respect to the pres. 
ent divisions of the classified experience 
according to construction and protection, 


Residence Properties 


a. Private dwellings and outbuildings (not 
more than three families) N.O,C. 

Private dwellings (not more than three 
families) with mercantile occupancy on grade 
floor, N.O.C, 
stig) Apartment houses (more than three fam. 
ilies). 

d. Apartment houses (more than three fam. 
ilies) with mercantile occupancy on grade floor 
e. Household contents in Class 1a buildings, 
f. Household contents in Class 1b buildings, 
g. Household contents in Class Ic buildings, 
h. Household contents in Class 1d buildings, 
-e Hotels, boarding houses, clubs, Y, M, ¢ 
A’s. 
j. Seasonal properties, including dwellings, 
hotels, ete. : 


Mercantile, Warehouse and Office 
Properties 

a. Minimum class rated buildings, 

b. Schedule rated mercantile and _ private 
warehouse buildings. 
Schedule rated office buildings. 
Public storage warehouse buildings, 
Contents—low susceptibility. 
Contents—moderate susceptibility. 
Contents—severe susceptibility, 
Contents—extreme susceptibility, 


Manufacturing and Special Hazard 
Properties 


a. Buildings—sole occupancy. 

b. Buildings—multiple occupancy. 

c. Contents—slow burning or incombustible, 
d. Contents—moderate burning. 

e. Contents—free burning. 

f. Contents—quick burning. 

g. Contents—intense burning, 

h. Contents—flash burning. 


Miscellaneous Classes. 


a, Farm property—owner occupied. 
b. Farm property—tenant occupied. 
c 
d 


mR mo 0 


Churches and chapels. 

Public buildings, hospitals,  sanitaria, 
asylums, jails, public homes, museums of art. 

e. Educational institutions—public and pri- 
vate, 

f. Theatres and motion picture houses. 

g. Railroad properties owned and used by 
railroad as such and insured under railroad 
schedule. 

Public utilities including gas plants, elec- 
tric light and power plants, traction car bam 
and rolling stock, water works, & 

i. Piers, wharves and ferry slips including 
warehouses and other structures thereon. 

j. Grain elevators and warehouses including 
those operated in connection with Mills. 

k. Cereal and flour mills, stock food fac- 
tories, grist feed and feed mills. 

Lumber yards. 

m. Mining risks—all classes including mining 
dredges. 

n. Oil risks — mineral — including refineries, 
derricks, pipe lines, oil tanks and pumps, dis- 
tributing and filling stations. 

o. Cotton gins, 

p. Risks, N.O 

Sprinklered Properties 


a. Buildings—manufacturing—sole occupancy. 

b. Buildings—manufacturing—multiple occu- 
; ee 

d, &. 3 #: Contents—manufacturing and 
non-manufacturing—Grades V, W, X, Y, Z 

The foregoing proposal contains fifty 
classes as compared with the present 
form of report adopted in 1932, calling 
for experience on twenty-six principal 
classes and five supplementary classes. 
In 1928 there were twenty-eight princi- 
pal classes and nineteen supplementary 
classes which had been condensed from 
156 classes adopted in 1925. In 1915 there 
were 500 classes. 


State and Countrywide Experience 


It is generally conceded that, for re- 
porting experience in an individual state, 
a large number of classes according to 
various occupancies will produce statis- 
tics which in many cases would not pro- 
vide sufficient volume of exposure to be 
given full credibility for rate making 
purposes. Nevertheless, differentials in 
rates which are made according to haz- 
ards of occupancy should be based on 
statistical evidence. It is the recommen- 
dation of departmental representatives 
that the proposed form of report for 
individual state experience be supple- 
mented by a more detailed classification 
on a consolidated countrywide _ basis. 
Such classified experience would furnish 
necessary information with respect to 
relativity in hazard of specific occu- 
pancies which would not be obtainable 


(Continued on Page 25) 
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John A. Diemand Elected President, J. O. Platt. 


Vice Chairman, Insurance Co. of North America 
By Wallace L. Clapp 


John A. Diemand, one of the out- 
standing personalities in the insurance 
business, was yesterday elected presi- 
dent of the Insurance Co. of North 
America, one of the largest companies 
in the United States and founded in 
1792. He succeeds John O. Platt, who 
was elected vice chairman of the board. 
Chairman is Benjamin Rush. Mr. Die- 
mand has been executive vice-president 
of the Indemnity Insurance Co. of North 
America for the past seven years and in 
1938 was made a vice-president of all 
the affiliated fire companies of the North 


America fleet. 
Mr. Diemand was also elected presi- 
dent of the Alliance and the Philadelphia 
Fire & Marine. The board of the In- 
demnity Insurance Co. of North America 
meets next Tuesday at which time Mr. 
Diemand will be elected president. 
Mr. Diemand’s election to the presi- 
dency of the Insurance Co. of North 
America brings to a peak a career which 
has teemed with drama and human in- 
terest. It is the story of an orphan 
boy whose father and mother died when 
he was very young; who, at the age of 
6, was out on the streets of Philadel- 
phia, his native city, selling newspapers 
early and late. He has been earning 
his way ever since those early days 
and this very fact makes him doubly 
sympathetic today with young men in 
the business who show ambition and a 
willingness to work for advancement. 
Choice of Benjamin Rush 

Since 1933 when John A. Diemand 
joined the Indemnity Co, of North 
America, he has made one advancement 
after another; has become nationally 
known in the casualty and surety pic- 
ture as president of the International 
Association of Casualty & Surety Under- 
writers, and is president in his own 
state of the Insurance Federation. He 
has probably been so busily engaged in 
keeping pace with a great many activities 
that he has not had time to pause for 
an introspective look at the truly im- 
pressive mark he has made in the busi- 
ness, 

The choice of Benjamin Rush, board 
chairman of the North America, Mr. 
Diemand’s first assignment was to 
revitalize the Indemnity Insurance Co. 
of North America and in about two 
years’ time he had strengthened its 
reserves, revamped its underwriting pol- 
iy and quickened the production pace 
of the company. The result was that in 
1935 the Indemnity Company made an 
underwriting profit, its first since the 
dark days of the depression. Each 
succeeding year to date a handsome 
profit has been made. 

A hint that Mr. Diemand was in line 
fora higher post in the North America 
fleet came with his election in 1938 
to the vice-presidency of the affiliated 
fre companies. A little later he was 
elected to the boards of these com- 
panies; also going on the board of the 
Pennsylvania R, R. 

Elected to Board of City Trusts 
‘Then, late in 1939, came one of the 
ighest honors that a Philadelphian can 
receive. Mr. Diemand was appointed 
a'member of the Board of City Trusts 
ot Philadelphia, the administrative body 
Which runs Girard College. Greatly 
Pleased by this honor, John Diemand 
regarded it as a long awaited opportun- 
ity to be of constructive service to the 
{stitution in which he, as an orphan 
Cy, was given his educational start in 


life. To his friends he said: “This 
gives me a chance to return home, so 
to speak, to help in directing the train- 
ing of Girard’s students. In so- doing 
I am repaying in part my debt to Girard 
College for its help and encouragement 
to me when a youngster.” 

A Boyhood of Hard Work and Struggle 

Memories of a boyhood of hard work 
and struggle are indelibly etched in John 
Diemand’s mind. The death of his 
parents compelled him to earn his own 
way at a time when most boys are 
entering kindergarten. He lived with a 
poor family of nine children and even 
his small earnings were used to help 
out on the bills. Girard College pro- 
vided him with equivalent of grade 
and high school education, Financially, 
today, it is one of the richest endowed 
schools in the country (estimated at 
95 million dollars) and owns about 16 
million dollars in real estate in and 
around Philadelphia. 

Significantly, the only two former 
students of Girard who are now on the 
Board of City Trusts are insurance men 
—John A. Diemand and William H. 
Kingsley, board chairman of the Penn 
Mutual Life. 

Almost Became a Railroad Man 

As a school boy John Diemand’s ambi- 
tion was to be an engineer and he got 
so far in pursuit of this ambition as to 
apply for and to be hired for a job 
as a linesman with the Pennsylvania 
R. R. While waiting for an assignment 
an incident occurred that changed the 
entire course of his career. One day a 
typewriter salesman named Buse who 
had done business with Girard College 
asked young Diemand if he would like 
to try for a job as a typist available at 
the Philadelphia Casualty Co. Proud 
of his knowledge of typewriting, he ac- 
cepted the opportunity, turned in a good 
demonstration, and landed the job, His 
first insurance boss was Dr. R. S. 
Keelor, then secretary of the Philadel- 
phia Casualty and later liability depart- 
ment head with United States Casualty. 
John Diemand was his stenographer, 
and to this day he remembers his short- 
hand. 

His starting salary with Dr. Keelor 
was $8 a week but that did not satisfy 
a young man of his ambition. Promo- 
tion to claim examiner came on Febru- 
ary 8, 1904, and six years later he was 
made head of the claim department, 
receiving this promotion from Walter 
LeMar Talbot, then president of the 
Philadelphia Casualty as well as of 
Fidelity Mutual Life which owned the 
casualty company, 

His Zurich Career Began in 1910 

It is a matter of insurance history 
that the Fidelity & Deposit bought the 
Philadelphia Casualty in 1910 and shortly 
thereafter John Diemand resigned to 
join the Zurich as superintendent of 
claims countrywide. Here was the op- 
portunity to move ahead at a faster 
pace. Less than a year after he joined 
the Zurich—on February 21, 1914 to be 
exact—he was advanced to head the 
underwriting department at Zurich’s 
head office in Chicago. With a sub- 
stantial background of claims experience 
he stepped easily into the new atmos- 
phere and made good. So convinced is 
Mr. Diemand that initial training in the 
claim department is the correct pro- 
cedure, young men starting in with 
the Indemnity Co. are required to de- 
vote their first month to reading claim 
files and then go out in the field with 
an experienced investigator for another 
thirty-day period. This is the course 
Mr. Diemand’s own son, John, Jr., took 
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and in his opinion it is the best pos- 
sible preparation. 

The year 1916 was one of great 
significance in Mr. Diemand’s career. 
The Zurich had decided to establish 
an Eastern department in New York 
City as a full-fledged miniature home 
office and he was picked to set it up. 
He arrived in New York in January, 
1916, thrilled at the opportunity to do 
a major building job. He was 30 years 
old, held the title of general super- 
intendent, and had charge of all East- 
ern states. With characteristic prompt- 
ness he made friends with William 
Street casualty people. They liked and 
respected him for his sincerity and 
rugged honesty. Two of his earliest 
friendships were with William G. Min- 
ner and Caryl A. Barnett, then just 
starting out with the Zurich, and now 
the key men in the successful partner- 
ship of Minner and Barnett, Inc., metro- 
politan New York managers of the 
Zurich. At their twenty-fifth anniver- 
sary dinner party held a few years ago 
John A, Diemand was the only guest 
outside the Zurich family. 

Mr. Diemand crowded a lot of organi- 
zational work into his first few years 
with the Zurich in New York City. Fol- 
lowing a pattern he first surveyed the 
business possibilities, studied all avail- 
able markets, then picked his key men 
and personnel, departmentalized them, 
and gave them the “go ahead” signal to 
work on their own initiative. By 1921 
the Eastern department, well organized, 
was running at full speed. Apprecia- 
tively the Zurich promoted Mr. Diemand 
to the post of assistant United States 
manager. He continued in charge of 
the company’s affairs in the East up 
until 1928. At that time two things 
happened. His own company sounded 
him out on going to the Chicago head 
office as assistant United States manager 
but with the promise of larger respon- 
sibilities to come. While he was con- 
sidering this move Kidder Peabody & 
Co., investment house, which controlled 
the Southern Surety, offered him execu- 
tive vice-presidency of the company. He 
accepted. 

His Southern Surety Days 

Thus John A. Diemand embarked upon 
his second major building job, well aware 
of the many problems which faced him. 
First and foremost he set out to dis- 
pose of what he called “the inheritances 
of the Southern Surety” going back to 


the old Iowa company. His vigor and 
intelligent approach to the many re- 
organizational problems was an inspira- 
tion to the staff. In April, 1930, the 
Southern joined the Home of New York 
fleet. The Home Indemnity was launched 
as the Home’s casualty running mate 
and Norman R. Moray came into the 
picture. Upon his resignation later on 
Mr. Diemand assumed the full burden 
of running both the Southern and Home 
Indemnity. 

He was determined to maintain in 
those trying depression days a courage- 
ous, cheerful outlook which was the 
saving grace in many a tough situation. 
To his key men he said: “Tend to your 
knitting; do the best you can.” That 
expresses succinctly his business philos- 
ophy. 

Mr. Diemand knew the hurdles that 
had to be jumped if the Southern Surety 
were to be put on its feet. But financial 
stringency and the depression prevented 
his plan of reorganization from going 
through. So in February, 1933, the 
Southern was scheduled to be taken 
over by the New York Insurance De- 
partment which step came in March. 
Mr, Diemand continued on with the 
Home Indemnity as executive vice- 
president until June, 1933. With his 
resignation that year to join the Indem- 
nity Co. the second major phase of his 
career ended. 

Appraisal of His Ability 

For a quick appraisal of the Diemand 
qualities his ability as a leader ranks 
first. Coupled with this quality is his 
rugged honesty, sincerity of purpose and 
ability to surround himself with men 
who will take plenty of responsibility. 
When he came into the Indemnity Co. 
picture he let his new associates know 
that they were “on their own”; that 
he would play fair; would recognize 
initiative. His lieutenants have thrived 
on this treatment, and the result has 
been that the Indemnity Co. today is in 
top-notch shape. His biggest thrill of 
accomplishment in his early years with 
the company, he says, was in watching 
the spirit and morale of its employes 
improve as the company worked its way 
out of the depression, 

Mr. Diemand’s close associates say 
that his attitude toward the public is 
“to give the policyholder insurance to 
cover every need; to draw up a custom- 
made contract when special hazards are 
involved.” Motivating this attitude is 
the feeling that “if we look after our 
insureds we automatically look after our 
stockholders.” 

As a matter of fact, all the under- 
writers in the North America fleet are 
trained in the writing of special con- 
tracts for special hazards. Many of 
the policies are hand-written. Idea is 
to create the impression “on the street” 
that the North America companies are 


-equipped to take the place of London 


Lloyd’s in the handling of unusual risks 
and special hazards. 


His White Sulphur Speech 


As to his keenness at appraising 
trends John A. Diemand forecast last 
October in a notable speech on “Pre- 
paredness” delivered before the White 
Sulphur Springs gathering of casualty- 
surety executives and general agents 
that the situation as respects “purchase 
of insurance on a price basis” was com- 
ing to a head. He emphasized then that 
it demanded a change in the stock cas- 
ualty method of rating and underwriting. 
He said in part: 

“If we frankly analyze the 
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New Jersey Local Agents’ Mid-Year Convention 





Strong Support for Bill to Require 


Licensing of Domestic Company Agents 


Passage of Measure Necessary Before Companies Will Sign 
N. J. Pledge; Agents Annoyed Because Insurance Dept. 
Did Not Consult Them on Assigned Risk Plan 


By Edwin N. Eager 


Members of the New Jersey Associa- 
tion of Insurance Agents—which is the 
new name for the organization long 
known as the New Jersey Association 
of Underwriters—are now engaged in a 
determined effort to secure passage in 
the state legislature of the bill to re- 
quire licensing of agents of New Jersey 
insurance companies. Steps toward this 
goal were taken at the semi-annual 
meeting of the association last Thurs- 
day and Friday at the Berkeley-Carteret 
Hotel at Asbury Park, N. J., attended 
by close to 500 agents, company repre- 
sentatives and others. A well-rounded, 
instructive program was instrumental in 
bringing such a large crowd to a sea- 
shore resort during Winter weather. 

Until this particular bill is passed at 
Trenton and signed by the governor the 
New Jersey agents realize that there is 
practically no chance of securing the 
signature of fire companies in general 
to the New Jersey Pledge, the document 
prepared by the agents a year ago to 
govern appointment of agents in the 
state. The New Jersey agents feel con- 
fident that the terms of the New Jersey 
Pledge, if carried out by agents and 
companies, will solve the long-standing 
and troublesome problem of competition 
from a horde of allegedly unqualified 
producers. 


Bill Held Up in 1940 


At the present time New Jersey laws 
do not require that agents of domestic 
companies be licensed. Consequently 
non-New Jersey companies are not will- 
ing to agree to rigid agency appoint- 
ment limitations until there is some 
means for checking on appointments by 
domestic companies as well as by them- 
selves. This domestic company agency 
licensing bill was introduced in the 1940 
session of the New Jersey legislature 
with the full support of Insurance De- 
partment. Legislative Chairman Harry 
L. Godshall, Atlantic City, said last week 
that the bill has the approval of the 
New Jersey and outside fire companies 
as well as the agents and Insurance 
Department, but was held up last year 
apparently through opposition from some 
state employes holding insurance agency 
licenses. 

The licensing bill—now known as 
Senate 149—is written to become effec- 
tive on May 1, the date for general 
issuance of agents’ licenses. Mr. God- 
shall strongly urged all agents to con- 
tact personally their Senators and As- 
semblymen now with the purpose of ex- 
plaining to them why passage of the 
bill is definitely in the interest of the 
insuring public as well as helpful to the 
established and qualified agents of the 
state and to the insurance business in 
general. He pointed out that if the bill 
is not passed soon then the date for 
putting it into effect will have to be 
advanced to May 1, 1942. 

President Hubert M. Farrow, Red 
Bank—who is a vigorous leader of this 
large state association of agents—and 
H. Donald Holmes, Summit, chairman of 
the contact committee, likewise voiced 
appeals to the agents to lend full sup- 
port to this particular bill. 


Name of Association Changed 


The convention last Friday adopted 
unanimously the resolution, approved 
previously by the executive committee, 


changing the name of the association. 
The resolution follows: 

“Resolved, that to assist in attaining 
the objective of uniformity of name 
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nation-wide, as recommended by the Na- 
tional Association of Insurance Agents, 
Article I of the constitution of the New 
Jersey Association of Underwriters, be 
and the same hereby is amended to 
read: ‘Name. This association shall be 
known as the New Jersey Association of 
Insurance Agents.’” 

Features of the mid-year gathering 
were production addresses delivered by 
such experts as William T. Ashby, New- 
ark general agent; D. Blake Lumpkin, 
bond manager, Maryland Casualty; A. 
R. Lawrence, chairman Compensation 
Rating and Inspection Bureau; Leon A. 
Watson, expert, Schedule Rating Office 
of New Jersey; W. Franklyn White, ac- 
cident and health department superin- 
tendent, Royal Indemnity; Harold E. 
Taylor, sales promotion manager, Amer- 
ican of Newark, and William H. Whit- 
ney, secretary-manager, New Jersey 
Association of Credit Men. All these 
talks are reviewed elsewhere in this 
issue, 


Assigned Risk Plan Draws Fire 


Announcement in the early part of 
last week by the New Jersey Depart- 
ment of Banking & Insurance of a New 
Jersey plan for assigning automobile 
liability and property damage insurance 
to risks required to carry financial re- 
sponsibility insurance by any laws of 
the state brought strong protests from 
some of the agents who argued that 
Deputy Commissioner Chris A. Gough 
should have consulted with the producers 
before announcing a decision about 
which the agents were wholly unin- 
formed. 


At the opening convention session 
Thursday morning Past-President C. 
Stanley Stults, Hightstown, declared the 
agents resent the fact that the first in- 
formation they received about the as- 
signed risk plan came to them through 
the newspapers. He believes agents 
should be called into consultation and 


permitted to offer their services when. 
ever any move is contemplated by the 
insurance companies or State Insurance 
Department affecting directly or indj. 
rectly the interests of agents. 

That afternoon Deputy Commissioner 
Gough addressed the convention and 
among other subjects spoke on the as. 
signed risk plan. He said he was more 
or less instrumental in bringing it about 
because there are a number of automo. 
bile owners unable to obtain insurance 
some of whom are not only entitled to 
it but are required by law to have in. 
surance before they can operate their 
cars. He said the plan, which is prac. 
tically a duplicate of the Vermont plan 
had been perfected in about a month 
through meetings in Trenton with repre. 
sentatives of stock and mutual carriers, 
Mr. Gough said he had at first pro. 
posed the Connecticut plan but that was 
considered by the companies as _ too 
drastic. 

The assigned risk plan, according to 
Mr. Gough, should go a long way to 
remove criticism that car owners cannot 
get insurance and _ should eliminate 
threats of legislation to compel granting 
of insurance. 


Gough and Faunce Exchange Views 


When the Deputy Commissioner had 
concluded speaking President Farrow 
expressed regrets the agents had not 
been consulted or at least informed of 
the steps under consideration. Past- 
President Herbert A. Faunce, Atlantic 
City, then arose from his seat in the 
hall and made a request of the Depart- 
ment of Insurance that agents “be given 
some thought” in matters in which their 
interests are at stake. 

At this juncture the afternoon ses- 
sion was adjourned but before anyone 
had left the room Mr. Gough asked 
President Farrow to call for order again. 
This was done to allow Mr. Gough to 
say that the assigned risk matter “was 
a company problem in which the agents 
were not concerned.” He was visibly 
disturbed by Mr. Faunce’s remarks and 
the evident attitude of other agents. 

Quickly throwing oil on the troubled 


(Continued on Page 30) 





Aviation Featured 


Aviation was featured at the conven- 
tion. Aeronautical exhibit, provided 
through Wright Aeronautical Corp., the 
United States Navy, Aero Insurance Un- 
derwriters and other firms, were on dis- 
play outside the main convention hall. 
Thursday afternoon the Navy presented 
a striking motion picture showing the 
training of aviators and at the banquet 
that evening Captain Gill Robb Wilson, 
director of aviation of the State of New 
Jersey, talked at length on the develop- 
ment of American commercial and mil- 
tary aviation. 





Insurance Women Attend 


Members of the Insurance Women of 
New Jersey attended the convention, in 
cluding Mrs. Ada V. Doyle, president, 
and Mrs. Cristine B. Nolan, founder an 
first president. 


Gift to Mrs. M. C. Hawes 


Mrs. Munroe C. Hawes, chairman of 
the women’s entertainment committee of 
the Monmouth County Association, was 
presented with a gift by the state asso 
ciation in appreciation of her success 
ful efforts. 








Commissioner Reilly Speaks 


Commissioner of Banking and Insur- 
ance Louis A. Reilly was a speaker Fr 
day morning and expressed his thanks 
to the agents for their evidence of g00 
will toward him even though his term 
as commissioner expired two weeks ag0 
He is now a governor’s holdover an 
does not know whether he will be for 
mally reappointed 
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Robert B. McFalls Dies 
At Pass-A-Grille, Fla. 


IN INSURANCE FOR FIFTY YEARS 





New York City Agent Was Dominant 
Figure in Suburban Underwrit- 
ing; His Career 





Robert B. McFalls, president of the 
New York City local agency of R. B. 
McFalls & Son, died at Pass-A-Grille, 
Fla., March 15. Masonic funeral services 
were conducted Wednesday evening at 
his home on River Road in Rockland 
County, N. Y 


Mr. McFalls was 66 years old and 
had been in the insurance business for 
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fifty years. He was born at Gouver- 
neur, N. Y., and lived on an up-state 
farm until he came to New York as a 
lad in 1891 and got the first job which 
was to start him on a long fire insur- 
ance career with the Imperial of Lon- 
don. He stayed there for eight years 
until the U. S. manager, J. J. Courtney, 
resigned and went to Baltimore as presi- 
dent of the Fidelity Fire and took Mr. 
McFalls with him as chief underwriter 
of that company. Two years later the 
company was absorbed by the Firemen’s 
of Baltimore, and Mr. McFalls con- 
tinued with that company for two years 
a special agent in New York State. 

This brought him in contact with the 
Smith & Wilcox local agency at Buf- 
falo, which he joined for a period of 
two years. He then returned to New 
York as underwriter for the Svea, fol- 
lowed by three or four years with the 
Phoenix of London and then he joined 
Willard S, Brown & Company, serving 
as suburban department head for eight 
years. 

Operates Suburban Agency 


In 1915 he joined the late John G. 
Simmonds, who was operating the su- 
burban agency originally known as F.R. 
Cruikshank & Co. The agency became 
successively John G. Simmonds & Co. 
and in 1919, with its purchase by Mr. 
McFalls, R. B. McFalls & Co., Inc. In 


1935 Mr. McFalls’ son, David S., now 
vice-president of the agency, entered the 
firm and the name was changed to R. B. 
McFalls & Son, Inc. The agency ope- 
rated in the metropolitan and suburban 
districts and always has been a domi- 
nant force in suburban underwriting. 

Mr. McFalls was a director of the Cen- 
tral Fire of Baltimore and of the First 
National Bank of Sparkill, N. Y. He 
was a member of the Drug & Chemical 
Club, the New York Ex-Fieldmen’s So- 
ciety and the Insurance Square Club. 
He was a prominent Mason, a member 
of the Shrine. 

He was a long-time member of the 
Association of Local Agents of the City 
of New York, and President A. J. Smith 
of that organization has appointed the 
following committee to prepare a me- 
morial on him: Clarence McDaniel, 
Charles A. Fowler and Edgar V. Treacy. 

In addition to his son, Mr. McFalls is 
survived by his wife, Mrs. Henrietta 
McFalls; a daughter, Mary Virginia 
McFalls; a brother, John McFalls, of 
Gouverneur, and two grandchildren. 





Companies Pay Honor to 
Hoey, Ellison & Frost 


The American Eagle and the County 
Fire recently recognized the twenty- 
fifth anniversary of the representation 
of their companies by the Hoey, Ellison 
& Frost, Inc., organization in New York. 
The board of directors of the American 
Eagle adopted a formal resolution of 
appreciation which was spread upon the 
minutes, and a handsomely engrossed 
copy was presented to James J. Hoey. 

President William H. Koop of the 
County Fire tendered a luncheon to Mr. 
Hoey and his associates in honor of the 
occasion and expressed his appreciation 
of the long and faithful representation 
of the company by the agency. He sig- 
nally honored Henry E. Frost and Mar- 
cus Baehr, who were members of the 
agency at the time of the original ap- 
pointment as agents of the company. 


Jacob J. Lang, Buffalo, 


Dies There at 82 Years 


_ Jacob J. Lang, 82, prominent Buffalo 
insurance man for many years, died 
suddenly in his home there March 12. 
He became a partner in the Lang & 
Kertz Insurance Co. early in life. Later 
he became associated with the Buffalo 
Insurance Co. and for forty-six years, 
until he retired a few years ago, was 
active in the insurance business. Mr. 





Lang was active in Democratic politics 
and was president of the first Demo- 
cratic Club of Buffalo. 
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AGAIN NAME A. C. GLASSER 





Nominated for President of Buffalo As- 
sociation of Fire Underwriters; 
Other Nomination 

August C. Glasser, president Buffalo 
Association of Fire Underwriters, was 
nominated for a second term as head 
of the organization at a meeting in the 
Buffalo Athletic Club March 12. All 
other officers also were renominated. 
They are Charles M. Epes, vice-presi- 
dent; Frederic E. Wheeler, secretary, 
and Norman K. Butler, treasurer. Elec- 
tion of officers will be held at the asso- 
ciation’s annual meeting in the Buffalo 
Athletic Club April 2. 

Jay W. Rose, secretary of the New 
York State Association of Local Agents, 
Inc., reported on the recent Albany 
hearing on the automobile financial re- 
sponsibility act. It was announced that 
Mr. Glasser and John C. Olson, chair- 
man of the association’s executive com- 
mittee, will attend the mid-year conven- 
tion of the National Association of In- 
surance Agents in Oakland, Cal., April 
21 as delegates of Buffalo association. 


Mass. Insurance Women 


Name County Co-Directors 
Mrs. Vera Schaffer, Springfield, and 
Miss Florence Connon, Holyoke, were 
named Hampden County co - directors 
and Miss Ruth A. Shaver, Pittsfield, 
and Mrs. Catherine Gallup, North 
Adams, were made co-directors for Berk- 
shire County at the meeting of the 
Massachusetts Association of Insurance 
Women in Springfield, March 12. 
Harvey A. Preston, Springfield; Ed- 
mund S. Oppenheimer of the State In- 
surance Department, and Francis R. A. 
McGlynn, president of the Massachu- 
setts Association of Insurance Agents, 
were the speakers. Mrs. A. Mildred 
Dempsey, Boston, is president of the 
organization. 





Four Additional Speakers 
For General Agents’ Meeting 


President Stuart B. Scruggs of the 
American Association of Insurance Gen- 
eral Agents announces the following ad- 
ditional speakers who will appear on the 
program of the annual convention at the 
Hollywood Beach Hotel, Hollywood, Fila., 
on April 7-9: 

Milton W. Mays, director, Business 
Development Office; Claude Patterson, 
manager, National Automobile Under- 
writers Association, Atlanta, Ga.; Her- 
bert Cobb Stebbins of Denver, secre- 
tary-treasurer of the association, and 
Langdon C. Quin, president, Hurt & 
Quin, Inc., Atlanta. 
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HONORS PITTSBURGH AGENCy 


Liverpool & London & Globe Host at 

Dinner for Edwards, George & Co, 

Seventy-five Years With Company 

The well-known agency of Edwards, 
George & Co., Inc., of Pittsburgh, was 
honored March 14 at a testimonial din- 
ner at the Duquesne Club, tendered by 
executives of the Liverpool & London & 
Globe to mark the seventy-fifth anni- 
versary of the agency’s appointment as 
a representative of the company. Six- 
teen members of the agency and five 
officials of the Liverpool, as well as the 
president of the Globe Indemnity, were 
present. 

Harold Warner, United States mana- 
ger of the Liverpool, acting as toastmas- 
ter, called upon C. A. Nottingham, as- 
sistant United States manager of the 
company, and Kenneth Spencer, presi- 
dent of the Globe Indemnity, to speak. 
Both paid tribute to the loyalty and ef- 
ficiency which have marked the agency's 
representation of the Liverpool during 
three quarters of a century and of the 
Globe Indemnity since that company’s 
inception, and congratulated the agency's 
executives on the competent administra- 
tion which has guided its steady and 
successful growth. Then Mr. Warner, 
after endorsing the remarks of his col- 
leagues and congratulating all members 
of the agency, presented to W. D. 
George, president, a handsome grand- 
father’s clock bearing a commemorative 
plate which records the esteem in which 
the Liverpool holds this veteran agency. 

In accepting the clock on_ behalf of 
Edward, George & Co., Mr. George ex- 
pressed the sincere appreciation of all 
members of the agency for the, honor 
done them by the company in giving the 
dinner and in presenting them with such 
a beautiful and useful memento of the 
occasion, 


Martin J. Kennedy Aid to 
Marshal in N. Y. Parade 


Martin J. Kennedy, well known New 
York insurance broker with offices at 
230 Park Avenue, was the first aide to 
Grand Marshal Splain in the St. Pat- 
rick’s Day parade of Irishmen in New 
York City. Twenty-five thousand Hiber- 
nians marched and nearly 500,000 spec- 
tators braved icy winds to see the Fifth 
Avenue display. 











CONN. AGENTS SUPPORT BILL 

Edwin S. Cowles, Jr., Hartford, prest- 
dent of the Connecticut Association 0 
Insurance Agents, led a delegation 0 
members who appeared before the in- 
surance committee of the Connecticut 
legislature to support a bill which would 
tighten up on licensing of agents, brok- 
ers and adjusters. The bill is intended 
to cut down the number of part time 
agents and to prevent licensing of cor- 
poration employes to handle their em- 
ployers’ insurance. In addition to Mr. 
Cowles, spokesmen for the agents were 
C. W. Beardsley, Bridgeport; Frank 
Mason, New Haven; and Paul 
Franklin, Norwich. 





FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund have 
declared the regular quarterly dividend 
of $1 a share, payable April 15 to stock- 
holders of record April 5. 
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1896 American & Foreign Insurance Company 

1863 The British & Foreign Marine Ins. Co., Ltd.+ . 
1911 Capital Fire Insurance Company of California . 
1922 Eagle Indemnity Company 

1908 Federal Union Insurance Company . 

1911 Globe Indemnity Company 

1836. The Liverpool & London & Globe Ins. Co. Ltd.; . 
1811 The Newark Fire Insurance Company . 

1891 Queen Insurance Company of America . 

1910 Royal Indemnity Company 

1845 —_ Royal Insurance Company, Ltd+ . 

1924 The Seaboard Insurance Company . 

1896 Star Insurance Company of America 

1860 Thames & Mersey Marine Insurance Co., Ltd. ¢ ; 
It 
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UNITED STATES RESOURCES 
DECEMBER 31, 1940 


gegen LIABILITIES 
$ 6,866,990  $ 1,562,483 
3,442,409 988,289 
2,250,387 364,800 
10,018,133 7,518,133 
3,301,609 1,072,806 
42,316,964 32,316,964. 
18,287,494 10,372,843 
10,417,236 3,545,839 
23,163,366 9,881,655 
35,667,433 28,167,433 
21,563,924 10,721,475 
1,559,603 362,325 
6,004,694 2,835,538 
2,040,150 888,764 





SURPLUS TO POLICYHOLDERS 
(Includes Capital) 


CAPITAL 
$1,500,000 
500,000* 
1,000,000 
1,000,000 
1,000,000 
2,500,000 
500,000* 
2,000,000 
5,000,000 
2,500,000 
500,000+ 
600,000 
1,000,000 
250,000* 


Annual 
Statement 
Basis 


$ 5,304,507 
2,454,120 
1,885,586 
2,900,000 
2,228,804 

10,000,000 
7,914,651 
6,871,396 

13,881,711 
7,900,000 

10,842,449 
1,197,277 
3,169,155 
1,151,386 


$ 5,540,727 
2,675,780 
2,009,163 
2,925,176 
2,424,595 

12,015,984 
8,769,063 
7,351,585 

15,039,029 
9,442,585 

11,961,957 
1,266,279 
3,481,852 
1,260,108 


Admitted Assets of All Companies include 
securities deposited as required by law. 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. 


& LONDON & GLOBE INSURANCE CO. LTD. ® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. 


COMPANY * FEDERAL UNION INSURANCE COMPANY * ROYAL INSURANCE COMPANY, LTD. 


® CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * THE LIVERPOOL 
® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 


© THE SEABOARD INSURANCE COMPANY * STAR INSURANCE COMPANY OF AMERICA 
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Bennett Finds Agents 
Ready for Emergency 


COMPANY COOPERATION ASKED 





Warns Agents to Be on Guard for Moves 
Toward Federal Regulation Aris- 
ing from TNEC Proposals 





Walter H. Bennett, general counsel of 
the National Association of Insurance 
Agents, expressed the belief that insur- 
ance agents are willing to subscribe to 
an insurance defense program which will 
enable the bonding and casualty com- 
panies to provide the required protec- 
tion at a rate that will meet the situa- 
tion without an anticipated loss, in his 
address before the New Jersey agents’ 
convention at Asbury Park last Friday 
afternoon. 

Speaking on the subject “The Time Is 
Later Than You Think,” he called at- 
tention with misgivings to the final re- 
port of the so-called monopoly commit- 
tee, in which national charters were 
recommended for national corporations 
“in order that these agencies may have 
a definite and free place in our eco- 
nomy; and local business may be dif- 
ferentiated and protected from national 
business.” He believes these Federal 
proposals need the closest and most 
sincere attention of those who wish to 
protect insurance. 

Analyzing that recommendation as it 
applies to insurance, Mr. Bennett said: 


One National Standard 


“It seems to mean that every insur- 
ance company doing business in more 
than one state must have a Federal 
charter and be supervised and con- 
trolled by the Federal Government. It 
is stated that that will be a good thing 
because it will give them a free place 





in our economy. Free from what? Ob- 
viously from forty-eight different kinds 
of supervision. Free to set up one na- 
tional standard of operation. One set 
of national rules. One national rate 
structure. One national commission fac- 
tor for agents. In short, one wholesale, 
all-embracing operating scheme, central- 
ized in one spot on a totalitarian basis. 
Contemplate the picture! It is later 
than you think. 

“But there is even more than that. 
The declaration continues: ‘and (that) 
local business may be differentiated and 
protected from national business.’ Now 
what does that mean in insurance? It 
is easy to understand what it means in 
the chain store business or other busi- 
nesses where national institutions are 
competing with the local business man. 
But in insurance it may well mean that 
a local insurance company or a local 
agent needs more protection than he is 
now receiving. We should not forget 
that this Federal administration is pret- 
ty well committed to the small business 
man. It has already been stated that 
the enormous reservoir of assets in life 
insurance should be used to bolster up 
small business. 


Monopoly Committee 


“The chairman of the monopoly com- 
mittee winds up his declaration with these 
ominous words: ‘The basic trouble with 
the nation’s economic system is that 
business organization has grown to such 
proportions that neither the people, as 
individuals, nor through their local gov- 
ernments, are able to cope with it. . 
Even the governments of the states 
themselves are in truth and in fact sub- 
merged by modern business organiza- 
tion’.’ 

Mr. Bennett discussed the passage 
of the aid to Britain measure and the 
country’s own defense-building program 
and said: 

“The question of all aid, as tied in to 
the present national defense program, 
is now before the institution of prop- 
erty insurance. The various depart- 


ments of the Federal Government are 
engaged in great building enterprises in 
which is involved the spending of bil- 
lions of dollars, the contracts for which 
lead directly into the insurance busi- 
ness. This is true of the War Depart- 
ment, the Navy Department and the 
Maritime Commission. The Federal 
Government is asking the business of 
property insurance to make a contribu- 
tion to this national defense program by 
supplying the required insurance pro- 
tection to contractors engaged in these 
enormous building enterprises. It is 
asking that that be done at the lowest 
cost consistent with sound underwriting 
practices and a competent agency ser- 
vice. 


Cooperate With Government 


“In the doing of this, the Government 
does not expect insurance companies to 
underwrite unfavorable insurance risks 
if presented by incompetent or irrespon- 
sible contractors. The Government is 
not asking that insurance should be 
written by the companies or serviced by 
the agents at a loss. But the authori- 
ties in Washington do believe that in 
this time of great emergency and im- 
minent danger, the business of insur- 
ance should be willing to cooperate with 
the Government in a contribution, so 
far as is humanly possible, to accelerate 
this gigantic defense program. 

“I am constrained to believe that the 
insurance agents of the United States, 
by and large, are willing to subscribe 
to an insurance defense program which 
will enable bonding and casualty com- 
panies to provide the required protec- 
tion at a rate that will meet the situa- 
tion without an anticipated loss. I fur- 
ther believe that those agents who are 
equipped to handle accounts of this 
large nature and to give the service 
necessary for the proper handling of the 
risk, would be willing, during this emer- 
gency, to join the stock insurance com- 
panies that are likewise willing to make 
a comparable contribution to the de- 
fense program, and establish a new 





See, 


classification and a new rate, with com. 
pany administration costs and agency 
commissions resurveyed and restated jn 
such a way as fully and adequately to 
meet any reasonable Government’ te. 
quirements. 


Willing to Participate 
“It has been stated on many occasions 


and I believe it is generally conceded 
that it costs general agents in the cas. 
ualty and surety business approximately 
10% of the going premiums to maintain 
and operate their offices in an efficient 
and service-giving manner. It is reason. 
able to suppose—in fact it almost goes 
without saying—that the forthright 
agents of the nation are willing to par. 
ticipate in this defense program without 
thought of remuneration or reward, over 
and above the necessary and proper ex- 
pense involved in the work required to 
be done by them, and a reasonable 
recompense for services to be rendered, 
“We must never forget that when 
these momentous questions come before 
the business of insurance that it is a 
short-sighted policy selfishly to maintain 
that what has always been the relation- 
ship of agents to the business of insur- 
ance, must always continue to be 50, 
world without end. It is possible to 
realize that such a view, carried to its 
ultimate conclusion, might destroy, not 
only the agency system, but the whole 
institution of property insurance as it 
has been conducted for 100 years. 


Without Precedent 


“My message, therefore, to you to- 
day is that we must take the long view 
of this situation and realize that we are 
in a new and uncharted era, without a 
precedent to guide us; and without ex- 
perience to control our decisions. The 
all-out national defense program is on 
the way. I have an abiding faith 
amounting to a moral certainty that 
when the agents of the nation under- 
stand the necessity for a long-range 
view, occasioned by this extraordinary 

(Continued on Page 26) 














THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 





Philadelphia, Penna. 


Financial Statement at Close of Business, December 31, 1940 





ASSETS 


LIABILITIES 





*Bonds and Stocks, valued as required by New 





Cash 














York State Insurance Department............csso $ 8,277,207.89 
Accrued Interest 38,944.97 
1,961,409.02 

Premiums in Course of Collection (Not over 90 
days due) 244,052.58 
Bills Receivable for Premiums 4,488.78 
Reinsurance Claims on Losses Paid 32,999.88 
$10,559,103.12 





Reserve for Unpaid Losses 


$ 630,674.00 

















Reserve for Unearned Premiums 2,429,255.65 
Deposits Reclaimable on Perpetual Policies............ 117,299.78 
Reserve for Taxes and Other Expenses 266,600.00 

Unearned Premiums on Reinsurance in Companies 
Not Authorized in New York State.eeececm : 12,425.59 

Reinsurance Recoverable on Paid and Unpaid 

Losses from Companies Not Authorized in 
New York State 162,217.64 
Capital 1,000,000.00 
Surplus 5,940,630.46 
$10,559,103.12 








And Surplus to 


Note: Securities carried at 
In the above statement are deposited as required by law. 


Bonds at Amortized Values; Stocks at Market Values December 31, 1940. 
On the basis of December 31, 1940, market quotations for all bonds 


and stocks owned, this Company’s total admitted assets would 


be increased to 

















$10,801,303.23 
6,182,830.57 
606,323.26 
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h com- S I surance Office Ado ts One SMILEY HEADS CAMERA CLUB so jerts_ in varios: phases of still and 
a 4 sane motion picture photography will address 
ated 2 un mn Pp fore Than 150 Basclted Before Initial the meetings and manufacturers of 
tely to O D S B a ‘ Meeting; Confined to Insurance photographic equipment have offered to 
ent re. f estroyers ent to ritain Company Employes donate prizes for contests and exhibi- 
Ralph W. Smiley, superintendent of tions which may be held. 
the publicity department of the fire Arrangements at the Taft Hotel are 
; y in charge of James A. Blainey who is 
Casions, companies of the Royal-Liverpool well-known in the insurance district. 
niceded, Groups, is temporary chairman and will 
Ne cas- preside over the organization meeting 
imately * og a 78 Club, membership of Hawthorne Heads N. Y. 
laintain which is limited to employes of insur- 
-flicient aise eadeeamiod tate Gas, a Insurance Square Club 
reason- Hotel Taft, March 24 at 8 P.M. Jay L. Hawthorne, North British & 
‘i 80€s Interest in the new club is high in Mercantile, was elected president of the 
right the insurance district and already there [nsurance Square Club of New York 
wP 3 are more than 150 enrolled for member- at its annual meeting at Block Hall Club, 
d out a, Speaker at the first meeting will March 17. John W. Heuman, Pacific 
Ms Over he E. M. Barcker of the Eastman Kodak Fire, was advanced to the first vice- 
tad Co. He will talk on color films and will presidency and Erwin M. Malkmus, of 
can project transparencies used in the com- Insurance Co. of North America, was 
vleaak nany’s cavalcade of color at the New elected second vice-president. James S. 
obi York World’s Fair in 1939. Russell, Whitehill agency, secretary, and 
before There will be no membership dues or George W. Graham, Hartford Fire, 
t eh other obligations, the idea being merely treasurer, were reelected. 
aintain to enable camera hobbyists in the in- William Keller, Jr. was made marshal 
lation- surance district to attend monthly meet- and Harry S. Davidson was appointed 
insur- H. M. S. Chesterfield, Adopted by Sun of London ings for exchange of ideas and benefits tiler. Directors elected for the ensuing 
be so : ; ‘ we : of talks and demonstrations. three years are M. C. Buchenberger, 
ie For the first time a commercial or- the past six months Sun Insurance em- : The group is not intended to inter- Theodore D. Davidson, Michael H. 
to its ganization has “adopted” a British dé- ployes have also sent over 600 knitted fere in any manner with company Muller, William Peterman, Claude 
y, not stroyer. The destroyer is H. M. S. articles to England. camera clubs. Guest speakers and ex- Stearns and Albert A. Lasco. 
whale Chesterfield, formerly the U. S. S. Wood, 
F one of the fifty destroyers transferred 
ast FT to Gres at Britain. The company adopt- 
: } jing it is the United States branch of 
the Sun Insurance Office, world’s oldest 
u to- insurance company. 
- view Here is the rather unusual background 
ve are of the adoption, as revealed today by —_ —E acco 
‘out a the English Speaking Union, which has 
it ex- been sponsoring the adoption of British 
The destroyers by namesake towns. 
is on After the fifty destroyers were trans- 
faith ferred to Great Britain they were re- 
that christened at sea, each ship named for 
nder a town in the United States which was 
range age name of . — —— 
inarv n christening one of the destroyers H. ’ ° 
inary Be tee oat Bact nee American Equitable Assurance Company of New York 
the British Admiralty evidently did not Organized 1918 Capital $1,000,000.00 
realize that the communities of Chester- e 
— field in this country are very small. Thus a“ 
H. M.S. Chesterfield became an “orphan,” . ° 
while its sister ships, with names like Globe & Republic Insurance Company of America 
Newport, Annapolis, Charleston, Newark, Philadelphia, Pa. Established 1862 
Lincoln, and others, were immediately Capital $1,000,000.00 
adopted by namesake towns in this coun- 
try, and the crews of the ships supplied e 
with oo candy, clothing, maga- s l 
zines and games, 
Os is teins ee Knickerbocker Insurance Company of New York 
ager for the Sun Insurance Office in Organized 1913 Capital $1,000,000.00 
New York, learned of the “orphan” ee . 
= ge — his employ “age h d f 
with the English Speaking Union to 
+ gee A A ee Perce Merchants and Manufacturers Insurance Company 
_ a immediately — igh a of New York 
rst shipment to be sent from New : ) 
York ye officers and crew. During Organized 1849 ‘ Capital $1,000,000.00 
STATEMENT OF PILOT RE New York Fire Insurance Company 
| Unexpired Reinsurance Reserve  In- Incorporated 1832 Capital $1,000,000.00 
} creased Over Previous Year’s Fig- = 
i ure; Assets, $3,869,075 : : 
og Pilot Reinsurance Co. of New United States Fire Department 
’o 1 “10se i Imi 4 
ee Switzerland General Insurance Company, Ltd. 
annual statement just issued. Carl Zurich, Switzerland Established 1869 
Schreiner is president of the company 
and A. F. Sadler is vice-president and . 
} secretary. ‘ 
i Its reserve to cover unexpired reinsur- Losses paid exceed 
ance amounted to $976,995, as compared Two Hundred and Fifty Million Dollars 
with $858,505 at the end of the previous 
year, 
om fully paid capital Seon er 
surplus amounted to $1,33 n the 
_ of market quotations for December Corroon a Reynolds 
; 1940, the total admitted assets and Incorporated 
: co would be increased by $62,043. 
i Net premiums last year amounted to me MANAGER 
| $813,855. Losses paid were $454,107, 92 William Street New York 
| conmmissions $319,226 and expenses, other Departments 
g than taxes and fees, $67,101. The com: CHICAGO SAN FRANCISCO PHILADELPHIA 
ii pany maintains a reserve for taxes and 
| other liabilities of $100,000 and a spe- PITTSBURGH KANSAS CITY MONTREAL 
cial reserve of $100,000. Assets of cash 
and United States Government bonds 
alone amount to more than the resetves 
for unearned premiums and losses. a 
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Belgrano Addresses Pacific Ass'n 


(Continued from Page 1) 


events unfold in the passage of time. 
3ut there are some things that must be 
done immediately. One of the first steps 
must be cooperation among all who be- 
lieve in the American economic system. 


Protectors of System 


“To a certain extent we must forget 
that we are insurance men or bankers 
or storekeepers or manufacturers or the 
representatives of any particular kind of 
business or industry. We must begin to 
think in terms of a single unit—the pro- 
tectors of the system that has been re- 
sponsible, more than any other single 
factor, for the progress our nation has 
made industrially, socially and financial- 
ly. As specialists in the various fields 
of activity, we shall keep our separate 
identities and perform our individual 
tasks. But the time has come to close 
ranks and present a united front to those 
who would destroy our American way. 

“So, I see an element of prophecy in 
the title that was designated for this 
talk. Insurance has been one of the 
principal factors in the development of 
our country. It is not going too far to 
say that our phenomenal growth as a 
nation, with all of the social and eco- 
nomic advantages it has brought to our 
people, would not have been possible 
without the stabilizing protection of 
sound stock company insurance—not just 
fire insurance, or life insurance, or cas- 
ualty, surety or marine insurance, but 
the whole institution of insurance, in 
which each branch performs its special 
functions efficiently, positively, soundly 
and economically. 


Individual Preparedness 


_ “If there are those who doubt that 
insurance has played such an indispen- 
sible role in the growth of our country, 


let us turn to the record for a moment 
and there examine a few homely and 
enlightening facts. We are a powerful 
nation not because we have built mighty 
defenses in weapons and fortifications. 
In those phases of defense we have been 
woefully — yes, even criminally — negli- 
gent. And now we are paying the piper. 
But we are powerful in our defensive 
strength because we have built a mighty 
individual preparedness.” 

Saying that few factors have played 
as great a part in building the Ameri- 
can preparedness bulwark as insurance 
has done, Mr. Belgrano said that the 
vast industrial empire of America has 
been made possible by the protecting in- 
fluence of insurance. Men, he said, 
were willing to risk their fortunes and 
their futures in business and industrial 
enterprises in free America, “but there 
were two foes that even the richest 
company or corporation could not com- 
bat alone. These were fire and acci- 
dent.” 

Insurance, he said, has had a mighty 
role in the winning of democratic Ameri- 
ca, and added: 

“Without it we may doubt that private 
enterprise could have survived. Cer- 
tainly it would not have thrived to the 
extent that has been achieved in the 
past century. Private enterprise, more 
than any other factor, has been responsi- 
ble for the building of our country on 
the basis of personal security and per- 
sonal preparedness. Now, as we stand 
face to face with a new crisis, it gives 
us the individual support that our na- 
tional defense must have if it is to suc- 
ceed. 

Silent Partner 


“But insurance has not been content 
only to provide protection. It has also 


supplied considerable of the investments 
that have made new enterprises possi- 
ble, and it is continuing to perform this 
important function to an increasing ex- 
tent even in the presence of economic 
depression and international crisis. Thus 
in more ways than one it has been the 
silent partner in the development and 
support of our economic system.” 

He quoted figures to show how each 
branch of insurance has invested its 
assets, “ploughed the money right back 
into the American economic system.” 

“We might,” he said, “go on indefinite- 
ly building up the record of the con- 
tribution insurance—the whole institu- 
tion of insurance—has made and con- 
tinues to make to the never-ending eco- 
nomic building and stabilization of our 
nation. It was there when the railroad 
pushed across the continent; it wi 
nessed the birth of illuminating gas and 
then of the incandescent bulb. It saw 
steel make a safer and more powerful 
nation of our states; it has moved along 
with the progress of aviation from the 
first flight of the Wright bro. 1ers down 
to these magical days when we may dine 
in New York and lunch in Europe. In 
our whole history of progress it has 
been the great, silent, stabilizing part- 
ner. 


Insurance Is Stamina 


Saying that if he were asked to state 
in a single word what insurance is to 
the American economic system he would 
say “stamina.” Mr. Belgrano concluded: 

“T believe the record of insurance justi- 
fies such a high estimate of its import- 
ance. Alone, it could no more have 
existed than the backbone of a human 
body can live apart from the body’s 
other main constituents. But without it, 
our economic system could no more have 
existed than the balance of the human 
body could exist without the backbone. 

“Now this great American institution 
is on trial again—probably confronted by 
the most severe test of its courage and 
intelligence it has yet faced.” 


Pink and Ackerman on 
Rhode Island Program 


Louis H. Pink, Superintendent of In- 
surance of New York, and Laurence J 
Ackerman, associate professor of insy;. 
ance at the University of Newark, wij 
be principal speakers at the semi-annual 
meeting of the Rhode Island Assogia. 
tion of Insurance Agents at the Turks 
Head Club in Providence, March 2B 
They will speak following the banquet 
in the evening. 

The meeting will begin in the after. 
noon with a clinic conducted by A, ¥ 
Graves, agency assistant, Travelers, who 
will talk on comprehensive liability. 
Cl :s A. Sanford, chief underwriter 

Insurance Underwriters, on avia. 
i and Felix Hargrett, assistant sec- 
retary, Home of New York, on use and 
occupancy under present conditions, 





James J. Hoey Host 

James J. Hoey of Hoey, Ellison & 
Frost, and Collector of Internal Reye- 
nue, was host at a party given insur- 
ance men and others, including public 
ocials and financiers, held preceding 
the dinner of the Friendly Sons of St. 
Patrick at the Astor March 17. It was 
the 157th annual dinner. Mr. Hoey was 
formerly president of the Friendly Sons, 

Among Mr. Hoey’s guests were Super- 
intendent Pink; William H. Koop, presi- 
dent of Great American; Paul L. Haid, 
president Insurance Executives Associa- 
tion; William H. Dooley, Henry E, 
Frost and J. Ed. Phelps. Some of the 
other insurance men seen at the dinner 
were these: 

Commissioner Blackall of Connecticut, Frank 
A. Christensen, William J. Graham, William A, 
Riordan, Albert N. Butler, Charles E. Ryan, 
Timothy W. Foley, John A. McNulty, Bert 
Graham, James A. Beha, Joseph M. Byrne, Jr., 
William P. Cavanaugh, Thomas F. Clark, Mar. 
tin J. Kennedy, M. J. and Frank O’Brien, 
Thomas J. Hogan, D. Roger Kenney, L. H. 
Markowitz, Arthur M, Murray, C. J. Mylod. 
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Financial Statement, December 3/, 1940 

























OS NE TI ga 655 bi eg be RRR S oar 8 See dbs ee ve 
LIABILITIES 

RESERVE FOR CLAIMS AND CLAIM EXPENSES...........ecccecccccccces 
RESERVE FOR UNEARNED PREMIUMS:. «osc. oc s.sicacs de cdedeessoeecaecus 
RESERVE FOR Commissions, TAXES AND 

MOREE MAB TIE Se 15 oe Sia sees eas Oe RR Se eS. 
re eiatatin wk + ciplig's BRE Minch end ntuesloaes.s $ 600,000.00 
BUBPLOSS . c- 5 bess vonlccc ware he iia taca rei bleh SsStS oleae RAINS db 1,044,331.83 
SURPLUS HO @ OLICVHOMDEBS s 6.010 c..641c 019074, helen vr 4 bie icis ete oan ON 

METER ee eg coe deat ate atc cake INTs oP a eh ces ou CISA cts eae eM 


$1 ,048,116.52. . 








ASSETS 

CASHIN BANKS ANDIOFRFICE 5 6006 05 adele ebb SA cess biawe bride cayendwooaus $2,127,279.58 
INVESTMENTS: 

EONS tas. susie sant-d aes Pelee kik banaue iow keew maw $1,189,865.31 

COMMON STOCKS 6 .5..s5:655.55 5% sen sab ous wae a Oe Oe Oe 1,163,460.00 

RR aes. i Kedatticcewenaxendumelews cake 38,500.00 

I  caidetinckn deri oon tad awa tee hiade oe aqimninecaeeeeeted 2,391 825.31 
Batances Due From Cepinc Companies (Not Over 90 Days Due)... 294,616.59 
oe oe eh cs, a rE EO Oe ae ee 13,013.75 
eer ees 22,938.57 


1 644,331.83 


Bonds and stocks owned are valued in accordance with the requirements of the New York State Insurance Department, viz.:— 
Bonds on an amortized basis, stocks at December 31, 1940 market quotations. If bonds owned were valued on the ba is of 
December 31, 1940 market quotations, Total Admitted Assets would be increased to $4,853,458.49 and Surplus to 
Securities carried at $391,513.02 in the above statement are deposited as required by law. 


$4,849,673.80 
$ 340,432.71 
2,805,392.92 


59,516.34 


$4,849,673.80 
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MISSOURI PROBE IN N. Y. 





Attorney General Secures Little Infor- 
mation to Back Charges of Bribery 
and Anti-trust Violations 

Beginning last Thursday Attorney 
General Roy McKittrick of Missouri has 
been holding hearings daily at the head- 
quarters of the Insurance Executives 
Association, 116 John Street, New York 
City, in connection with his quo war- 
ranto proceedings to oust 123 stock fire 
insurance companies from Missquri. It 
is expected that these sessions will be 
continued for several weeks. The hear- 
ings are being held before John H. 
Windsor, special commissioner apy, jnted 
by the Missouri Supreme Court. 
“Evidence is being sought by Mirage 
Kittrick, through his questionnig oi 
many leading fire insurance company ex- 
ecutives, to substantiate charges against 
the companies that they are guilty of 
bribery in connection with arrangement 
of the ill-fated Missouri fire rate com 
promise with Commissioner O'Malley; 
that they have violated state anti-trust 
laws through operation of the Missouri 
Inspection Bureau, and that they have 
violated Missouri laws through retention 
of B. G. Clarke as counsel for the in- 
spection bureau at a time that he was 
acting as counsel for the Missouri In- 
surance Department. Conviction on any 
one of the three charges would subject 
the companies to a fine but it is re- 
garded as unlikely that they would actu- 
ally be compelled to cease writing in 
Missouri as that would deprive property 
owners of a large percentage of available 
fire insurance facilities. 

Much of the questioning is a repeti- 
tion of what was asked company execu- 
tives in the Federal hearings in New 
York nearly two years ago when a Gov- 
ernment attorney unsuccessfully sought 
to establish that company executives 
other than the late Charles R. Street of 
Chicago had knowledge of payment of a 
bribe to Pendergast, former Missouri 
political boss. 

Witnesses who have already testified here in- 
clude Ronald R. Martin, U. S. manager, Atlas; 
Fred A. Hubbard, president, Hanover Fire; F. 
J. Barry, secretary, Atlas; F. M. Smalley, presi- 
dent, Glens Falls; William H. Koop, president, 
Great American; F. M. Dominick, assistant sec- 
retary, Boston; Robert P. Barbour, U. S. man- 
ager, Northern Assurance, and B. M. Culver, 
president, America Fore Group. 

Several witnesses were asked why they did 
not maintain their own rating offices in Mis 
souri and all answered that individual company 
rating costs would be prohibitive. 


Says Big Bill 


(Continued from Page 15) 





ville represented the fire companies. He 
is not in the present proceedings. 

The first witness was R. R. Martin, 
United States manager of the Atlas As- 
surance. He was followed by a string 
of fire insurance executive celebrities. 
_ The hearings are covered by reporters, 
including representatives of the Asso- 
ciated Press and of the St. Louis Post 
Despatch. No one would mistake Attor- 
ney General McKittrick for a salesman 
or a slap on the shoulder boy. If he 
had that personality he would not be a 
state prosecutor. 


HOLC Still Seeks Payment 
For Services to the SCA 


New York State still has under re- 
view the proposed modified fire insur- 
ance contract between the Stock Com- 
pany Association and the HOLC de- 
signed to overcome legal objections 
raised to the old contract which pro 
vided for a payment of 25% of the pre- 
miums to the HOLC for services ren- 
dered by it. The new contract would 
substitute an agreement for the SCA to 
Pay the HOLt such sums as m be 
agreed upon between the parties as ; ea- 
sonable compensation for services per- 
lormed by the HOLC. The government 
organization believes it is fully justified 
in asking for compensation for services 
performed for the insurer in connection 
with insurance of properties of its bor- 
Towers securing the corporation’s loans. 








N. Y. Fire Rating 


(Continued from Page 16) 


from the condensed report for experi- 
ence of an individual state. 

It is realized that there are many fac- 
tors other than occupancy which affect 
the makeup of the final rate. Such fac- 
tors are, among other things, internal 
protection, number of tenants, height of 
buildings, area, floor openings, thickness 
of floors, thickness of walls, exposure, 
etc. No proposal has been made at this 
time to determine the values of any of 
these factors which could be subject to 
statistical verification. 

Rating practices in this state, in con- 
nection with mercantile, manufacturing 


2.and special hazard risks, involve the ap- 
‘plication of varying charges to reflect 
degrees or grades of susceptibility and 


combustibility hazards of contents. The 
supplementary classes in the present 
classification provide a breakdown into 
three grades of susceptibility of mercan- 
tile contlints. The proposed classification 
include four grades. Manufacturing and 
special hazards risks in the present 
classification are reported according to 
nine broad industry groups. Each of 
these broad classes combines the experi- 
ence of low rated occupancies and high 
rated occupancies. The proposed classi- 





fication sets up groupings according to 
grades of combustibility which would 
include occupancies of substantially sim- 
ilar hazard and rate treatment. 

The principal differences of opinion, 
with respect to the proposed classifica- 
tion, concern the adoption of additional 
classes to furnish information as to ex- 
perience on buildings separate from ex- 
perience on contents. The present classi- 
fication contains a separation for mer- 
cantile contents but the representatives 
of fire insurance companies have indi- 
cated objections to proposals to sepa- 
rate buildings from contents in the case 
of residential properties and also in the 
manufacturing and special hazard groups. 
There are substantial differences in rate 
levels for buildings generally as com- 
pared with contents rates. A large per- 
centage of these risks are insured for 
distinctly separate interests with respect 
to buildings. 





Viking Insurance Co. Seeks 
Charter in Rhode Island 


sills are now before the Rhode Island 
Senate and House to provide for the 
incorporation of the Viking Insurance 
Co., with power to write all lines of 
insurance except life. The incorporators 
include William MacLeod, Warren L. 
Moore and Richard C. Adams. 





Brooklyn Brokers to Hear 
PM Editor March 26 


The regular monthly luncheon meet- 
ing of the Brooklyn Insurance Bro- 
kers Association will be held Wednes- 
day, March 26, at the Hotel Bossert, 
Brooklyn. Lowell Leake, assistant 
managing editor of PM, will address 
the meeting. His subject will be! 
“PM Looks at Insurance and the| 
Consumer.” Mr. Leake, who is a 
veteran newspaper man, is a former | 
managing editor of the Washington 
Post, member of the White House | 
Correspondents Association and a 
veteran of the first World War. 


A. I. U. Changes 


(Continued from Page 7) 


Havana office. John J. Britzmayer has 
been advanced to fire underwriter and 
G. U. Guerrini to casualty underwriter 
under direction of Mr. Manton. Miss 
T. L. Bradley was elected secretary of 
A.I.U.C. 

At present in Shanghai Mr. Freeman 
will probably be succeeded as president 
of Asia Life by Galen D. Litchfield, 
vice-president. 
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THE PILOT REINSURANCE COMPANY 
of NEW YORK 


STATEMENT OF CONDITION 


December 31, 1940 
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Securities carried at $200,537.51 in 
in the above statement are deposited 
as required by law. 


OFFICE: 


semen $3.869,074.58 


CARL SCHREINER, President 


A. F. SADLER, Vice President and Secretary 


On the basis of December 31, 1940 market quotations 
for all bonds and stocks owned, the total admitted 
assets and surplus would be increased by $62,043.30. 


70 Pine Street, New York 








ASSETS LIABILITIES 

Government Bonds $ 937,400.80 Reserve to cover unexpired rein- 
State and Municipal Bondeg.................. 279,760.16 a $ a 
Railroad Bonds 382,454.67 Reserve for Losses 160,075.00 | 
Public Utility Bomds.w sees 230,291.93 —w Taxes and other lia- 100,000.00 
Industrial and Miscellaneous Bonds — 292,527.50 Special Mannie 100,000.00 

a1 ‘ “ 2 9 
srapvesanipet ae enaenee Capital Fully Paid 1.200,000.00 
Public Utility Stocks. cssscous 226,192.50 Senphen 1.332,004.91 
Bank and Insurance Companies 

Stocks 256,728.19 
Industrial and Miscellaneous 

Stocks 680,405.00 

$3.451.966.75 

Cash in Banks 287,933.81 
Other Assets 108,408.24 
Interest Accrued 20.765.78 

TOTAL Admitted Assete.......... $3.869.074.58 











REINSURANCE OF FIRE, MARINE AND ALLIED LINES 
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The Late Albert M. Bender 


San Francisco Broker Won Distinction in Cultural Fields; 
Decorated by Foreign Governments; Handled 
Important Insurance Risks 


By Joy Lichtenstein 
Vice-President Hartford Fire and Hartford Accident & Indemnity 


There passed away recently in San 
Francisco a man who, while he may not 
have had much more than a local repu- 
tation in the insurance business, held a 
world-wide reputation as a patron of 
the arts and of letters, and as a doer 
of good deeds. Albert Maurice Bender 
\ ay his name—to his friends “Mickey.” 
The nickname referred to his origin, 
for he was born in Dublin, the son of 
a Hebrew rabbi, who had originated in 
Germany. That was in 1868. He came 
to the United States and settled in San 








ALBERT M. BENDER 


Francisco when 15, and he lived here 
continuously to the day of his death. 


An Insurance Broker at 20 


A few years later found him in the 
insurance business with the Phoenix As- 
surance of London, and it so happened 
that United States Manager T. J. Irvine 
was here at the time and attended Ben- 
der’s funeral. By the time he was 20 
he had started in as an insurance broker 
—or, as they called them in San Fran- 
cisco in those days, “city agent.” As 
time went on Bender built up one of 
the most important insurance businesses 
in San Francisco. Thirty-odd years ago 
he employed a boy named Mark Altman, 
who in time became his trusted assist- 
ant and who has borne the brunt of 
the business for many years. He is, we 
understand, to succeed to it and will have 
associated with him William J. Dawson, 
who likewise was employed by Bender 
as a boy twenty-seven years ago. 

Bender handled the insurance of some 
of the most important corporations and 
individuals in and around San Francisco, 
and, so far as the writer ever knew, 
sender never directly solicited any in- 
surance business, although he handled 
all kinds and was well versed in them. 
His business developed as he developed 
—out of his own unusual nature. As a 
magnet he drew the affection of others. 
This even extended to the insurance fra- 
ternity itself, and when two insurance 
men got into practically any sort of 
dispute or difficulty they would almost 
automatically turn to Bender for advice 
and decision. 


Interest in Cultural Activities 


Many years ago began his interest in 
the grts and letters and he became a 
coliector, but not in the ordinary sense. 


His keenest pleasure was to dispose of 
these treasures, which he dealt out with 
a lavish hand to Mills College (a well 
known school for girls of which he was 
long trustee), to the San Francisco In- 
stitute of Art, to the California Palace 
of the Legion of Honor, and he estab- 
lished the Anne Bremer Memorial Li- 
brary at the California School of Fine 
Arts. Miss Bremer, a painter of con- 
siderable ability, was his cousin and 
they were very close until the time of 
her death. Bender never married. There 
also are Bender collections in the Uni- 
versity of California, Stanford Univer- 
sity and St. Mary’s College at Moraga, 
Cal. 

For many years, up to the time of his 
death, Bender was a trustee of the San 
Francisco Public Library to which he 
gave many valuable books. His mind, 
running back to the place of his birth, 
prompted him to present funds to the 
Dublin Museum with which was built 
a wing in memory of his parents. TIllus- 
trative of the extent of his benefactions 
he presented to Mills College alone more 
than 6,000 rare items, first editions, man- 
uscripts, unusual examples of fine print- 
ing. 

Had Many Degrees 


Bender was really the founder of the 
Book Club of California and one of its 
directors from its inception to the time 
of his death. Recipient of several schol- 


astic degrees, which included that of 
A.M., Mills College; LL.D., University of 
California; Hon. Litt. D., Mills College. 
He was also decorated Cavalier of Crown 
of Italy, Chevalier Legion of Honor of 
France and with the Moraga Crest, the 
highest award by St. Mary’s College. 

Bender’s interests were also in music. 
He was a director of the San Francisco 
Symphony Orchestra and no musical 
event was considered complete without 
his presence. 

In physique he was a slight man—a 
little over five feet high. The combina- 
tion of his qualities is rarely found in 
one individual. His high ethical stand- 
ard in the transaction of business; his 
unfailing smile, merry laughter, cheerful 
attitude, keen appreciation of all finer 
things in life, and his unusual liberality 
in passing them on to others—all these 
qualities are what went to make up Al- 
bert. We sha'l not soon see his like 
again, but his memory will be kept green 
in this city for many a long year to 
come. 

His friends, men and women, were le- 
gion. In addition, he was in correspond- 
ance with notables all over the world, 
and his office desk was piled a foot high 
with papers, letters and what not, and 
the drawers thereof were full of trinkets 
of jade and such objects. 

Temple Emanu-E] in San Francisco, 
where the funeral services were held, 
was crowded to the doors. No place in 
this city is large enough to have held 
all those who wanted to go to his 
funeral. The altar was banked high 
with Spring flowers and blossoms. 

A brief eulogy was read by Dr. Mon- 
roe E. Deutsch, vice-president and pro- 
vost of the University of California— 
a close friend of Bender. 

“He was as natural as nature itself 
—as spontaneous as a bubbling stream,” 
Doctor Deutsch recalled, “and this hu- 
manity in him drew the warm friend- 
ship and the ardent affection of the 
great of the world as well as of the 
humblest.” 
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“PRECIOUS METALS” 
OF NATIONAL DEFENSE 


“*Quinquireme of Nineveh from distant Ophir’’ . . . ‘‘stately 
Spanish galleon sailing from the Isthmus” with fabulous car- 
goes of ivories, apes, peacocks, sandalwood, diamonds, 
emeralds and gold moidores . . . were scarcely laden with 
more valuable.treasure than are the ships of today. 


From Oceania, China, India, South America, Africa, come 
metals so important to industry as to deserve being called the 
“precious metals’’ of our national defense. Such are tungsten, 
cobalt, chromium, antimony, manganese—essential for the 
various durable alloys that speed up production, provide the 
“tough sinews of war." Economy, durability, speed and 
finally, reliability—good alloys bring these to industry and 


Reliability is also an important factor in providing insurance 
protection in the foreign field. So is prompt, efficient service. 
The worldwide organization of the AIU makes available sim- 
plified coverage in American companies on properties in far 
corners of the world. More vital now than ever to protect the 


AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 
340 Pine St., San Francisco 
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HERD HEADS RATING BUREAy 


Fire Association Vice - President Su 
ceeds Kremer, Long-Time Chelinianr 
Glendening Vice-Chairman ; 
Vice-President J. V. Herd of the Fire 
Association was elected chairman of the 
board of governors of the Middle De- 
partment Rating Association at its an- 
nual meeting in Philadelphia on March 
Mr. Herd has served as vice-chairman 
since 1933 and has taken an active Part 
in the association since it was organized 
He succeeds Vice-President John Kre- 
mer of the Insurance Co. of North Amer- 
ica, who has been chairman since the 
founding. Mr. Kremer specifically re- 
quested that he not be re-elected, jn 
keeping with his announced intention to 
relinquish some of his committee re- 
sponsibilities. 

John Glendening, vice-president of the 
Home of New York, was elected vice- 
chairman. President Paul B. Sommers 
American of New Jersey, and Secre. 
tary Robert T. Stewart, North British 
& Mercantile, were re-elected members 
of the board. Bradford Smith, Jr. In- 
surance Co. of North America, was elect. 
ed a member taking the place vacated by 
Mr. Kremer. F 

Louis Wiederhold, Jr., was named sec- 
retary and manager; Carlyle Hill was 
made assistant to the secretary and Har- 
ry Ellis, treasurer. 


F. & G. Fire Fieldmen to 
Hold Three Conferences 


President Harry F. Ogden of the 
Fidelity & Guaranty Fire, Baltimore, has 
announced a series of “round table” 
conferences of fieldmen, which began in 
Baltimore, for the Eastern field repre- 
sentatives, on March 17 and 18, at the 
Lord Baltimore Hotel ; followed by meet- 
ings at New Orleans on March 31 and 
April 1, at the St. Charles Hotel, for 
the Southern fieldmen; San Francisco 
on April 7 and 8, at the company branch 
offices, 444 California Street, for the 
field representatives of the Pacific Coast 
department; and Chicago on April 17 
and 18, at the North Shore Athletic 
Club, for Western fieldmen. 

Vice-President C. B. Gamble has con- 
cluded arrangements for all of these 
meetings and will accompany President 
Ogden on his visit to the field. The 
New Orleans meeting will be conducted 
by Assistant Secretary Sam G. Brown- 
ing, in charge of the Southern depart- 
ment. Manager L. B. Stackpole will 
preside at the San Francisco conference 
and Secretary Harry E. Helm will con- 
duct the Chicago conference. 


W. H. Bennett Talk 


(Continued from Page 22) 
emergency, they will not be found want- 
ing, but will be willing and eager to 
respond to every patriotic call.” 

Mr. Bennett declared the contribu- 
tions of agents in defense efforts should 
be accompanied by full cooperation from 
the companies. He said, however, 
rumors were around that it is proposed 
by the National Bureau of Casualty and 
Surety Underwriters to file in New Jer- 
sey a new rating formula on compensa- 
tion carrying a commission of 214% for 
defense contract work. - ] 

About this, he continued, “no agent in 
New Jersey knows anything.” This step 
he contrasted with cooperation between 
agents and companies which has been 
developing since the Buffalo convention 
last Fall. If agents and companies get 
together and make true and genuine 
representations to the Government 1 
Washington things will come out a 
right, but for the companies to act 
alone without consulting the producers, 
he declared not to be in the best inter- 
ests of full cooperation. 


ENLARGING NEW YORK OFFICES 

Schiff, Terhune & Co., Inc., are en- 
larging their quarters at 99 John Street 
through the acquisition of additional ad- 
joining space. 
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New Jersey Local Agents’ Mid-Year Convention 





New Insurance Analysis for Credit 


Purposes Will Be Tested in N. J. 


Support for ultimate adoption of im- 
proved plans for closer cooperation be- 
tween insurance men and credit men 
was voiced by Harold E. Taylor, sales 
promotion manager of the American of 
Newark Group, and by William H. 
Whitney, secretary-manager of the New 
Jersey Association of Credit Men, when 
addressing the New Jersey agents’ con- 
vention at Asbury Park last Friday 
morning. If the revised plan is adopt- 
ed, “and agents do their part,” said 
Mr. Taylor, “it may mean that the 


there have been cases where false infor- 
mation was given. 

“The New Jersey Association of Credit 
Men, through its insurance committee— 
which is composed of both insurance 
agents and credit men—has devised this 
plan. When a man asks for credit, the 
credit manager will ask him for the 
name of his insurance agent, at the 
same time and in the same manner as 
he asks for other references. The credit 
manager would then write to this agent 
saying that their mutual customer had 


Insurance Finalysis por Credit Purposes 


To the Credit Manager of: 


(name of firm imprinted) 


| have checked below those hazards to which | believe the property of 


EEE ROTOR TT Te, Perle Ee | | eee a eS is subject. 


(_] Fire (bldg., conts., Use and 
Occupancy) 

(] Extended Cover (Wind- 

storm, explosion, smoke, 

riot, hail, vehicle and air- 

craft) 

Sprinkler Leakage 


Machinery Breakdown 
Transportation 


Accounts Receivable 


whoo Gg da .G@ 


OoOoodgddao 


Fidelity Bonds 


1] Any other hazards peculiar to this business?. ..... 


Workmen's Compensation 
or Employers’ Liability 
Interior Robbery 


Payroll Robbery 


Stock Burglary 
Check Forgery 
Public Liability 


Credit Insurance 


[_] Auto Public Liab. 


[-] Non-ownership Auto Liab. 
and Prop. Dam. 
[[] Auto Prop. Damage 


[] Products Liability 


[_] Business Life Ins. 
(Key Man) 


Safe Burglary 


[_] Property of others 
(J Liability of Others 
[) Construction Liab. 


For credit purposes, | believe this applicant has sufficient Insurance to offset these hazards, 


(signed)........... 


(address)........ 


Latest form of insurance analysis for credit purposes 


amount of insurance now in force on 
credit risks will be doubled. 

“Think of what it would mean to busi- 
ness to have the insurable factor of 
credit twice as safe as it is now,” he 
continued. “For business to have, 
through the removal of uninsured credit 
losses, some $400,000,000 in additional 
funds available each year for improve- 
ment and expansion. And which, in 
turn, would broaden the insurance mar- 
ket that much. 

Agent Will Be Well Paid 

“The plan which would make these 
things possible is a very simple one. 
It involves a little work on the part of 
the local agent, but not only is it part 
of his job but he will be paid well for 
this extra work. 

“The National Association of Credit 
Men is already very much interested in 
insurance. They have adopted a ques- 
tionnaire for the use of their members, 
which, when completed, reveals what 
insurance is carried by the credit-appl'- 
cant. Many credit men do not like the 
form because, as they point out, it is 
not insurance carried which jeopardizes 
credit, but that which is not carried— 
and this is not revealed by the present 
form. Furthermore, this form is filled 
out by the credit-applicant himself, and 


applied for credit, and the agent could 
expedite matters by assuring him that 
the applicant had adequate insurance to 
protect such credit. If there were any 
unprotected hazards which might jeop- 
ardize credit, the agent would so inform 
the credit manager, and the credit mana- 
ger would treat this information as 
confidential. 

“He would write the credit-applicant 
asking him if he carried this protection 
which was reported as missing and inti- 
mating that without it he would not be 
a good credit risk. It is obvious that 
the credit manager can require insur- 
ance from his customer whereas the 
local agent can only recommend it. 

Information in Agent’s Files 

“After all, the kind of information 
the credit man wants should already be 
in the files of the local agent. I refer 
to what is commonly known as the in- 
surance analysis, a plan which almost 
every insurance company provides for 
its agents. It is the best single medium 
for servicing a customer; retaining his 
present business against competition; 
and for revealing errors or omissions in 
his insurance program. 

“In the great majority of businesses 
having credit managers, it is the credit 
manager who handles the insurance for 
his firm, and we know that credit men 


are exceptionally insurance-conscious. 
Yet Henry Heimann, executive manager 
of the National Association of Credit 
Men, says 19% of their membership in- 
creased their insurance as a result of 
analyses made by their insurance agents. 

“My suggestion is that you immediate- 
ly begin making insurance analyses of 
all of your customers. In this way you 
will not only avoid a possible rush of 
work of this kind when the National 
Credit Men’s Association—with its 20,- 
000 members—puts this plan into effect, 
but you will be doing a service for your 
customers which you should have done 
long since. Consider it as a matter of 
pride, if you will. Do you want credit 
men to discover a laxity on your part 
in not giving proper attention to your 
customers’ needs? Credit men want in- 
and 


surance analyses made, some- 
one is going to make them. If you 
don’t, your competitor will. Newcomers 


to the agency business are specializing 
in it. A lot more insurance is going to 
be written. Credit may well become the 
keystone of insurance in the near fu- 
ture.” 


Whitney on St. Louis Test 


Mr. Whitney foresees a practical plan 
soon for credit-insurance cooperation. 
The local agent is best qualified, he 
said, to pass on whether an applicant 
for credit is adequately insured and, if 
not, to tell what additional coverages 
should be secured. 

“Some of you will remember that we 
drew up a form sometime ago which 
was called the ‘Fact Finder,’” he con- 
tinued. “It was a very complete ques- 
tionnaire for the insurance man to fill 
out and return to the inquiring credit 
man. Our National Credit Interchange 
Office at St. Louis decided to give the 
‘Fact Finder’ a test and as a result we 
secured some interesting information. [ 
would like to give you a brief summary 
of the best thirty-two reports received 
from the mid-western insurance agents. 
They were reporting on department and 
general merchandise stores, stores han- 
dling groceries, drugs, furniture, hard- 
ware and paint, lumber, clothing and 
shoes. 

“Of these thirty-two firms, sixteen 
did not carry fire insurance up to 80% 
of the value given on merchandise and 
equipment; twenty-nine of the thirty- 
two did not carry use and occupancy 
insurance; fifteen of the thirty-two did 
not carry windstorm insurance; nine of 
the twenty-one firms reported to be 
subject to loss by explosion did not 
carry such insurance; nine of the nine- 


teen firms reported to be subject to 
loss by riot did not carry such insyr- 
ance; ten of the nineteen firms which 
the agents knew were subject to a loss 
on the death of a key member of the 
firm did not carry such insurance; none 
of the thirty-two firms carried accounts 
receivable record insurance. * * * 
New Form Prepared for Agents 

“These figures certainly show a lack 
of proper insurance coverage. Several 
of these firms might suffer an insurable 
loss which would seriously affect their 
credit standing. 

“This St. Louis test was of interest 
from other angles. It first showed us 
that our form, the ‘Fact Finder,’ could 
be greatly improved. We believe that 
it is not necessary for an insurance 
agent to advise a credit man as to the 
maximum possible loss to which a cus- 
tomer is subject on all types of insur- 
ance and then state the amount of jn- 
surance carried on all types of insur- 
ance. Accordingly in our new form Jn- 
surance Analysis for Credit Purposes’ 
the credit man requests the insurance 
agent to check the hazards to which 
he believes the customer is subject and 
then to advise if the customer has not 
sufficient insurance to offset these haz- 
ards. The new form immediately points 
out to the credit man where the cuys- 
tomer might have a loss because of lack 
of insurance. 

Test to Be Made in New Jersey 

“There is a question as to whether 
the offices of the Credit Men’s Associa- 
tion might not better secure the name 
of the insurance agents from the cus- 
tomers and then request a report from 
the insurance agents rather than to have 
the credit man deal with the customer 
and insurance agent direct. According- 
ly, for this new test the New Jersey 
Association of Credit Men is now secur- 
ing the names of insurance agents from 
firms which have been listed by several 
credit men. The office of the N. J. 
Association of Credit Men will write 
to the insurance agents forwarding 
copies of the new form ‘Insurance Ana- 
lysis for Credit Purposes.’ 

“We will ask the agents to fill out 
these forms as completely as possible 
and return them to our office. We will 
check the responses from the customers 
and insurance agents. We will sum- 
marize the reports without giving the 
names or addresses of either the cus- 
tomer, the insurance agents or the credit 
men. We will appreciate criticism of 
the new form or method of operation, 
for we do not expect our new form 

(Continued on Page 30) 





Watson Warns Agents on Dangers 
Accompanying Big Premium Gains 


Local agents in New Jersey were 
warned against breaking away from con- 
servative and sound practices in premium 
production during any temporary period 
of big income by Leon A, Watson, ex- 
pert of the New Jersey Schedule Rating 
Office, who addressed the convention last 
Thursday afternoon. 

A veteran of many years in fire insur- 
ance, Mr. Watson said he sees increased 
prosperity in New Jersey this year be- 
cause of the huge volume of defense 
contract work being done in that state. 
However, all this must of necessity be 
temporary. One big danger facing agents 
is the tendency to extend undue credits 
to policyholders during any period when 
income is above average. He recalled 
events of the fateful late nineteen twen- 
ties when agents, flushed with full con- 
fidence in their assureds, paid out many 
premiums in order to keep policies in 
force. Then when the crash came and 


these assureds failed to repay their 
agents many agencies went under. 
“Don’t let this happen again,” Mr. 


Watson declared. “Also don’t spend 
commissions you receive before they are 
earned, especially on your long-term pol- 
icles. Remember, this emergency may 
end before many three and five-year pol- 
icies have expired and if it does and 
policies are canceled you agents will be 
called upon to pay return commissions. 
Set aside some of your income for just 
such a contingency.” ; 

Pointing out that fire premiums 10 
New Jersey had declined from $37,000,- 
000 in 1929 to $23,000,000 in 1939, due to 
substantial decreases in rates and values 
of insured stocks, Mr. Watson said 
agents must adapt themselves to these 
changes, plus changes in the social an 
economic order in this country. he 
business must be prepared to meet gov- 
ernment proposals with answers based 
on knowledge and not just blind oppo- 
sition. Judging from the TNEC pro- 
posals on life insurance, Mr. Watson 
said he would not be surprised if some 
government office suggested mutualiza- 
tion of the fire insurance business. 
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Lawrence on Compensation Premium 


Trends and Policy Coverage in N. J. 


Important developments in workmen’s 
compensation insurance were described 
by A. R. Lawrence, chairman of the 
State Compensation Rating and Inspec- 
tion Bureau, at the forum on “Prepared- 
ness on the Insurance Front conducted 
py the New Jersey Association of In- 
grance Agents at the midyear meeting 
last week at Asbury Park. At the out- 
gt of his talk he drew attention to the 


- 





A. R. LAWRENCE 


declining percentage of stock company 
participation in compensation business. 

In 1920 compensation premiums had 
amounted to $7,156,000 with stock car- 
riers writing 67% of the total; ten years 
later with premiums of $15,103,000 stock 
companies had increased their ratio to 
8% but in 1940, with total premiums of 
$19,368,000, the stock companies secured 
only 56% of the business. Last year 
showed an increase in premiums of 19% 
over 1939 and during the same one vear 
period losses increased 25%. Many 
larger lines have been going to the 
mutual companies, Mr. Lawrence said, 
and this trend is accelerating rapidly as 
the participating carriers are reaching 
out to write additional lines of insur- 
ance, 

Mr. Lawrence declared that “price is 
the ultimate controlling factor. Twenty 
per cent is a lot of money to save and 
the mutuals’ standard of service seems 
to satisfy many assureds.” He said the 
whole problem is a challenge to intelli- 
gent, well equipped and organized agents. 

Continuing, Mr. Lawrence said in part: 


Federal Government and Compensation 


‘Reference should be made to the 1939 

at of Congress which clearly defined 
the status of contractors and others in 
private employment performing work for 
the Federal Government, whether on 
government property or elsewhere and 
establishing or confirming the rule that 
all such concerns and individuals should 
comply with every provision of law and 
proper regulatory authority within the 
particular state jurisdiction, including the 
necessity of complying with the state’s 
workmen’s compensation laws in every 
tespect. This act effectively clears away 
any possible element of doubt or am- 
iguity concerning the inter-relation of 
the Federal and state governments as 
téspects labor and workmen’s compen- 
‘ation jurisdiction in any case involv- 
ng private employment. 

Change of operations resulting from 
‘mergency preparedness program may 
entail the need for re-establishment of 
industry classification for going concerns 
4 well as to properly rate new concerns 
and new operations. Stability of pres- 


ent assignments is preferred but not al- 
ways possible or proper. 

Coverage—Description of Operations 

“Theory that a New Jersey policy of 
compensation insurance is a blanket pol- 
icy under all conditions is upset by the 
decision of Stefanik v. Ocean Accident 
& Guarantee Corp. An earlier decision 
in the case of Central Surety v. Geirsky 
in 1932 had occasioned some question as 
to whether operations not properly de- 
scribed and classified in the policy would 
find coverage, but the value of this case 
as a precedent was weakened somewhat 
in that the business for which the em- 
ployer purchased insurance was that of 
operating a carpentry shop and lumber 
yards, whereas the claimant was injured 
at a point many miles away while work- 
ing as a farm hand and such employ- 
ments, of course, have from the begin- 
ning been excluded from the scope of 
the compulsory insurance law. 

“But in the Stefanik v. Ocean Accident 
case it appeared, as determined by the 
Supreme Court (Parker and Lloyd) that 
an employe of a motion picture operat- 
ing corporation (Mira Theatres Corp.) 
which leased and operated two separate 
theatres, the Essex and the Congress, 
both in Newark, who was employed as 
a porter at the Essex Theatre had 
changed his employment when assigned 
one day to do certain repairs and other 
work at the Congress Theatre. While 
so doing, he was injured and in due 
course a compensation award was made 
against the employer. 

“Payments had ceased and he sought 
satisfaction of the claim through the 
insurance carrier, which denied liability. 
The court found, notwithstanding the 
provisions of paragraph 6 of the insur- 
ing clauses, that the case evidenced no 
proof that the work done at the Con- 
gress Theatre was the work or the re- 
sponsibility under the law of the Essex 
Theatre. As the policy described only 
the Essex Theatre within the schedule 
of operations, the claim was denied. 

Amendment Sought to Law 

“This case was argued in May, 1936, 
and thereafter amendment was sought 
in the employers’ liability insurance law 
to clarify the decision and to establish 
the presumptive inclusion of the em- 
plover’s entire liability under the com- 
pensation law of this state within one 
policy unless there were expressed res- 
ervation to the contrary and separate 
valid insurance was concurrently pro- 
vided for the excepted businesses, em- 
plovments or locations. 

“But in the Fall of 1939 the case of the 
American Mutual Liability v. Chodosh 
was determined by the Supreme Court 
(Brogan, Bodine and Heher) which re- 
lated to an alleged injury which oc- 
curred prior to the amendment of law 
which occurred in 1937. Here the em- 
plover was in the business of coal and 
ice, carrving a policv with the American 
Mutual Liability with the oneration cor- 
rectly described, located and rated. The 
claim for compensation which had been 
awarded the denendents of the deceased 
against the emplover, alleged that he suf- 
fered sunstroke while engaged in making 
repairs to the roof of a Summer house 
at the rear of residential properties 
owned by the corporation on premises 
adjoining the coal and ice vard and oc- 
cupied by the deceased who was an of- 
ficer of the corporation. 

“The carrier declined to have anything 
to do with the case and a compensation 
award was made against the employer. 
The carrier then denied liability under 
the policv and the Middlesex County 
Court of Common Pleas found judgment 
against the insurance carrier in favor of 
the widow, which judgment was appealed. 
Here, too, after review of extended and 
verv complete briefs by various counsel 
the court found that the deceased when 
injured ‘was not performing a service for 


(Continued on Page 30) 


ASSETS 
Cash in Banks and Office. $3,894,952.56 


3onds 
United States 
Government .$604,154.51 


State and 
Municipal ... 435,632.14 


Railroad ..... 249,507.17 
Public Utilities 389,135.83 
Miscellaneous. 622,793.94 2,301,223.59 


Stocks 
Preferred ...$978,710.00 
Common ..... 317,005.00 1,295,715.00 


Premiums in Course of 
Collection (Not over 90 
days) 
All Other Admitted Assets 


550,896.54 
52,915.37 


Total Admitted Assets. .$8,095,703.06 


Bonds and Stocks valued on New York 
Insurance Department Bonds. 

Securities carried at $246,167.55 in the above 

statement are deposited in various States as 


required by law. 


A. J. Couch, Vice-President 


STANDARD INSURANCE COMPANY OF NEW YORK 


Financial Statement—December 31, 1940 


LIABILITIES 


Reserve for Unearned 
Premiums 


Reserve for Losses in 


Process of Adjustment. 348,159.00 
Reserve for All Other 

a ee eae 158,640.25 
Cage. 2253: $1,500,000.00 
ee 2,547,923.55 


Surplus to Policyholders.. 4,047,923.55 


$8,095,703.06 


On the basis of December 31, 1940 market 
quotations for all Bonds and Stocks owned, 
this Company’s total Admitted Assets would 
be $8,208,501.58 and the Surplus to Policy- 
holders would be $4,160,722.07. 


Geo. Z. Day, President 


S. C. Kline, Secretary 








ASSETS 
Cash in Banks and Office. $2,137,531.23 
Bonds 


United States 
Government .$476,502.93 


State and 
Municipal ... 977,316.39 
Railroad ..... 195,165.89 


Public Utilities 113,889.79 
Miscellaneous .433,136.40 2,196,011.40 


Stocks 

Preferred ....$265,730.00 

Common ..... 690,314.00 956,044.00 
Premiums in course of 

Collection (Not over 90 

Ol) eee ree 732,498.47 

Accrued Interest ........ 14,767.03 
All Other Admitted Assets 50,248.57 


Total Admitted Assets. .$6,087,040.70 


Bonds and Stocks valued on New York 
Insurance Department Basis. 

Securities carried at $359,430.68 in the above 

statemeni are deposited in various States as 

required by law. 


F. J. Theen, Ass’t Sec’y 
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STANDARD SURETY & CASUALTY CO. OF NEW YORK 


Financial Statement—December 31, 1940 


LIABILITIES 


Reserves for 
Claims and 


Claim 

Expense ...$2,067,928.13 
Unearned 

Premiums .. 1,537,394.60 
Commissions . 168,398.65 
Other 

Liabilities .. 123,000.00 3,896,721.38 
Cae cn eas $1,000,000.00 
Surplus ...... 1,190,319.32 


Surplus to Policyholders.. 2,190,319.32 


lacie aawesnaeddaas $6,087,040.70 


On the basis of December 31, 1940 market 
quotations for all Bonds and Stocks owned, 
this Company’s total Admitted Assets would 
be $6,220,442.53 and the Surplus to Policy- 
holders would be $2,323,721.15. 


Geo. Z. Day, President 


Chas. E. Heath, Vice-Pres.-Sec’y 


New York Offices: 80 John Street 
A. J. Couch, Resident Vice-President 
Chicago Offices: Insurance Exchange 
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War Risk Exclusion Clause for 
Auto Policies Proposed in Canada 


A bulletin has been issued to auto- 
mobile insurance companies in Canada 
(excepting in Quebec province) which 
deals with a proposed war clause ex- 
pected to become part of the statutory 
conditions in automobile policies. The 
bulletin has been issued by Hartley D. 
MeNairn in his capacity as chairman of 
the standing committee on automobile 
insurance legislation and forms of the 
Association of Superintendents of In- 
surance. 

In part, this bulletin reads as follows: 

“The following automobile insurance 
statutory condition is recommended for 
enactment at the current session of the 
Ontario legislature as a new statutory 
condition No. 3a: 

“Unless otherwise expressly stated in 
the policy, the insurer shall not be liable 
for loss or damage which in whole or 
in part is occasioned by war (whether 
declared or not), invasion, hostilities 


or warlike operations, civil war, rebel- 
lion, insurrection, revolution or usurped 
power’.” 

The Ontario legislature is in session 
and the likelihood is that the adoption 
of this new section may come within 
the next month or so. Mr. McNairn’s 
bulletin also intimates that this new 
statutory condition has been recom- 
mended for enactment in other prov- 
inces. Also, until this new condition 
becomes effective, the automobile insur- 
ance companies are advised that the 
following wording may be attached to 
all automobile insurance renewal re- 
ceipts on issue: 

“The insurer shall not be liable under 
the policy hereby renewed for loss or 
damage which in whole or in part is 
occasioned by war (whether declared or 
not), invasion, hostilities or warlike op- 
erations, civil war, rebellion, insurrection, 
revolution or usurped power.” 





N. F. P. A. RENOMINATES SMALL 





Named for President for Another Term; 
Price and Vernor Slated for Vice- 
Presidents; Directors Named 
Alvah Small of Chicago, president of 
Underwriters’ Laboratories, has been re- 
nominated for president of the National 
Fire Protection Association. Election 
of officers will take place at the annual 
meeting in Toronto during the week 
of May 12. Others nominated are as 
follows: for vice-presidents, David J. 
Price of Washington and Richard E. 
Vernor of Chicago; for secretary-treas- 
urer, Hovey T. Freeman of Providence, 
R. 1.; for chairman of the board of di- 
rectors, Albert T. Bell of Atlantic City. 
To be members of the board of di- 
rectors for three years the following 
are nominated: Frank A. Epps of Dover, 
N. J.; Russell Grinnell of Providence; 
C. W. Pierce of New York City; W. C. 
Wagner of Philadelphia, and John L. 
Wilds of Chicago. For nominating com- 
mittee: W. F. Hickey of New Haven, 
Conn., chairman; A. O. Boniface of New 
York and W. C. Hodges of Topeka, 


Kan. 


H. E. Young Named Assistant 


Treasurer of New Hampshire 


Harold E. Young, who has been with 
the New Hampshire Fire for twenty- 
five years, has been elected assistant 
treasurer, a post that has been vacant 
in recent years. A native of Manches- 
ter, N. H., he joined the company as an 
accountant and more recently has been 





auditor. He is a member of the Insur- 
ance Accountants Association of New 
York. 


The directors have declared a quar- 
terly dividend for New Hampshire stock- 
holders of record March 15, payable 
April 1. 





WOMEN SEE BRIDGE PICTURE 


A short time ago the Insurance Distaff 
Executives Association held an educa- 
tional program in the auditorium of the 
Chicago Board of Underwriters. P. J. 
Leen, superintendent of the marine de- 
partment of the Fireman’s Fund, spoke 
on inland marine insurance. 

Alvin Strahle showed 1,600 feet of 
Marine Service films and a short of the 
Tacoma Narrows Bridge. 


Atlantic Mutual Opens 
Office in Rochester, N. Y. 


The Atlantic Mutual of New York 
announces that it has opened an office 
in Rochester, N. Y., in the Lincoln- 
Alliance Bank Building. Joseph H. Smi- 
ley will be the manager of the office and 
will develop and service the company’s 
business through agents and_ brokers 
whose offices are located in the terri- 
tory over which the Syracuse, Roches- 
ter and Buffalo offices of the New York 
Fire Insurance Rating Organization have 
jurisdiction. 

Mr. Smiley graduated from Michigan 
State College in 1924 and went with 
the Michigan Inspection Bureau, where 
he remained for five years. After serv- 
ice with an insurance agency in Detroit 
he became associated in 1934 with the 
Insurance Co. of North America where 
he was in charge of fire insurance busi- 
ness in northern Ohio. In the latter 
part of 1940 he became associated with 
the Atlantic Mutual. 





Undelivered Mortgage Held 


Not an Encumbrance on Car 


In an action on an automobile fire and 
theft policy to recover for the loss of 
the automobile insured after it had been 
stolen and destroyed by fire, the Kansas 
City Court of Appeals held, Saffran v. 
Rhode Island Ins. Co., 141 S.W. 2d 98, 
that a chattel mortgage on the car to 
insured’s mother filed by the insured, 
but without consideration and undeliv- 
ered, was not a lien or encumbrance on 
the automobile and no debt existed 
which could have been enforced against 
the car. 

Plaintiff was held not estopped to deny 
that the mortgage was a valid one, for 
the reason that without- injury to the 
defendant there was no estoppel and 
the making of the mortgage did not 
cause defendant to change its position 
or injure it in any manner. Defendant 
was therefore held not entitled to a 
directed verdict for violation of the en- 
cumbrances provision of the policy. 





(Continued from Page 29) 
his employer within the scope of the 
schedule of operations set out in the 
insurance contract.’ 
“But the court further took notice of 


the revision of the statute and reasoned 
as follows: ‘The pertinent part of this 
enactment is that “no provision of such 
policy shall be construed to restrict the 
liability of the insurer to any stated busi- 
ness, * * * carried on by an assured un- 
less the business * * * excluded by such 
restriction shall be concurrently sepa- 
rately insured or exempted as provided 
for in this article.” But here there was 
no such separate business, as the term 
is ordinarily understood, carried on by 
the employer. It is not contended that 
there was. There is no claim that at 
the time this contract of insurance was 
written the deceased would ever be 
employed to paint a Summer-house in 
back of a residential property. 

“‘The liability of the carrier was lim- 
ited by the contract to the operations 
of the deceased as a driver or chauffeur 
in the conduct of the coal, ice and fuel 
oil business—and any task reasonably 
apnurtenant thereto—and nothing more.’ 

“In some respects it would seem that 
such discussion might not be wholly rel- 
evant to the case at point inasmuch as 
the cause of action arose prior to the 
amendment of law. However, the Cho- 
dosh case appears to have established a 
valid and controlling precedent as wit- 
ness the recent Essex County Court of 
Common Pleas decision in the case of 
Michael Romano v. DiDonato Brothers 
and United States Casualty Co. Here 
the firm engaged in wholesale fruit and 
produce business, purchased three lots 
and proceeded to build residences for 
each of the three brothers constituting 
the firm, and the petitioner was a laborer 
employed for the construction of the 
residences. Receiving injury he sought 
and was awarded compensation against 
his employer, whose insurance carrier, 
the United States Casualty Co., dis- 
claimed liability and refused to defend 
the proceedings. 

“In the court’s opinion Judge Flanna- 
gan upheld the defendant carrier and 
cited the Chodosh case as authority for 
holding the coverage of the policy to be 
restricted to the business described in 
the schedule of operations, viz.: whole- 
sale produce dealers and making no ref- 
erence whatever to the construction of 
buildings.” 





New Jersey Agents 
(Continued from Page 18) 


waters Mr. Faunce denied making any 
personal criticism of Mr. Gough but re- 
peated his thought that whenever pos- 
sible agents should be consulted. With 
particular reference to the assigned risk 
plan, which carries no commission for 
agents, he declared “This is the first 
time I ever heard the agents were out- 
side.” ; 

Gough on New Trends in Insurance 

In. opening his remarks to the con- 
vention Commissioner Gough said there 
must be cooperation between agents and 
companies in these days of national 
emergency. Turning then to answer a 
question as to what other fire insurance 
companies will do if the Insurance Co. 
of North America should actually start 
to issue participating policies he said: 
“All the companies will fall head over 
heel to get into line. The competition 
will be met in its own way.” 

There must be fewer agents if the 
agency system is to keep on high stand- 
ards he contended. Legitimate and 
worthwhile agents are in a position in 
New Jersey to handle at least double 
their present volume of business with- 
out any real additional overhead. Agents, 
he. believes, can take an “adjusted” com- 
mission with profit rather than with loss 
if the unqualified producers are elim- 
inated. 

Past-Presidents Attend 
_Past-presidents of the state associa- 
tion were well represented at the con- 
vention. These included Thomas W. 
Cocker, Harry L. Godshall, Alan V. Liv- 
ingston, William G. Hurtzig, C. Stanley 
Stults, Edward M. Schmults, Herbert A. 
Faunce, Charles E. Meek, Jr., H. Donald 
Holmes and Theodore S. Brown. 

Past-President Fred J. Cox, who 
headed the association in 1916-1918, has 
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been of considerable assistance to the 
leaders in recent months. He is now 
vacationing in Florida. Last Fall My 
Cox represented the New Jersey aggo. 
ciation at the Buffalo National Associa. 
tion convention banquet in honor of 
General Counsel Walter H. Bennett be. 
cause Mr. Cox was president of the na- 
tional body at the time Mr. Bennet 
was chosen as secretary and counsel. 

Mr. Bennett’s twentieth anniversary 
with the National Association was hon- 
ored at the banquet on Thursday night 
Mr. Stults dedicated the mid-year meet. 
ing to Mr. Bennett, a fellow resident of 
New Jersey, and on behalf of the asso. 
ciation presented him with a handsome 
traveling clock. 

No decision was reached at last week's 
gathering with respect to the time, and 
place for the annual convention this 
Fall. Oliver H. Brown, 2d, president of 
the Monmouth County Association, is- 
sued an invitation to hold the meeting 
at Spring Lake, but the convention late; 
voted to refer the matter to the execy- 
tive committee for action. 

On Thursday morning representatives 
of the various counties reported, many 
of them saying their associations were 
100% behind the educational forum plan, 
Among those reporting in person or by 
letter were William J. Dite, Hudson 
County; Mr. Brown, Monmouth County; 
William B. Salisbury, Middlesex County: 
Arthur M. DeMaris, Ocean County; H. 
Earl Munz, Passaic County; Herman R, 
Waitz, Union County; Albert B. Craig, 
Warren County; Mr. Hurtzig, Morris 
County, and Conrad C. Schmelz, Somer- 
set County. 

Professor Laurence J. Ackerman of 
the University of Newark, educational 
director of the association, on Friday 
morning reported that there are eleven 
forums operating in the state and these 
are all well attended. He hopes to be 
able to put the agency management 
course in other parts of the state next 
year. At present that particular course 
is being given only in Newark. 

Fred W. Westervelt Introduced 

Fred W. Westervelt, Jr., Newark local 
agent and member of the state associa- 
tion, who this week took up his new 
duties in New York City as an assistant 
director of the Business Development 
Office, attended the convention and was 
“introduced” by H. Pierce North of New 
York, also an assistant director of the 
B.D.O. Mr. North also emphasized the 
vital part played by insurance in the 
development of modern aircraft and told 
the agents they need never apologize for 
their business when talking to prospects. 
It is up to agents to make those whom 
they interview appreciate the true value 
of insurance, he said. On behalf of the 
Essex County Association Professor 
Ackerman presented Mr. Westervelt 
with a fine traveling bag. The latter 
has been a frequent attendant at state 
conventions. 


Credit Plans 


(Continued from Page 28) 
and the proposed method of operation 
to click 100% on this test. 

“You can be sure that your reports 
will be held confidential Our insurance 
committee will supervise every step 9 
the test. Remember that the customer 
gave your name as a credit reference, 
so that he expects you will report to us. 
We hope that you can give us a com: 
plete analysis. If there is any question 
regarding the form or as to the method 
of procedure we will appreciate it ! 
you will communicate with us. This 
plan was developed by New Jersey it- 
surance men and New Jersey credll 
men. Let's all give it our best in thought 
and action to place it on a practical 
basis.” 
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Pink Would Agree to 
Responsibility Law 


STILL PREFERS COMPULSION 
Considers Page-Anderson Measure Bet- 
ter than No Legislation; Reports 


on Compensation Probe 


Pink, Superintendent of In- 


Louis 13g Hl : 
surance of New York, who has just 
issued his annual report, sticks by his 


ouns in favoring compulsory automobile 
jability insurance as the more desir- 
able and effective approach to the high- 
way accident problem, but he has ex- 
pressed the opinion that a strengthened 
fnancial responsibility act would be a 
definite step forward and would be bet- 
ter than no legislation at all. 

“If the compulsory plan is not con- 
sidered appropriate or timely,” the re- 
port says, “the Department will accept 
an improved financial responsibility act. 
We would prefer a law patterned after 
the New Hampshire plan to no action 
at all.” 

The Superintendent’s expression of 
willingness to accept a financial respon- 
sibility bill as a substitute for Senator 
Hampton’s compulsory measure, gives 
encouragement to insurance, state bar 
and other interests which have vigor- 
ously supported the Page-Anderson 
financial responsibility bill. 


The Superintendent, in his report, 
calls attention to New York’s fatality 
rate of almost 2,500 and injuries of 


about 95,000 in 72,400 highway accidents 
lat year and says that those figures 
translated into terms of economic loss, 
social disturbance, human suffering and 
grief again emphasizes the social prob- 
lem caused by automobile accidents. 


Administrative Problems 

He answers the critics of the Massa- 
chusetts compulsory statute by saying 
any social experiment must involve ex- 
tensive administrative problems and that 
those states which may choose to adopt 
the Massachusetts principle will have 
the benefit of its experience and would 
not be so likely to encounter the same 
problems and difficulties. 

The report says that the Hampton bill 
introduced last year attempted to avoid 
criticism that the Massachusetts law is 
charged with politics and that its oppo- 
nents concede that it goes far in that 
direction. “Some have said that it is 
the best compulsory automobile insur- 
ance bill yet drawn,” the report says. 

Mr. Pink feels that making a choice 
of plans will admittedly be difficult for 
the legislature. He concedes that com- 
pulsory insurance is more controversial, 
that it would impose an additional ex- 
pense of the 70% of the automobile 
owners who are uninsured and that some 
special rate making plan for farmers 
probably would have to be devised. 
“One thing seems clear,” the automo- 
bile section of the report concludes, “The 
time has arrived when the state should 
do something constructive in meeting 
this major social problem.” 


Compensation Investigation 
Another item of interest is Superin- 
tendent Pink’s reference to the investi- 
gation initiated by the Department of 
underwriting practices in workmen’s 
compensation, as a result of abuses un- 
covered by an investigation of the pay- 
roll audit division of the State Insur- 
ance Fund. Bernard Botein, designated 
by the Governor to investigate the state 
lund, reported certain conditions in pri- 
vate insurance companies. The report 
Says that from the Botein report and 
Some of the Department’s own experi- 
ences it seemed likely there were “col- 
lusive underwriting agreements between 





Surety Meetings in N. Y. 


Center on Defense Contracts 

In a determined mood, chief execu- 
tives of all stock companies writing 
surety lines, both bureau and non-bureau, 
met in star chamber sessions Monday 
and Tuesday in New York City: Great 
secrecy was maintained as to what 
transpired but chief topic was the surety’s 
role in connection with national defense 
contracts. Uppermost was the feeling 
that in this time of national emergency, 
the Federal Government and the sure- 
ties should understand each other’s posi- 
tion. 

Another meeting is scheduled for next 
Wednesday at which time it is hoped 
that a concrete plan incorporating the 
surety industry’s position will be ap- 
proved for submission to authorities at 
Washington. This matter is in the hands 
of a special committee of eight: Ameri- 
can Surety, chairman; Fidelity & De- 
posit. National Surety, Fidelity & Cas- 
ualty, Aetna C. & S., Hartford Accident, 
United States Guarantee and Seaboard 
Surety. 


Two Hartfords Promote 
Safety in Communities 


REPRODUCE CAMERON’S APPEAL 


His Highway Safety Message to Run as 
Page Ad in National Magazines; 
Praised by Authorities 


The Hartford Fire and Hartford Ac- 
cident & Indemnity, in the interest of 
highway safety, are ‘publishing full page 
advertisements captioned “Your Town 
Can Stop Tra” c Deaths If You Insist,” 
in national magazines with circulation of 
almost 10,000,000. The advertisement is 
illustrated and the copy is a terse, fac- 
tual statement of W. H. Cameron, man- 
aging director, National Safety Council, 
showing how any community can have 
freedom from traffic tragedy if it is will- 
ing to pay the price. 

The illustration of a young traffic of- 
ficer addressing a young motorist and 
saying “That 25-mile limit goes here 
even if you’re the mayor’s son or the 
chief’s nephew!” also will be donated to 
the cause of highway safety for any 
civic authorities who wish to reproduce 


it in the form of billboards, posters, 
folders, booklets or in any other man- 
ner. 


This enterprise of the Two Hartfords 
has already met with strong commenda- 
tion from public officials and other 
groups. Julien H. Harvey, managing di- 
rector of the National Conservation Bu- 





private carriers and assureds for the 
purpose of accepting less than the true 
premiums according to promulgated 
rules and rates.” 

Mr. Botein also was retained in the 
present investigation and the Superin- 
tendent says a su’ cient investigation 
already has been made to check-test 
and disclose various types of abuses. The 
investigation has been in process since 
the Spring of 1940 and the Department 
anticipates its completion within the 
next few months. 











BUSINESS FAILURES arise 


from many causes. 


and Robbery protection removes one 


ever-threatening hazard. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


Philadelphia 


General Buildings 





He says the purpose is to penalize 
what has gone on before, correct abuses 
and prevent their continuance and assist 
in establishing “some permanent organi- 


zation that will see to it that these 
abuses do not continue.” Mr. Pink says 
it is an open question whether such 


permanent organization should be estab- 
lished in connection with the Compen- 
sation Insurance Rating Board or the 
rating bureau of the Department. He 
will make his recommendations when the 
investigation has been finished. 





RR SN 


Adequate Burglary 











reau, says in a message this week: 


Promotes Community Safety 


“The content of this advertisement appeals to 


me very directly for while we are prone to 
regard our street and highway problem as a 
national one, yet, in the final analysis, it re- 


solves itself into a vast number of local prob- 
for fire can fought successfully 
at its source. I am quite sure that this venture 
on your part will be of real value in the pro- 
motion of community safety.” 


lems only be 


Posters featuring the message will be 
displayed in the offices of the Motor 
Vehicle Department of Connecticut and 
reprints circulated with the department’s 
safety bulletin. Endorsers of the pro- 
gram: Police Commissioner Hickey, Con- 
necticut ; Norman Damon, director, Auto- 
motive Safety Foundation, Washington, 
D. C.; M. A. Hornsby, chief of police of 
Atlanta; Arthur W. Magee, commissioner 
of motor vehicles for New Jersey; Karl 
W. Fischer, commissioner of Public 
Safety, Des Moines; John F. Griffin, 
commissioner Motor Vehicle Depart- 
ment, Concord, N. H.; K. L. Ellsworth, 
deputy commissioner, Motor Vehicle De- 
partment, Vermont; Walter F. Morri- 
son, Secretary of State, Denver; Colonel 
T. P. Brady, commissioner of Public 
Safety, Jackson, Miss.; Captain W. J. 
Ramsey, Missouri State Highway Patrol; 
Paul F. Hill, director, Safety Education 
Division, Iowa; Elden Rowe, chief high- 
way patrol officer, Minnesota. 





STANDARD’S 1941 AD PLANS 


Detroit Company to Continue Advertis- 
ing Program in Magazines and 
Trade Papers 
The Standard Accident of Detroit will 
continue its advertising campaign in 1941 
in national consumer magazines and in- 
surance journals. The first advertise- 
ment features accident insurance and 
has been timed to coincide with Acci- 

dent & Health Insurance Week. 

The new series, while institutional in 
character, will indicate the need for the 
various forms of insurance and bonding 
protection for business, industry, finan- 
cial institutions and individuals. Most of 
the advertisements will be devoted to 
specific coverages; each will indicate the 
service available through Standard’s 
local representatives. The ads will con- 
tinue to incorporate the distinctive white 
space treatment used for the past sev- 
eral years. 

The campaign in insurance journals 
will stress the importance of the com- 
pany’s service to the modern insurance 
agent. Each piece of copy will be de- 
voted to some special phase of service 
or some particular coverage. In addition 
to the advertising program, direct mail 
and sales helps are being provided, all 
conforming with 1941 production plans. 


ASHBY ON NEW FORMS 


Newark General Agent Says Changes in 
Last Year Have Made Policies More 
Attractive to Prospects 
Important changes in casualty insur- 
ance policies during the last year were 
reviewed by William T. Ashby, general 
agent at Newark for the Century Indem- 
nity, when speaking before the midyear 
meeting of the New Jersey Association 
of Insurance Agents at Asbury Park last 
week. He said that policies now avail- 
able are much more attractive to as- 
sureds than previous contracts. But they 
involve complex coverages and must be 
sold intelligently and not in hit or miss 

fashion. 
Citing specific improvements, Mr. Ash- 
by referred to the resident burglary con- 


tract, extended to include servants and 
guests other than those who pay. Ma- 
licious mischief coverage on furniture 


which may be damaged but not stolen by 
intruders is given. Theft coverage out- 
side of premises for an extra premium 
can be secured. The new $500 burglary 
policy 100% blanket form is proving 
popular, he said. Mr. Ashby also de- 
scribed improvements in other forms in- 
cluding safe burglary forms, automobile 
and public liability covers and especiail) 


rm 


commended the comprehensive torm. 
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Continental Moves To 
Increase Its Capital 


SHAREHOLDERS VOTE APPROVAL 





Board Chairman Behrens Explains Con- 
summation Must Be Subject to 
Market Conditions 





H. A. Behrens, chairman of the board 
of the Continental Casualty, has sent a 
letter to shareholders dated March 10, 
advising them that at a special meeting 
of shareholders held that day, it was 
voted to increase the capital stock of 
the company by $500,000 to $2,500,000, 
through issuance and sale of 100,000 ad- 
ditional shares at a par value of five 
dollars. Specifically, the vote was: 

1. To amend the articles of incorpora- 
tion so that the capital stock of the 
company shall be the sum of $2,500,000, 
divided into 500,000 shares at a par value 
of five dollars each and consisting of 
the capital stock heretofore authorized 
and now outstanding in the amount of 
2,000,000, together with the increase of 
$500,000. ; ; 

2. To authorize the board of directors 
in its discretion to take or cause to be 
taken, on or before February 4, 1942, 
all necessary steps to effect such in- 
crease in capital stock of the company 
by issuance and sale of 100,000 addi- 
tional shares of a par value of five dol- 
lars each. 

Acting on the authority granted by the 
shareholders, the board of directors on 
the same day empowered the proper of- 
ficers to proceed under the following 
plan: 

To make effective the amendment to 
the company’s charter authorizing the 
increase in the capital stock. 


To File Statement 


To file with the Securities and Ex- 
change Commission a registration state- 
ment and prospectus descriptive of the 
100,000 new shares and warrants there- 
tor. 

Upon the registration statement be- 
coming effective, to offer to shareholders 
by the prospectus, through the issuance 
of negotiable warrants, the right to pur- 
chase new stock at twenty-five dollars 
per share in the ratio of one share for 
each four held, the entire issue to be 
underwritten by underwriters under a 
contract for the purchase at twenty-five 
dollars per share of any stock not taken 
by shareholders or warrant holders. 

In his letter, Mr. Behrens points out 
specifically that the new program may 
be deferred or abandoned, depending 
upon conditions, saying: 

“It is important to emphasize that 
consummation of the negotiations re- 
ferred to above must be subject to mar- 
ket conditions. Before this program can 
be carried into effect it is entirely pos- 
sible that developments may occur which 
will necessitate deferring the program 
or discarding it entirely.” 





Rose Takes Compulsory 
Fight to Business Men 


Jay W. Rose, Buffalo, secretary of the 
New York State Association of Local 
Agents, attacked proposed compulsory 
automobile liability insurance legislation 
in his address before the Buffalo Busi- 
ness Federation last week. 

He urged adoption of Anderson safety 
responsibility bill and said he believed 
this measure would reduce accidents and 
assure payment of damages by those re- 
sponsible for traffic accidents. Further- 
more, Mr. Rose felt that a compulsory 
law would penalize 95% of motorists 
who are careful drivers. He contrasted 
Massachusetts with its compulsory law 
where he said its advocates have learned 
from experience that it does not reduce 
accidents, and New Hampshire where the 
percentage of insured cars jumped from 
31% to 72% after its safety responsibility 
law was enacted. 


AETNA’S AGENCY MEETINGS 
Hallowell Heads Home Office Staff to 


Conduct Session from Coast 
to Coast 

Beginning March 24, the Aetna Cas- 
ualty & Surety will again hold its an- 
nual series of agency meetings in key 
cities throughout the country. Meetings 
will be held in thirty-five cities this 
year, as against twenty-four last year, 
and it is expected that the number of 
Aetna agents attending these educa- 
tional conferences will be almost double 
the 1940 figure. : 

Home office men who _will speak at 
the meetings are: Vice-President C. G. 
Hallowell, Agency Secretary Edward C. 
Knapp, Field Supervisors Lemuel B. 
Fowler, Amos E. Redding, Francis W. 
Potter, Rudolph C. Larson, Austin D. 
Bryan, Clyde C. Bidwell, G. Morris 
O’Brien and Home Office Representa- 
tive William W. Ellis. 

The meetings scheduled are as fol- 
lows: Richmond, March 24; Greensboro, 
N. C., March 26; Los Angeles, March 
26; Jacksonville, March 28; Atlanta, 
March 31; San Francisco, April 1; New 
Orleans, April 2; Dallas, April 4; Port- 
land, April 7; Seattle, April 9; Milwau- 
kee, April 14; Duluth, April 14; Chicago, 
April 15; Minneapolis-St. Paul, April 
16; Cleveland, April 17; Pittsburgh, 
April 18; Des Moines, April 18; Harris- 
burg, April 21; Kansas City, April 21; 
Reading, April 22. 

St. Louis, April 23; Philadelphia, April 
24: Newark, April 25; Indianapolis, April 
25; Bridgeport, April 28; Grand Rapids, 
April 28; Providence, April 30; Detroit, 
April 30; Hartford, May 1; Buffalo, 
May 2; Rochester, May 5; Springfield, 
May 6; Syracuse, May 6; Boston, May 
8; Albany, May 8. 


FLORIDA ACCIDENTS RISE 








Compensation Claims Increase Due 

Largely to National Defense Con- 

struction; Levies Are Down 

There were 16,334 employes covered 
under the Florida workmen’s compensa- 
tion law at the close of 1940, according 
to the report of retiring chairman Parks 
Glover of the Florida Industrial Com- 
mission. This is an increase from 10,080 
the year before. 

Reported accidents increased to 56,305 
from 43,489 in 1939. This increase par- 
tially is held to be due to the increased 
number of employes covered and added 
building activity by reason of national 
defense construction. 

Operating expenses of the workmen’s 
compensation division are derived from a 
levy on gross annual premiums of com- 
pensation writing companies and gross 
amount of premiums self-insurers would 
pay if they were insured. Under the law 
the levy can be 3% but the levy for the 
last half of 1940 was reduced to 2.7%. 
This reduction was passed on to the em- 
ployers in the form of reduced premiums. 

Total collections for 1940 were $122,331, 
divided as follows: Assessments on car- 
riers, $103,333; self-insurers, $11,097; 
awards to commission, $6,500; miscellane- 
ous income, $900. Available funds for 
1940 were $140,136 with expenses and 
$500 refunds of $112,356, leaving a bal- 
ance of $27,780. During the year the 
industrial commission and the state board 
of education carried on a program to 
assist injured employes in rehabilitation. 





Pennsylvania Bill To 
Establish State Fund 


A measure to set up a liability insur- 
ance fund out of which accident and 
property damages would be paid by the 
state for all motorists has been intro- 
duced in the Pennsylvania legislature by 
Representative Francis J. Falkenstein. 

Under provisions of the bill a state 
insurance board would be established to 
include the secretary of revenue, state 
treasurer and insurance commissioner to 
administer the fund. The money would 
be raised by the $1 operators’ license 
fee, which the bill’s proponents believe 
would insure the state’s 2,500,000 drivers 
against public liability and property dam- 
age claims. 





If the Selective Service Act 
takes your advertising 
and sales promotion manager 


for a year — 


Some insurance companies will lose (or 
have lost) the use of their advertising and 
sales promotion managers for at least a year. 
They will be going to an army camp. If your 
company is affected this way, here is a good 
way to solve the problem: 


We know a man who knows insurance ad- 
vertising from. long experience in the insur- 
ance field. You can hire part of his services. 
He is open for one life insurance account, and 
one casualty insurance account. He does not 
take more than one client in each field. 


In addition to the important advantage of 
long and successful experience which insures 
good results for the company using him, there 
is no need to be concerned about his status 
when your regular man comes back. He has 
no designs on your advertising man’s job! 
You can see what an advantage this would be 
to your company, and what a comforting sat- 


isfaction it would be to your employee. 


Write us, and we will put you in touch 
with this well equipped insurance advertising 


specialist. 


Write to Box 1396 
THE EASTERN UNDERWRITER 
94 Fulton Street, New York 


—— 
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W. F. White Spurs N. J. Producers to 
Write Greater Volume of A. & H. 


Keen interest was displayed in the 
accident insurance production address 
given by W. Franklyn White, superin- 
tendent, accident and health departments 
of the casualty companies in the Royal- 
Liverpool Groups, before the breakfast 
forum on A. & H. insurance during the 
midyear convention of the New Jersey 
Association of Insurance Agents at As- 
bury Park last Friday. Comment after- 
wards was to the effect that this was 
one of the best sales presentations on 
the subject heard by New Jersey agents 
in a long time. 

This forum, attending by nearly 100 
agents despite the early hour for in- 
surance conventioners, was conducted by 


~ 





W. FRANKLYN WHITE 


the Accident & Health Underwriters As- 
sociation of Newark. Chairman was B. 
Victor Cranston, vice-president of that 
association and formerly with the Fidel- 
ity & Casualty in Newark. Also at the 
head table were George L. McDowell, 
Loyalty Group, president of the sponsor- 
Ing association, and Eastmead, 
Hartford Accident, president of the Cas- 
ualty Underwriters Association of New 
Jersey. 
10,000,000 Persons Injured in 1940 


Mr. White, at the outset, emphasized 
the value of personal accident insurance 
as a source of income for producers. 
He said it can be sold to practically 
everyone, as all people are subject to 
accidents whereas they are often not 
Prospects for many other lines of insur- 
ance. Using a blackboard throughout 
his talk he presented figures showing 
accidents occur at the rate of 30,000 each 
day. Last year 10,000,000 persons were 
injured, nearly 10% of them more or 
less permanently. Ninety thousand of 
these, he said, will never work again. 


Despite the estimated volume of $275,- 
000,000 in accident and health premiums 
in 1940 only 10% of the economic loss 
suffered by accidents was covered, Mr. 
White declared. This is now the second 
largest casualty selling line, being topped 
only by automobile liability coverage and 
rating ahead of compensation. These 
Statistics were cited to show not only 
the growth of accident insurance but 
the tremendous possibilities for still fur- 


ther expansion. From the commission 
standpoint Mr. White said accident in- 
surance is highly remunerative for 
agents. ; 

Turning to the need for accident in- 
surance on the part of prospects the 
speaker said there is a claim on one 
out of every five accident and health 
policies sold, and one in every eight 
accident policies, compared with one in 
twelve on automobile risks and one in 
400 on fire and other such policies cov- 
ering damage to property. 

Sell at Least a Policy a Week 

Mr. White expressed the belief that 

generally at least 60% of an agent’s 


clients carry no accident insurance. With 
an average premium of $32 for adequate 


coverage the commission is $8. Con- 
tending that it does not take much ef- 
fort to sell one such policy each week 
in the year, Mr. White said that “such 
a program, consistently carried through, 
would produce first-year commissions of 
$416. With a lapse ratio of less than 
20% on these policies by the end of 
the fifth year the one-a-week program 
would produce total combined earnings 
for an agent of $4,800, this including 
renewal and new business commissions. 
Thus it appears highly profitable for an 
agent to devote a moderate amount of 
time to selling accident insurance, Mr. 
White argued. 

With respect to determining coverage 
required by prospects, Mr. White stressed 
the sale of basic accident insurance. He 
said it was not wise to feature double 
or triple indemnity which are frill fea- 
tures of a contract and do not represent 
its true worth to a buyer. Also, he 
cautioned against selling any large 
amount of death coverage, as that haz- 
ard should be left to life insurance con- 
tracts and is not a proper part of acci- 
dent protection. 

Four Features to Stress 

Four features to stress to prospects, 

he continued, are dismemberment pay- 


ments, weekly income, hospital and med- 
ical expenses and policy exclusions. Dis- 


memberment payments are based upon 
200 times whatever weekly income rate 
is purchased. Weekly income benefits 
are important, but Mr. White stressed 
injury expense payments as the vital 
factor in accident insurance. He showed 
how an injury causing hospitalization for 
six weeks can easily cost just over $1,000, 
including payments for doctors, nurses, 
etc. This can be covered by a $1,000 ex- 
pense policy for an annual premium of 
$20. The premium represents a 2% re- 
turn on a $1,000 investment or cash in 
bank and he asked agents whether the 
average prospect would not prefer to 
safeguard his cash or securities by pay- 
ment of just the interest rather than 
risk losing the entire amount through 
injury to himself. 

“Don’t be fooled by low premium of- 
fers,” warned Mr. White in referring to 
many of the accident sales letters sent 
by mail from out-of-state insurers to 
prospects. “If the charge is less than 
average then the product is not so good. 
There are no bargain policies in the acci- 
dent field and these very low cost poli- 
cies do not give proper protection.” In 
closing he stressed again the importance 
of concentrating upon the main features 
of an accident policy when interviewing 
prospects. Sell on the basis of true pro- 
tection, not on frills, and the contract 
will stay sold, he said. 





Week, March 24 to 29. 





Accident Insurance with its steady renewal in- 
come is good business health insurance for any 
agent or broker. Plan now to capitalize on 
National Accident and Health Insurance 


To assist its representatives, Standard is mak- 
ing available the official Accident and Health 
Week sales helps, as well as the company’s 
own advertising and sales aids. 


Your business health is no accident 








Display Accident and Health Insurance 
Week posters in local windows now! 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies... Since 1884 


With defense employment at a peak, 1941 pro- 
vides an exceptional opportunity for the sale 
of this and other forms of coverage — and 
Standard’s 1941 production program is keyed 
to take advantage of it. 


Your business health will be no accident if 
you take steps to co-operate with this pioneer 
Casualty and Bonding company — now in a 
stronger position than ever to help you grow. 
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Foundation 


A man’s income is the founda- 
tion on which his whole economy 
is based. So long as he can work, 
he has a chance. When accident 
or sickness keeps him from work- 
ing, everything he has is endan- 
gered. 


Protecting men’s incomes, then, 
is a primary job. It deserves the 
best thought of the most brilliant 
minds, and the earnest efforts of 


the best salesmen. 


Some one has said, “Accident 


and Health is Primary Insur- 
ance.” No truer words ever were 


spoken. 


GREAT NORTHERN LIFE 
INSURANCE COMPANY 


110 S. Dearborn St. CHICAGO 
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Public response; N. Y. Congress today 


Throughout the United States local 
Accident & Health associations are lining 
up for the most successful A. & -H. 
Week observance ever held. Plans have 
been carefully laid for sales meetings 
and breakfasts, producers’ luncheons, 
civic dinners and meetings, radio broad- 
casts. Publicity of every type charac- 
terizes the widespread effort being made 
this vear to make the nation accident 
and health conscious. Proclamations by 
prominent mayors and governors are 
again being featured. Objective is to 
give the men in the field new sales mo- 
mentum and great recognition in_ the 
minds of the insuring public. High- 
spotting the activities of various local 
associations the following are some. of 
the programs which will be in full swing. 


New York Congress Today 


All-day sales congress of the Accident 
& Health Club of New York is being 
given at 122 William Street today under 
chairmanship of William L. Kick, Cen- 
tury Indemnity, who is educational vice- 
president of this body. Gov. Herbert H. 
Lehman of New York, thoroughly in 
sympathy with the movement, issued a 
proclamation. He brought out the fact 
that through A. & H. insurance policies 
funds are provided for payment of medi- 
cal, hospital and nursing bills; that A. 

H. insurance also meets other eco- 
nomic demands at the time of the in- 
sured person’s incapacity. He stressed 
that in many instances distress of de- 
pendents that would unquestionably re- 
sult from incapacity of the family pro- 
vider is avoided. His message was di- 
rected to James R. Garrett, the first 
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president of the New York Club and 
who heads Insurance Federation of New 
York. 

R. W. Pope, Employers’, club’s presi- 
dent, will open the congress. The morn- 
ing’s program includes three producers: 
G. Edward Nichols, vice-president, Gaines, 
Silvey & Nichols, Inc.: Joseph J. Keon 
and Ralph M. Merrill, all insurance 
brokers who have written considerable 
personal A. & H. business. Honorary 
chairman for the occasion is Charles S. 
Ashley, resident vice-president, Mary- 
land Casualty. Afternoon’s session will 
feature the “Stump the Professors” quiz 
and the best letter contest. Hugo Henn, 
Indemnity Co., is chairman of the board 
of judges. Prizes and special awards will 
be presented. Company exhibits will be 
displayed at the noon hour. 

Latest addition to the New York pro- 
gram is Newbold Morris, president of 
the New York City Council and acting 
mayor, who will speak at this morning’s 
session of the congress. 

Next Tuesday the New York club will 
hold its sales breakfast at Hotel New 
Yorker under chairmanship of Leslie W. 
Winslow, Fireman’s Fund Indemnity. 
Speakers are John F. Leibig, Continental 
Casualty, Philadelphia, and J. J. Sum- 
mersby, general sales manager, Worth- 
ington Pump & Machinery Corp., Har- 
rison, N. J. His topic: “Some Guide- 
posts to Sales.” 

Philadelphia’s Program 
_ A. L. O. Rasch, Massachusetts Bond- 
ing, president of the Philadelphia asso- 
ciation, will preside at a luncheon and 
sales congress next Monday in Hotel 
Adelphia at which expected attendance 
will be 250 to 300. Speakers include 
Paul H. Rogers, assistant secretary, A. 
& H. department, Aetna Life, whose 
subject will be “Are We Selling a Rab- 
bit’s Foot or Accident Insurance”; Nel- 
son A. White, advertising manager, 
Provident Mutual Life, who will tell how 
to “Make Mailings Make Money,” and 
W. C. Jeffrey, metropolitan office, Royal 
Indemnity, New York, who will discuss 
“The Where, Why and How of A. & H. 
Solicitation.” 

San Francisco’s Plans 


G. V. Chandler, General Accident, who 
last year headed the committee that 
gave San Francisco such a notable send- 
off, heads the committee again this year. 
Both Mayor Angelo J. Rossi and Gov- 
ernor Olson have issued proclamations 
for the Week. The Association’s plans 
call for intense application. The kick- 
off breakfast has been set for March 22 
in order that those attending might hear 
a special broadcast by Guy MacDonald, 
head of the San Francisco Safety Coun- 
cil, together with officers of the Asso- 
ciation. Following the broadcast, the 
breakfast will be addressed by Stanley 
Pearce, secretary, Fireman’s Fund group. 
Drug store window displays have been 
arranged for some 35 stores about the 
downtown and outlying districts. 

The Akron Accident and Health Asso- 
ciation which was but recently formed, 
is rallying its membership of twenty-five 
to “do all in their power to make the 
Week a success.” C. C. Lake, of the 
Travelers, is chairman. 

About 200 are expected at the break- 
fast next Monday initiating the Cincin- 
nati Association’s participation in the 
nation-wide observance. D. G. Trone, 
Indiana Travelers, and A. D. Cash, at- 
torney, will speak. At Salt Lake City 
plans have been engineered again by G. 
W. Cox, manager, Northern Life, chair- 
man of committee on arrangements. 

The New Hampshire Accident & 
Health Association was formed last 
year right at the time Accident and 
Health Week was being observed. This 


divided support. 

George Dyer, Jr., past president of 
the St. Louis association and first vice- 
president of the National Association jg 
chairman of the committee for that dy 


Kansas City 


Kansas City has made ‘its plans with 
the idea that interest will be sustained 
throughout the year. Mayor John RB 
Gage will be the principal speaker at 
breakfast March 24 in Hotel Muehlebac} 
Some thirty of the city’s most prominent 
business leaders will be special guests oj 
the association at the breakfast. More 
than 300 are expected to attend the 
breakfast. 

Plans in Kansas City have been taken 
care of by the committee of which 
Minor Z. Abell, Business Men’s Asgur. 
ance, is chairman. 


Chicago, Seattle and Others 


Dr. Herman N. Bundesen, Chicago 
City health commissioner, is to be the 
principal speaker at the Chicago break- 
fast on Tuesday morning in the Terrace 
Room at the Morrison Hotel. Dr, Bun- 
desen is recognized to be one of the 
foremost authorities in the world on 


questions of health and of accident pre- 
vention. Greetings from the National 


Association will be brought to the break- 
fast by National President E. H. Fergu- 
son, and K. O. Saunders, Resident Vice- 
President of the Globe Indemnity, will 
speak on the significance of the “68” 
buttons. 

Clayton F. Lundquist, head of the ac- 
cident department of Fred S. James & 
Co., is chairman of the Chicago com- 
mittee. 

In Seattle elaborate plans have been 
made. There Howard Henderson, gen- 
eral agent, Massachusetts Protective, is 
chairman. Cleveland held a Sales Con- 
gress March 11 when plans for its local 
participation were laid. Indianapolis will 
usher in the week with a breakfast on 
Monday. E. G. Malone, president, Mil- 
waukee Association, and F. B. Alldredge, 
Los Angeles, advise that their groups 
will get together to arouse enthusiasm 
during the Week among prospects for 
accident and health insurance. Jackson- 
ville, where last year the association se- 
cured the cooperation of the city ad- 
ministration, banks and business houses 
to put across Accident and Health Week, 
is again among the most active of the 
local groups. 

At Dayton the association has planned 
breakfasts both to inaugurate and close 
the Week. Joseph Goetz is chairman of 
the planning committee. 


Milwaukee 


Milwaukee’s effort will be concen- 
trated on the breakfast to be held in 
the Empire Room at the Schroeder 
Hotel. Some twenty-five special guests 
have been invited including the Mayor 
of Milwaukee, chief of police, commis- 
sioner of health, county judge, president 
of the Milwaukee Association of Com- 
merce and a number of leading clergy- 
men, physicians and other civic leaders. 
The principal speaker will be Dr. Thomas 
B. Lyter. Also on the program will be 
John D. Rogers, vice-president of the 
Continental. 


Thomas M. Coen Elected 
Security Mutual President 


Thomas M. Coen, vice-president, Se- 
curity Mutual Casualty of Chicago, was 
elected president and general manager 
this week. He succeeds George L. Mal- 
lery who has been elected board chair- 
man. Other changes are promotion of 
J. R. Fink from assistant secretary [0 
vice-president, and J. R. Kitch to assis- 
tant secretary. All are effective April 1. 
Mr. Coen, with the company since 1913, 
started as assistant to Mr. Mallery and 
advanced from that point. 
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Lumpkin Views Defense Program As 
Powerful Boost for Bond Business 


B. D. Lumpkin, bonding manager in 
the Newark office of the Maryland Cas- 
nalty, called the Towner Rating Bureau’s 
revision of most sections of the rate 
manual “a masterpiece of simplicity, 
and said that the national defense pro- 
cram is creating new business all down 
the line, in his address before the New 
lersey Association of Insurance Agents 
igst week in Asbury Park. 

Delving into the immediate future of 
hond salesmanship he said that a great 
increase in dishonesty losses of all kinds 
is reasonably to be expected. He said 
js only natural that under the great 
pressure to get things done employers 
will not have time to investigate new 
employes sufficiently nor will they have 
time or inclination properly to supervise 
the activities of their employes. 

“In times such as these,” he added, 
“ve naturally find an increase in living 
costs. This increase proceeds naturally 
at a greater rate than increased re- 
numeration to employes. The competi- 
tion for manpower will naturally cause 
employers to place in positions of re- 
sponsibility people who are not trained 
or accustomed to such great responsibil- 
ity.” 

; Expect More Defaults 

“We may naturally expect more de- 

faults on the part of contractors. This 


will be particularly true in the private 
construction field; the private owner 
must compete with all the government 
agencies for contractors, and naturally 
the government agencies will procure 
generally the better contractors and will 
leave the smaller and less efficient con- 
tractors available for private improve- 
ment. There will be naturally intense 
competition between contractors for ma- 
terials and men. The contractors doing 
defense work will undoubtedly have a 
prior claim on necessary materials.” 

The first important step for the agent, 
he said, is to let everyone know that he 
is in position to furnish prompt service 
when fidelity and surety bonds are re- 
quired. He should advise every manu- 
facturer and contractor in his territory, 
the speaker said, that they will undoubt- 
edly be expected to furnish bonds in 
connection with their activities. In the 
case of expansion of physical plants, 
point out the absolute necessity for con- 
tractors’ bonds, he stressed. 


U. S. CHAMBER MEETS APRIL 28 

The annual meeting of the U. S. 
Chamber of Commerce will be held at 
Washington from Monday, April 28 to 
Thursday, May 1. There will be an in- 
surance round table Wednesday after- 
noon. 








Harper Calls on Agents 
To Push Accident Line 


OPPORTUNITIES WIDE OPEN 


Tells Cleveland Conference It Repre- 
sents Creative Personal Business 
to Producer 


insurance offers a 
every in- 


accident 
tremendous opportunity to 
surance agent who will solicit the line 
energetically and intelligently, declared 
William T. Harper, vice-president and 
agency director of the Maryland Casu- 
alty, in a talk on March 11 at the Acci- 
dent & Health sales conference in 
Cleveland. Speaking on “Why Sell Ac- 
cident Insurance?” Mr. Harper said: “So 
far as I can read the record, neither life 
agents nor casualty agents, certainly not 
the casualty agents, appreciate the ad- 
vantages and opportunities that are wide 
open to them in this great field. In 1940 
the premium volume was in excess of 
$275,000,000. Within my memory it has 
been a mere fraction of that amount. 
The business has shown a steady in- 
crease every year since 1933. Not an- 
other major line of insurance matches it. 
_ “Accident insurance is of outstanding 
importance because it represents a cre- 
ative personal line of business, that is, 


Personal 


a line of business personal to the pro- 
ducer. When you sell an accident policy, 
you are almost certain to be creating a 
piece of new business. You are, in 90% 
of the cases, selling the coverage to a 
person who has never bought it before. 
The agent who does not spend some 
time or money in the development of 
uninsured lines is hardly worthy of his 
calling, and is ultimately doomed to fail- 
ure. Accident insurance is the present 
uninsured line, par excellence! 

“There is nothing more personal, noth- 
ing which enables an agent to come 
closer to his client, than his part in the 
efficient and sympathetic servicing and 
adjustment of an accident claim. This 
service shows the agent and the com- 
pany in action. An income has been 
insured and the product is about to be 
delivered. A prompt and fair claim pay- 
ment to the holder of an accident policy 
will be remembered longer by the policy- 
holder than the payment of a much 
larger amount to some third party under 
some other form of insurance.” 


CREWE TALKS TO BANKERS 

Rexford Crewe, production superin- 
tendent, Hartford Accident’s New York 
office, gave a helpful talk Tuesday be- 
fore the Bankers Insurance Forum on 
“New Comprehensive Liability Coverage 
as It Affects Real Estate.” It will be 
reviewed next week. 
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John A. Diemand 


(Continued from Page 17) 
decrease in the volume of stock companies, 
we come to but one conclusion, and that is 
that the insurance-buying public, despite many 
other considerations, has been educated to pur- 
chase insurance on the basis of price, and is 


today demanding that a larger share of the 
premium dollar be used in the payment of 
losses. 


“At the beginning of the depression in 1929 
many insurers were compelled because of de- 
creased incomes to buy insurance on a price 
basis, and as the depression lengthened, more 
and more buyers became similarly affected. It 
during this period that stock companies 
failed to recognize this change of attitude in 
those who were purchasing insurance. In the 
early days it is true we were immersed in 
mounting underwriting losses, so much so, in 
fact, that increasing volume seemed only to 
increase our difficulties; nevertheless hindsight 
failure. After ten years the 
matter of low cost insurance has become the 
usual rather than the unusual factor in our 
business, and this applies whether the risk is 


was 


emphasizes our 


large or small. 

“Many large purchasers of insurance today 
employ managers whose sole responsibility is to 
study the needs of their particular institutions, 
and to find markets which will provide insur- 
ance to cover those needs at the lowest possible 
cost. It is to this class that retrospective rat- 
ing has been offered in connection with work- 
men’s compensation insurance in order that 
such business might be retained for stock com- 
pany interests. So far as the many other lines 
of insurance are concerned little or nothing has 
been done for the large and the medium risks. 
reasons it seems to me that the 
a program of pre- 


“For these 
element in 


most important 
paredness is the development of low cost in- 
surance and that the best method of accom- 


plishing that objective consists in having repre- 
sentatives of producers’ organizations meet with 
around the con- 


representatives of companies 
endeavor to find 


ference table, and patiently 
some solution of the expense factor.” 
Hobbies and Home Life 

Turning to the personal side of John 
\. Diemand, his chief hobby is his farm 
in Buckingham, Pa., where he lives the 
year round. It is called Boxley Farm, 
built in 1750, and the records of the 
Philadelphia Historical Society show 
that General Lafayette and his men 
marched down the lane fronting the 
farm house in the Revolution days on 
his way to meet General Washington. 

As a country gentleman Mr. Diemand 
raises cattle, truck vegetables, has some 
fine orchards and is fond of flowers, 
particularly delphiniums. He likes to read 
detective stories. 

One of his most absorbing hobbies 
is his interest in promising young men, 
and he is always ready to lend a helping 
hand in the interest of their advance: 
ment. He was on the Y.M.C.A. board 
of trustee in Montclair, N. J. before 
going to Philadelphia; is past president 
of the Alumni Association of Girard 
College, and is a trustee in Williamson 
Free School of Mechanical Trades at 
Media, Penn. Mr. Diemand is also on 
the board of the Crime Prevention As- 


NEW ASSISTANT MANAGER 





DeBlois Page, Jr., Selected by Ocean Ac- 
cident for Metropolitan New York Post; 
Did Well in Washington and Boston 

DeBlois Page, Jr., is the recently ap- 
pointed assistant manager in the metro- 
politan office of Ocean Accident at 123 
William Street, New York, having come 
here from Washington, D. C., where he 
was manager of the Ocean’s branch of- 
fice. Before that he had charge of all 
casualty underwriting for the company 
in Massachusetts, being manager of that 
department in its Boston branch office. 
He has done well in both of these as- 
signments. In his first month in New 
York City he has met most of the 
brokers and agents doing business with 
the Ocean. 

Mr. Page’s insurance career started in 
1924 with Hartford Accident’s Boston 
general agency, Patterson, Wylde & 
Windeler, first in its fire department 
and then on the casualty end. He 
stayed there until 1928, then joined the 
soston general agency of the Ocean— 
William A. Hamilton Co.—in its casualty 
department. In 1933 the Ocean put him 
in charge of casualty underwriting in 
its Boston branch and five years later 
he was promoted to branch managership 
at Washington, D. C. 

While in Boston Mr. Page was an 
organizer and active member of the Cas- 
ualty Underwriters Association; in 
Washington he belonged to the Wash- 
ington Insurance Agents Club, Casualty 
Managers Association, and also Binder 
Club of Baltimore and the local Insur- 
ance Society. 


Allen Speaks Before New 


Insurance Men’s Forum 
Approximately a hundred New York 
insurance men who are members of the 
Downtown Athletic Club organized an 
Insurance Forum at a meeting at the 
club on Tuesday. Executive Vice-Presi- 
dent E. M. Allen, National Surety Corp., 
was principal speaker and Warren M. 
Wright, Jr., Brooklyn office, Aetna Life 
Affiliated Companies, was chairman of 
the meeting. Membership in the new 
forum is made up of company men, 
agents and brokers representing all 
classes of insurance. 

The committee on arrangements is 
made up of John C. Kemp, broker, who 
is chairman; Ashby Lee Biedler, broker, 
and Harold K. Remington, secretary, 
Fidelity & Casualty. In keeping with 
the spirit of the occasion, Mr. Allen, 
speaking on “What’s Wrong with Insur- 
ance,” made a plea for unity of action 
among the several branches. 








sociation of Philadelphia whose objective 
is to guide young men into activities 
calculated to divert them from criminal 
careers. 

Summing up, his has been a useful 
well-balanced career to date and will 
become increasingly more so with his 
enlarged responsibilities as president of 
the North America companies. 
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A. & H. Business Ready for National Week—March 24-29 





Stage Is Set to Do Three Years’ 
Business in One—E. H. Ferguson 


On the eve of Accident & Health In- 
surance Week—March 24 to 29—E. H. 
Ferguson, president National Accident & 
Health Assoc‘ation, who is with the 
Great Northern Life of Chicago, offers 
the timely thought to A. & H. producers 
nation-wide that 1941 provides an op- 
portunity to write three years’ business 
in one. Not only are people more acci- 
dent insurance conscious than ever be- 
fore but with business conditions being 
much improved by reason of national 
defense activity, more people are em- 
ployed in offices and factories. Having 
more money they should be more re- 
ceptive to the sales appeal of intelligent 
\. & H. agents. With Accident & Health 
Week coming earl'er this year, the stage 
should be more quickly set, President 
Ferguson helieves. He further stresses: 

“Naturally, the principal reason for 
writing three times as much business 
‘his vear as normally is to take advan- 
tage of new sales opportunities within 
our reach. But over and above this is 
the desirability of establishing a cushion 
so that when times begin to recede after 
the rush of defense operations, the acci- 
dent and health men will have a com- 
fortab'e margin to work on.” This is 
sage advice coming at a time when A. 
& H. insurance is in its ascendency and 
the future for production looks bright. 

Closing his message with a friendly 
challenge, President Ferguson says: “It 
stands to reason that any agent worth 
his salt will write more A. & H. busi- 
ness, a lot more, than he wrote a year 


during Accident & Health Week. It 


E. H. FERGUSON 
President, National A. & H. Association 


just seems to me that if you’re in a 
game you ought to play to win. And 
writing business is winning in the A. & 
H. field. The stage has been well set, 
opportunity is knocking, and 1941 will be 
a big year for every producers who 
works to make it big.” 





FRED G. BURGOYNE DEAD 





Succumbs to 3-Months’ Illness in Balti- 
more; With New Amsterdam Cas- 
ualty There; His Prominence 


Friends of Fred G. Burgoyne in A. & 
H. circles were shocked to learn early 
this week of his untimely death at his 
home in Baltimore last Sunday after an 





FRED G. 


BURGOYNE 


illness of three months. Mr. Burgoyne 
was personal accident and health super- 
intendent in the New Amsterdam Cas- 
ualty’s home office, a post he had occu- 
pied for nearly a year. Previously, and 
for many years, he had held A. & H. 
posts in and around New York. 

Funeral services for Mr. Burgoyne 
were held Wednesday evening at the 
Fairchild Chapel in Brooklyn and were 
attended by leading members of the 


Accident & Health Club of New York 


of which he was a charter member and 


past president. He is survived by a 
widow and one child; mother, father. 
Fred Burgoyne received his initial 


A. & H. training with the Globe In- 
demnity in New York and in 1921 he 
joined the old Union Indemnity to head 
up its accident and health activities for 
the East. Eventually he became assist- 
ant secretary and a director of that 
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OPPOSES FEDERAL MEASURES Streamlined 1941 Poster 





Buffalo Casualty & Surety Club on 
Record Against Waiving Bonds; 
Plan A. & H. Week 

The Buffalo Casualty & Surety Club 
went on record against two bills pend- 
ing in Congress on the waiving of per- 
formance and payment bonds at_ its 
March meeting in the Buffalo Athletic 
Club. 

The club also voted its support to Ac- 
cident & Heaith Week and made plans 
for a luncheon meeting in recognition 
of the period on March 24 when a fit- 
ting program will be presented. J. Ells- 
worth Buck, president of the club, was 
delegated to represent the organization 
at hearings on the new financial respon- 
sibility bill in Albany. 





company. Early in 1933 he joined Bank- 
ers Indemnity, then entering the A. & 
H, field, and set up the new department. 
Returning to New York City several 
years later he became A. & H. man- 
ager in the city office of the Maryland 
Casualty from which post he was called 
by the New Amsterdam Casualty. 
Among his affiliations Mr. Burgoyne 
was a past secretary and vice-president 
of the National A. & H. Association. 


ACCIDENT & HEALTH INSURANCE WEEK 
MARCH 24 - 29, 1941 





The 1941 Accident & Health Week 
poster, illustrated above, is a familiar 
sight around the country as the national 
observance of the special week draws 
near. Strikingly the words “Emergency 
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Income” tie in with the regular slogan 
for the week: “Insure Your Earnings— 
Protect All.” The idea of having an 
ambulance shown moving at top speed 
to the aid of a disabled person fits in 
with the impression that the A, & H. 
business seeks to create in the public 
mind — that coverages are available at 
any and all times to fit income and needs. 
The poster itself is 10 by 13 inches in 
size and in three colors: red, blue, black. 


South Florida Division Of 


North American in Session 
__The annual meeting of the South Flor- 
ida Division of the North American Ac- 
cident was held in Daytona Beach on 
March 11 and 12. Tuesdav afternoon's 
meeting was high-lighted by the arrival 
President George F. Manzelmann 
from Chicago. The division reports 
show a decided increases in new_ busi- 
ness the past year. Its offices were 
moved in June, 1940, from Daytona 
Beach to Lakeland with J. Ralph Parker 
as general agent. Arthur Arnold took 
over the Daytona Beach agency and 
consolidated it with the Deland agency. 

Tuesday evening Mr. and Mrs. J. 
Ralph Parker of Lakeland and Mr. and 
Mrs. Arthur Arnold were the dinner 
guests of Mr. Manzelmann and _ wife. 
The agents and their wives were the 
luncheon guests of President Manzel- 
mann. After luncheon while the men 
continued their business conference their 
wives were entertained with a ride about 
the city with Mrs. Parker and Mrs. 
Arnold acting as hostesses. 
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A. & H. Business Ready for National Week—March 24-29 





“So you've never had an accident !” 

That’s the way in which the current 
jirect mail piece of the Lane agency 
of New York is captioned. In line with 
the increase in A. & H. protection, Mer- 
vin L. Lane, head of this organization, 
has reproduced a newspaper clipping 
pointing to the all-American selection of 
the oddest accidents of the past year. 
The list, compiled by Paul Jones of the 
National Safety Council, Chicago, starts 
off with the sad case of Joseph Callahan 
of Chicago whose false teeth played a 
mean trick on his forehead. There 
should be plenty of sales inspiration in 
this and other odd accidents which are 


given as follows: 

Joseph Callahan of Chicago had al- 
ways enjoyed cordial relations with his 
false teeth. But one day he dozed and 
slipped from his chair. His plates 
landed, tooth-side up, on the floor. Mr. 
Callahan’s head came down in the same 
spot. The result was a vicious bite on 
the forehead. 

Bob Forde, strolling along in Marys- 
ville, Calif. wondered why two men ap- 
proaching him were walking so far apart. 
He decided to go between them and... 
crash! He didn’t know until it was too 
late that they were carrying a large 
sheet of window glass. 

Eugene Ramsey, a carpenter of Bu- 
gaw, N. C., was fashioning a mousetrap 
—a better one, of course. And... zing! 
... the snapper banged shut on his 
finger. With a howl of pain he hurled 





Standard Honors Agents 


For Long Time Service 


The Standard Accident has presented 
bronze service plaques to the following 
long term agents: Maxwell B. Chick Co., 
Titusville, Pa., forty-five years; E. T. 
Goodrich, Detroit, forty years; W. L. 
Cable. Warren, Pa., thirty-five years; 
W. C. Vougist, Berwick, Pa., thirty years. 
Agents receiving silver service cer- 
tificates from the company are Ferd 
Marks Insurance Agency, New Orleans, 
twenty-two years; Gerda DeForest, 
Warren, Pa., and Mercer & Wolf, Lind- 
say, Cal, seventeen years each; Thomas 
F. Daly Agency Co., Denver, 16 years. 


Pittsburgh A. & H. Ass’n 


Hears Brain Injury Expert 


Dr. H. N. Malone, surgeon and in- 
structor at the University of Pittsburgh, 
spoke on “Unusual Aspects of Brain 
injury” at one of a series of meeting of 
the Pittsburgh Accident & Health Ins- 
trance Association. This talk was the 
first delivered by Dr. Malone. On 
April 21 he will speak on “Usual Aspects 
of Bone Injury.” 








OFFERS COMPULSORY BILL 
_ Representative Alfred E. Watson has 
introduced a compulsory automobile lia- 


bility insurance bill in the Vermont leg- 
islature. 





William L. Kick, Century Indemnity’s 
- & H. manager in New York, has 
been reelected a trustee of the Teaneck, 
N. J. Board of Education for his fourth 
‘erm. A few years ago Mr. Kick served 


)i term as president of the board. Active 


In local A. & H. circles, he is vice- 
President in charge of education of the 








Accident & Health Club of New York. 


Oddest Accidents of 1940 Used As 
Sales Ammunition by M. L. Lane 


the contraption under the kitchen stove. 
It struck a mouse and killed it. 

A dignified elderly man was standing 
on a safety island in Chicago, waiting 
for a street car. A passing cab swerved 
to avoid striking an automobile. The 
back door flew open. It scooped up the 
prospective trolley patron and deposited 
him on the floor of the taxi. 

Ralph Lyman of Clarinda, Iowa, hur- 
ried to answer the telephone. He slipped 
and fell, but crawled painfully to the 
telephone and heard the voice on the 
other end say: 

“This is Dr. Burnett. 
right over and look at my furnace? 
broken.” 

“You better come right over and look 
at my leg,” replied Lyman. “It’s broken, 
too.” 


Can you come 
It’s 


HULSE WINS PROMOTION 





Continental Casualty Makes Him East- 
ern Mgr. of Commercial A. & H. De- 
partment; Headquarters in N. Y. 


Willis B. Hulse arrived in New York 
City last week to start in his new duties 
with Continental Casualty as manager 
of commercial A. & H. lines for the en- 
tire East. Previously he had been 
stationed in Boston as manager of Con- 
tinental’s disability department. His 
promotion is well merited. 

Trained in the Aetna Casualty & 
Surety school at Hartford, Mr. Hulse 
served that company from 1926 to 1928 as 
a special agent in New Jersey territory. 
He was then with Union Indemnity for 
several years and joined Continental 
Casualty early in 1937. Before starting 
his new duties he spent a few days at 
the home office in Chicago with Vice- 
President J. M. Smith. 


MAKES HIT WITH BABY PICTURE 

A nice spot of human interest in a 
recent issue of The Broadcaster, house 
organ of Empire Life & Accident of 
Indianapolis, was the picture on its front 
cover of a laughing, happy looking baby. 
He is Robert Rhoads, 3rd, grandson of 
J. M. Drake, president of the Empire 
L. & A. Master Rhoads was 4% months 
old when the picture was taken and his 
grandfather has received favorable com- 
ments on it from the field. 





RELIANCE’S A. & H. PLAN 

A revised and simplified program of 
accident and health insurance has been 
adopted by Reliance Life. The new poli- 
cies cover every essential need for the 
protection of insured against loss of 
time, death or dismemberment, and re- 
imbursement for medical expenses 
caused by accident or illness, according 
to Bertram L. Sichelstiel, assistant sec- 
retary of the acident and health depart- 
ment of the home office at Pittsburgh. 








H. R. KENDALL, Chairman 


TDhirticth ye i er i. 


January Ist, 1941 


WASHINGTON NATIONAL INSURANCE COMPANY 


CHICAGO 


J. F. RAMEY, Executive Vice President and Secretary 


Aasels 


Per Cent 
Caskey ink Ofice and Dae sacs cc's aids ccacs céccdusssda's $1,502,098.98 10.13 
U. S. Government Securities. ..............cccccececees 4,085,872.04 27.55 
*Federal Savings and Loan Ass’n Certificates............ 250,000.00 1.69 
Oc Rie oe NY EMO 5 oss oss acendesdacaciecakecns 3,308,006.79 22.31 
Other First Mortgages on Real Estate.................-.  1,305,614.65 8.81 
State, County and Municipal Bonds.................... 1,055,642.15 7.12 
INT RQINIID® 6 6 oro 2 aren Sac awetc ocaascucawenkavas 283,950.66 1.91 
* Ware WINMNED ROU <u caw aie'ecincnnsevasincedesacean 1,028,283.02 6.93 * 
MOMAUEEAMNIN co kaccae soc enceccadss cer ee eduteueniee 721,674.54 4.87 
WUUNOOE adores wars ohxs xe dw snnednadwnadas ¥Wenlexes 337,270.38 2.27 
Ciiier Weal Batata Owned sn... oc occcecccccsohssccceeuse 238,565.00 1.61 
Accrued Interest, Rents, Premiums in Course of Collec- 
tion and Net Deferred Premiums.................. 650,674.19 4.39 
Clie AO ARNON noc vac codes ewdkddsancencavancs 60.257.22 41 
100.00 
Namie “Ese BUnhs 5 oo sccs ie Soc tvencicedencs ies 32,094,263.49 
RU eck ca deacaccdudedsueecciwenees $46,922,173.11 
*Guaranteed by an instrumentality of the United States Government. 
| ial Other Liabilities 
Legal Reserve to Protect Policy Contracts..................0000% $9,309,119.67 
Disath:: Clinimas Dine ami Wats o.oo vcccinec ccecdacwnicdedens wc none 
Reserve for Unreported Claims and Claims with Incomplete Proofs 890,253.75 
Reserve for Expenses and Taxes Payable in 1941................. 446,519.43 
Pe Ca Eoin. 5h SoS 8E seed cae edansedeuccetek ans 164,776.30 
Ce Ig ios ecsids odete dee daeeuelaaddens $2,000,000.00 
SRN a 6a 6 cccaictad daldsudalauuasaWetdeednnsaxeteens 2,017,240.47 
Excess Security to Policyowners............ccccccccccccccccceccs 4,017,240.47 
NaTIoNAL Lire Funp (including reserve funds)..............000% 32,094,263.49 
NRG Bobs: Hic dha eddwateludent Ccatundiiedacdieteaes $46,922,173.11 





G. R. KENDALL, President 











Life GS in _ $225,392,617.00 
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RAYMOND COMMERCE BUILDING 


Fast BECOMING NEWARK’S INSURANCE CENTER 
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A modern building offering prime location, service and desirable office units at moderate rentals. Indemn 


z Banker: 
Among our present insurance tenants: Employ 


LIFE INSURANCE COMPANIES FIRE and CASUALTY COMPANIES The 


Aetna Life Insurance Co. Aetna Casualty and Surety Co. Hardware Dealers Mutual Fire Ins. Co. ienees 
Connecticut General Life Ins. Co. Aetna Fire Group Hardware Mutual Casualty Co. Tease 
Connecticut Mutual Life Ins. Co. American Automobile Ins. Co. James S. Kemper & Co are, | 
Equitable Life Assurance Society of U.S Seencions Shemety Co. af Beading L ' M 
oer=aaiens *“* American Mutual Liability Ins. Co. umbermens Mutual Casualty Co. 

Home Life Insurance Co. Ass’n. of Casualty & Surety Executives Maryland Casualty Co. me 
Lincoln National Life Insurance Co. Atlantic Mutual Insurance Co. Massachusetts Bonding & Ins. Co. Health 
Metropolitan Life Insurance Co. Automobile Ins, Co. of Hartford ' National Accident & Health Ins. Co. Other 
New England Mutual Life Ins. Co. Century Indemnity Co. National Fire Insurance Co. Workm 
New York Life Insurance Co. Continental Casualty Co. New Amsterdam Casualty Co. Surety” 
Pacific Mutual Life Insurance Co. Employers’ Liability Assurance Co. Pacific National Fire Ins. Co. oo 
Sun Life Assurance Co. of Canada General Accident, Fire & Life Standard Accident Insurance Co. a. 
Union Mutual Life Insurance Co. Assurance Corp., Ltd. United States F. & G. Co. Other 


RAYMOND COMMERCE CORPORATION 


1180 Raymond Boulevard Telephone: MArket 3-4600 Newark, N. J. Auto T 
Ownership Management Fidel 
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Casualty -Surety Writings In New J ersey 
“Totaled $58,505,447 In 1940 


Volume of 144 Companies Jumps Ahead of 1939 Figure; Total Net 
Losses Paid $24,235,676; 16 Carriers Writing Million and Over 


If the casualty-surety production in 
the State of New Jersey in 1940 is any 
barometer, then the total volume in this 
class of business last year is. encourag- 
ingly ahead of the 1939 total. Official 
figures of the Department of Banking 
and Insurance show that total net pre- 
miums produced by 144 companies doing 
business in the state—both stock and 
mutual—were $58,505,447 compared with 
$52,550,761 in 1939 produced by 137 com- 
anies. Net losses paid last year amounted 
to $24,235,676 compared with 1939 net 
losses of $21,743,741. The line-by-line 
writings of these companies are given 
on this and the following pages. 

Leaders in Production 

For the first time in years the New 
Tersey Manufacturers took the produc- 
tion lead away from the Travelers Com- 
panies. Writing chiefly workmen’s com- 
pensation the New Jersey Manufacturers 
produced $4,180,830 in net premiums com- 
pared with $3,887,677 which was the Trav- 
elers’ writings. Then came the Liberty 
Mutual with $2,774,999, Aetna Affiliated 
Companies with $2,369,236, and Hartford 
Accident & Indemnity with $2,287,710. 
Total net premiums for the sixteen com- 
panies writing more than $1,000,000 in 
premiums was $30,912,734 and their nu- 
merical standings are as follows: 


New Jersey Manufacturers.......... $ 4,180,830 
Travelers Companies .......cececee- 3,887,677 
MAES PACEIADE << 5 0-5: <.c%n vies oeip Seslela sie 2,774,999 
Aetna Affiliated Companies.......... 2,369,236 
Hartford Accident & Indemnity..... 2,287,710 
American Mutual Liability.......... 1,954,949 
MONO ICEN TUE co vccecs coer es tses 1,545,864 
U.S, Fidelity & Guaranty.......... 1,507,740 
Beety & Casusley. ccc ccccseceecse 1,427,552 
SEE SMCOMEME vs wccsiv'ee vice cece 1,401,783 
Lumbermans Mutual Casualty....... 1,369,160 
eee SMOPUNINS 5 oe is ctanteeenes 1,366,980 
Commercial Casualty .............- 1,340,657 
Indemnity Co. of North America... 1,230,150 
Bankers Indemnity ........2+.+++- 1,182,396 
Employers’ Liability ........e.es00% 1,085,051 
$30,912,734 

The complete record of production and 


losses in New Jersey last year casualty- 
surety wise for stock and mutual com- 


panies, both direct writing and reinsur- 
ance, follows: 


Accident & Casualty 








Net Net Losses 

. Premiums Paid 
RR ee ; $1,606 $465 
| RRS Oe crriere: i ere 
Auto ee eee 90,281 19,444 
ther Liability .......... 21,758 4,940 
Vorkmen’s Comp. ....... 37,405 18,672 
eee 234 145 
_ Ree eee Ce eee 
MU GUNES oa Gia ecvciccee 3,997 1,826 
MIN oa cnkclcicts 3,458 189 
Auto. Prop. Damage...... 24,850 12,688 
uto Collision .........+. 243 58 
Other Prop. Dam, & Coll. 102 55 
WOEATS. S65ccciesse $184,313 $58,482 

Aetna Casualty & Surety 

Net Net Losses 

5 Premiums Paid 
eee exe os Cs 
Non-Can. A. & H......... ssi 2,400 
Auto BAM. isle cies sess 502,732 179,327 
Other i ee 230,837 35,099 
Vorkmen’s Comp. ....... 674,914 283,460 
idelity ....... pitees cdi 99,897 47,826 
BEE UnnGkeis bine cg keicw eae 143,299 3,375 
Plate Glass 0,576 10,170 
Burglary ... 79,221 15,150 
Steam Boiler ...... ave >, ere 
Engine and Mach. ....... ee Oe 
uto. Prop, Damage...... 136,539 66,835 









































Auto Collision ........... 165 258 
Other Prop. Dam. & Coll. 10,083 2,237 
SUI 53's wince-a-e 6 aeineecs 21,487 7,723 
eo gS. Raa $1,920,785 $653,860 
Aetna Life 
Net Net Losses 
Premiums Paid 
OO ee ee ee $192,027 $58,914 
Free rena 253,756 173,032 
Non-Can. A. & H........ 2,242 —12,431 
Auto Liability ........... 70 17,460 
Other Liability: .....<s00¢ 253 10,584 
Workmen’s Comp, ....... 103 32,607 
eRe. bie newane $448,451 $280,166 
Allstate 
Net Net Losses 
oe Premiums Paid 
Ate Liability ....cesccccas $239,409 $74,333 
Auto. Prop, Damage...... 60,258 20,304 
TOT AUS. o cteccceess $299,667 $94,637 
American Automobile 
Net Net Losses 
. Premiums Paid 
Ate Esabinte occ cies es $720,124 $323,640 
Auto. Prop. Damage...... 185,509 98,057 
Miscellaneous ............ SW, * Saadeane 
fio yf. Sere $905,687 $421,697 
American Casualty 
Net Net Losses 
Premiums aid 
Accident & Health....... $19,724 $5,880 
Auto Liahkdlity ...ccccssce 336,560 99,871 
Other Liability .......... 52,509 8,756 
Workmen’s Comp. ....... 167,595 44,695 
Pe GOOD cadesce-cesdces 11,947 4,231 
ee 10,415 1,831 
Auto. Prop. Damage...... 100,086 45,767 
Abo: Golesi. so ckcs dace 2,165 875 
Other Prop. Dam. & Coll. 1,693 409 
TOW BE sactekncens $702,694 $212,315 
American Credit Indemnity of N. Y 
Net Net Losses 
Premiums aid 
ROU i once oneceeadeaee's $76,746 $28,479 
yi} | A. Ae $76,746 $28,479 
American Employers’ 
Net Net Losses 
Premiums Paid 
PS a. ona card 4 98 2,653 $268 
pS reer ree 464 79 
yD eT eee 144,85 46,763 
ee ee 31,201 17,241 
Workmen’s Comp. . 90,075 27,847 
PEE scasaceecesssesec 12,321 819 
EE - wsachcudecnneetues 8,459 16 
eG close ceaweve 3,824 1,573 
pO eee eee 8,027 2,459 
oS | eae RE oie 
Auto. Prop. Damage...... 42,429 14.402 
Auto Collision ........... 839 1,032 
Other Prop. Dam. & Coll. 671 208 
Bb 1. See eee $340,568 $112,707 
American Fidelity & Casualty 
Net Net Losses 
Premiums Paid 
Aste LAME 5 oso 5 csc $269,994 $199,942 
Auto. Prop. Damage...... 53,992 33,829 
yi). ee $323,986 $233,771 
American Guarantee & Liability 
Net Net Losses 
Premiums Pai 
WE a carccecawt sense $5,352 $1,389 
ar 4,135 516 
Engine and Mach......... a wisuscae 
pigs | 3 aaa $13,061 $1,905 
American Indemnity 
Net Net Losses 
Premiums Paid 
Auto Liability $77,100 $24,344 
Other Liability ... I o-scercigan acs 
Pete: GORE ccna cueuues 1,444 210 
Ls ee ae ee aa 1,312 217 
Auto. Prop. Damage...... 25,415 9,263 
Other Prop. Dam, & Coll. BP Fidiecens 
yly | en $109,205 $34,034 
American Motorist 
Net Net Losses 
; Premiums aid 
ee ee $6,170 $136 
TEEN 54's sa ineeecniuNess 875 110 
Aare LI oon ceccecs 131,421 48,847 
Other Liability ...... 12,127 2,764 
Workmen’s Comp, 169,390 66,847 
Fidelity 8 ree 
Surety SE. acieoess 







































(A or eer eee 702 435 
pe ear are 4,967 35 
aaa —1,463 391 
Engine and Mach......... eM. -aidinwacane 
Auto. Prop. Damage. . 37,328 18,719 
Auto Collision ........... 5,459 224 
Other Prop. Dam. & Coll. 1,020 19 
py. ai $369,979 $143,527 
American Mutual Liability 
Net Net Losses 
Premiums Paid 
FO POE EE ECE $85 $5 
ht TAM so cciccccaene 257,131 127,608 
Other Lisbiltty ..... 020 87,363 13,646 
Workmen’s Comp. ....... 1,506,595 818,605 
oe RO eer 695 2 
PIN a oat aca ccicicara nee 3,919 4,933 
Auto. Prop. Damage...... 76,198 39,222 
Kae COI oc aas cane 1,665 740 
Other Prop. Dam. & Coll. 20,527 3,700 
Ox oo ode ence $1,954,949 $1,008,801 
American Policyholders’ 
Net Net Losses 
Premiums ai 
AMIN > oa sian dora s wne.ass oe «dnaans 
Auto Liability ........... 79,000 41,922 
Cece LiaRey ...cccncas 9,872 34 
Workmen’s Comp. ....... 10,783 5,958 
Auto. Prop. Damage...... 24,000 15,706 
Auto Collision ........... 164 7 
Other Prop. Dam. & Coll. 223 32 
viv y | t. -e $124,087 $64,033 
American Re-Insurance 
Net Net Losses 
Premiums Paid 
NS ss icane cote $187 $56 
SE savance ddadncoaesee oo. Ue acaamene 
pe errr 153,950 35,153 
Other Liability .......... See? Sasacsas 
Workmen’s Comp. ....... 44,866 1,199 
ET do a ada och ccneaeas 14,252 1,500 
SI oo cic cccow avwusiner os 43,515 11,560 
RE dacadéoaasesxc Os ahuedaea 
ae 4,667 3,005 
Oe See ae Pas “sacewecs 
Engine and Mach......... O aweenues 
Auto. Prop. Damage...... 1,101 850 
ae COE ov cdctenn Me. cidade 
Other Prop. Dam. & Coll. So eRe S 
Wea RE kos ce oe 41 
WOME aie caccdeunes $299,839 $53,323 
American Surety 
Net Net Losses 
Premiums Paid 
Auto Liability ........<<- $71,560 $24,955 
Other Liability .......... 52,320 17,657 
Workmen’s Comp. ....... 63,830 27,368 
MEE vcduccuudesnsauss 210,349 116,003 
IN a ccinweneaeucce aes 176,248 16,695 
PERE Sc oa cexcndeses 8,793 2,734 
pO ee 25,930 566 
Auto. Prop. Damage...... 20,475 8,639 
eee 881 656 
Other Prop. Dam. & Coll. 3,037 466 
Fit VS. So $633,423 $215,739 
Arex Indemnity 
Net Net Losses 
Premiums ai 
Asso Liability <.........- $1,44 $25 
Gthher LIgMERy .. occcsees 2,530 1,985 
Workmen’s Comp. 4,549 1,491 
Plate Glass ig ee 
ee, ae ae 2 PE 
Auto. Prop. Damage...... 315 1 
Other Prop. Dam. & Coll. 95 2 
pS aire ee $9,333 $3,504 
Associated Indemnity 
Net Net Losses 
Premiums Paid 
Auto Liability ........... $34,435 $30,546 
Geter Lasbeee < oc. ccsese 13,01 6,779 
Workmen’s Comp. ....... 87,059 28,171 
OT ee ee ere eee 
ee 520 275 
pO ES 973 28 
Auto. Prop. Damage 10,956 7,759 
Auto Collision ...... 996 371 
Miscellaneous ............ 90 56 
ch ae ee $148,057 $73,985 
Atlantic Casualty 
Net Net Losses 
Premiums Paid 
Rte: TIO ianiwc essex $80,414 $18,944 
Auto. Prop, Damage...... 24,578 7,944 
iy. A. ree $104,992 $26,888 
Baker’s Mutual 
Net Net Losses 
Premiums Paid 
Other Liability ..... ened 5 $6,851 








Workmen’s Comp. ....... 148,503 41,835 
PO MEE we ccvesencen 1,642 807 
po |) ee $150,977 $49,493 
Bankers Indemnity 

Net Net Losses 

E Premiums Paid 
AE SOS eee $13,844 $4,484 
OU cecaasdaccsencaeuee 1,703 1,130 
Aste Liability ....cccccce 356,280 141,376 
Other Liability .......... 211,172 6,347 
Workmen’s Comp. ....... 422,003 190,488 
WE a gnc wadaadaadea 2 30 —17 
TOE nacwkincansdddeaaed © Vameden 10 
ROE 24,043 8,953 
PT aaa 36,356 11,597 
Auto. Prop. Damage...... 108,651 9,605 
Auto Collision ........... 4,964 1,398 
Other Prop. Dam. & Coll. 3,350 3,641 
; Oo) 1k See $1,182,396 $479,012 


Benefit Association of Railway Employees 





























Net Net Losses 
: Premiums Paid 
Accident & Health....... $75,134 $41,942 
poi 3 Ee $75,136 $41,942 
Car & General 
Net Net Losses 
Premiums i 
Eee De a - $15 
Auto Liability 200,985 81,254 
Other Liability .... HS 22,882 4,023 
Workmen’s Comp. ....... 92,675 56,670 
a honed neath dw diweies 243 paiceaund 
WY Nekcahaghawndthawae Perea: 
i. 2 ” eee 2,074 959 
p a Sara . 3,77 65 
Auto. Prop. Damage...... 61,601 30,175 
Auto Collision .......... 1,127 471 
Other Prop. Dam. & Coll. 1,314 506 
pig | 5 Spee $386,741 $174,730 
Central Surety and Ins. Corp. 
Net Net Losses 
Premiums Paid 
TNR fie site wk ato ae wi 0 $20 
i i eee eee mt  daanaeun 
Auto Liability ........... 175,257 68,069 
Other Liability .......... 21,020 7,180 
Workmen’s Comp. ....... 27,236 8,220 
WEN ed ancwedeeneccdus 2,460 37 
SRR See 13,284 1,024 
iy ke 7,068 3,887 
je ae ae 3,853 162 
Auto. Prop. Damage...... 45,380 20,402 
|. — ee 95 6 
Other Prop. Dam. & Coll. 304 37 
WER Ga tcccsenes $296,257 $109,044 
Century Indemnity 
Net Net Losses 
Premiums Paid 
Recidemt 2.0.60 peeeaaae 230 $2,206 
| Ee 49,334 12,095 
Rate LIGA 266 cicccces 231,592 98,393 
Other Liability .......... 102,361 2, 
Workmen’s Comp. ....... 210,931 146,537 
|! = eee 24,969 2,432 
eae 41,229 16,506 
PL Oe 13,234 5,595 
MEE 6 cctiiacinnaneas 25,429 7,464 
Auto. Prop. Damage...... 69,261 44,803 
Auto Collision .......... 2,623 795 
Other Prop. Dam. & Coll. 2,996 1,031 
WA a grenadine $783,189 $370,757 
Citizens Casualty 
Net Net Losses 
iums Paid 
Rete Dae onic nceccee $128,972 $103,798 
Auto. Prop. Damage...... 30,915 18,093 
Were Nas teac ices $159,887 $121,891 
Columbia Casualty 
Net Net Losses 
Premiums Paid 
OE 5 dtachuxeecennns $2,981 $1,902 
(0 eee 379 52 
Auto Liability ........... 25,886 5,285 
Other Liability .......... 13,344 2,873 
Workmen’s Comp. ...... 39,832 13,354 
DED Warckwnn d6naedens< 7,399 2,305 
Peer 3,456 —349 
Plate Glass 1,207 390 
(Re 3,177 416 
EE cc ccccee ee Ree. -stecnena 
Engine and Mach......... Se. eccanuins 
Auto. Prop. Damage...... 7,220 2,399 
Auto Collision ........... 54 48 
Other Prop. Dam. & Coll. OE wausenas 
TOE an csitcccts - $107,347 $28,675 
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Columbian National Life 























Net Net Losses 
Premiums Paid 
BRD. Sirc5k dex aucln o. $5,173 $1,217 
Health ..... err Se oNees 4,219 2,310 
it. $9,392 $3,527 
Columbian Protective Assn, 
Net Net Losses 
Premiums Paid 
Accident & Health....... $33,313 $10,691 
og | sr $33,313 $10,691 
Columbus Mutual Life 
Net Net Losses 
Premiums Paid 
Accident & Health....... $31,981 $10,857 
BOTRIB. 6 iicceececce $31,981 $10,857 
Commercial Casualty 
Net Net Losses 
Premiums Paid 
MOOD: 6.05cs seas cocaine $291,178 $63,423 
oo ERO etiete: 153,945 46,235 
Auto Liability ..........! 337,221 138,083 
Other Liability ....../77° 232,423 58,039 
Workmen’s Comp. ....._- 67,714 45,375 
WET Ciineceenvecsaccoc 81,062 6,845 
MEN Scans ecerecece 36,822 5,284 
DU ARON. Sis caks css <., 40,113 14,643 
MRI soSisrccsacse cc. 22,907 1,975 
Auto. Prop. Damage...... 73,120 38,140 
Auto Collision ..........! 9157 1,622 
Other Prop. Dam. & Coll. 796 285 
Water Damage .......... 199 52 
WOTMOSs oscisccteke $1,340,657 $420,001 
Connecticut General Life 
Net Net Losses 
Premiums aid 
on oe ee $87,320 $25,817 
itera 1,70 12,670 
Non-Can. A. & H....... 724 4,257 
cig. FS en $116,753 $42,744 
Connecticut Indemnity 
Net Net Losses 
Premiums Paid 
Auto Liability .........., 4,716 $622 
Other Liability ......°7°" MP _-weaseun m 
Piste Glass ......:....... aE eS 
se ei ae: | LS 
Auto. Prop. Damage...... 1,380 628 
Auto Collision ........ °° (ee 
is | 2. rn $6,535 $1,250 
Continental Assurance 
Net Net Losses 
Premiums Paid 
Accident & Health....... $5,366 $1,811 
on-Can. A. & H........ Meee Seca e- 
i |e. $6,938 $1,811 
Continental Casualty 
Net Net Losses 
Premiums Paid 
PIE 5 i's oxreinisic stn dio $99,901 $24,308 
BE iiss wacncccccny 88,923 45,419 
Non-Can. A. ARE 14,202 19,791 
Auto Liability .......557: 215,611 106,849 
Other Liability ....... 111,028 33,852 
orkmen’s Comp. ....... 215,637 113,460 
nan. Se eae: 85 5,502 
Oy, Ee eS 27,846 380 
POMS 555s, 13,040 4,659 
BR eats: 23,659 2,557 
Steam ‘Boite: Baibars 3,223 140 
Engine and ls eee en Oe 
Auto. Prop, Damage 58,876 26,056 
Auto Collision ........."” OO 
Other Prop. Dam. & Coll. 2,119 277 
MORMEB ba osiocccciccs $890,306 $383,250 
Eagle Indemni 
et Net Losses 
. Premiums id 
RE saisiceverctec).. 138. $1,213 
ON is sSbcnenc.,., 86 811 
Auto Liability ../7/7777": 114,534 29,925 
Other Liability | 727°'""*" 45,437 16,450 
orkmen’s Com 63,776 29,684 
y 7,951 4,399 
Lf ae 
4,975 1,362 
13,972 3,140 
_ 421 1,247 
Engine and Mach......."* 1,847 673 
Auto. Prop. Damage...... 32,785 15,555 
Auto Collision ......°°"° 911 5 
Other Prop. Dam. & Coll. 1,458 76 
| $300,866 $104,630 
Employers’ Liability 
Net Net Losses 
, Premiums aid 
ang Oe $18,980 $4,943 
Health ... 5 eb Pie Ob neisia ai 2, 1,040 
Auto Liability .....0.. °°" 290,151 87,093 
Other ROOD ves cx ss: 114,830 35,562 
Yorkmen’s MED: ccccoce 460,589 242,375 
Fidelity ce fg ar 22,277 18,218 
EE tes 6,785 3,183 
TE vsssi.05..00 7 9,696 4,752 
—_ Sinn sia wb brainy c 27,587 9,261 
Steam Boiler °;°777°°"** 15,593 99 
Engine and See 5,139 40 
Auto. Prop. Damage... ... 80,676 31,989 
uto Collision .......'"° 3,70 1,239 
Other Prop. Dam. & Coll. 27,040 2,828 
POUR isc cccccks $1,085,051 $442,622 


Employers Mut, Liab. 


Auto Liabilit 
Other Liability 
Workmen’s Com 
Glass 


ee 


0 
Plate 
ur, 


























Auto Collision .......... 434 701 
Other Prop. Dam. & Coil. 1,961 603 
ic) | 3 ee . $91,721 $18,643 
Employers Reinsurance 
Net Net Losses 
Premiums Paid 
ol I ea $5,750 $289 
oo. ESE Oe sole 961 94 
Non-Can. A, & H.....27! LED. sensi 
Auto Liability .....5¢3777 191,171 16,370 
Other Liability ...77°°7"° 10,568 40,500 
Workmen’s COMP. sis0ccc 21,384 4,676 
Ie ane 11,790 936 
Ly eae ieee. soeauen. 
PROBES 6 oo cassie ccs eS 
oS CRRA earn se ee 
Auto, Prop, Damage...... 1,925 530 
Auto Collision .........." EPS cea s 
Other Prop. Dam. & Coll. BED Swhenecs 
Pe oeoh eects sete. IRS esascss, 
i a $ 274,462 $63,395 
Equitable Life Assurance Society 
Net Net Losses 
Premiums Paid 
Accident & Health....... $422,543 $94,311 
Non-Can. A, & H......"° 16,160 29,831 
poo | 5 ae $438,703 $124,142 
Eureka Casualty 
Net Net Losses 
Premiums Paid 
Auto Liability ........., $78,179 $21,024 
Other Liability .........° 7,563 223 
Workmen’s PD cc, 56,906 55,172 
RARE MCIASB occa cecc 98 124 
Deis clan sides isc... 84 460 
Auto. Prop, Damage...... 27,436 13,670 
Auto Collision ....... °°" 34 113 
Other Prop. Dam. & Coll. 338 24 
WOU BES osisicceccs $172,605 $90,810 
European General Reinsurance 
Net Net Losses 
Premiums Paid 
Accident $68,383 $19,387 
US) eee 11,480 9,617 
Auto Liability 191,058 61,253 
Other Liability a eee a 
yorkmen’s Com 13,915 73 
Fidelity 50,965 22,613 
SS eee 52,978 12,058 
Plate Glass Sa a 
sumatory 42,299 7,249 
Steam Bo 1,316 2 
Auto. Prop. D 36,195 8,271 
Auto Collisio Dee sexuee. ; 
Other Prop. Dam. & Co 7,956 691 
PE: combntwenacoaunle 2,534 53 
DOTAITRB 5 5c5c vias... $510,464 $141,289 
The Excess Insurance Co, of America 
Net Net Losses 
thoes Premiums _ Paid 
Auto OO $121,154 $36,912 
Other sanvility . oo. .cc. WAVE. « deacner. 
Vorkmen’s ee ea 8,729 1,500 
NER eee ERR ree 
ee oe 15,796 6,299 
Burg “= Raw Reweaciniseuk x. WOO i werauee: 
Steam Boiler ...777777""' i ee 
Engine and Mach...../ °°" Se As 
Auto. Prop, Damage...... 21,684 6,226 
Other Prop. Dam. & Coll. OW, akng Seen 
cs re $174,902 $50,937 
Exchange Mutual Indemnity 
Net Net Losses 


Premiums Paid 








Auto Liability .......,., “Oe 

Other CS eae Le ae 

orkmen’s COMB. oceans 7,132 1,913 

Auto. Prop, Damage...... RBS. wseceues 

DOTAESG... oo. Socsc.. $10,593 $1,913 

Factory Mutual Liability 

Net Losses 

Auto Li a 
uto Li 

Other : § aah z 

Auto, 12,769 


$48,329 


—=— 


Casualty-Surety Figures for ]194( 
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Claim Losses 
$$ 
Representing be d d Accident & Heal 
Companies e uce Compensation ” 
ONLY HoepltsVication 
a Investigations Adjusting Inland Marine 
= re 
New Jersey Claim Service Bureau 
11 Commerce Street, Newark, N. J. 
Est. 1925 Branch Office—Asbury Park, N. J. Phone: Mitchell 2-7089.1 
Federal Life & Casvalty NRA Sabie cant iatate ae 10,929 7,357 
Net Net Losses Surety ..............°° . 23,879 34,481 
Premiums Paid —— GIBSE ec civaectseecs cc “ fl oven 
P pct: CO ae 
Accident & Health....... $30,751 $14,019 Steam olen ree $357 = 
ngine an RO 5s oxciens ; 
TOTALS............ $30,751 $14,019 uto, Prop, Damage...... 2,167 
Fidelity & Casualty Auto Collision ...... hints 106 
Net NetLosses Other Prop. Dam. & Coil, 2,484 
Premiums Paid — 
PROIOND boi sdioor vo 5 1485 $28,487 TOTALS............ $174,170 
REEMA ccs ceessuaecsoeke 9,160 7,238 Glens Falls Indemnity 
Auto Liability ...... +» 246,005 139,885 Net 
Other Liability ..... 180,836 2,617 Premiums 
Workmen’s Comp 539,196 250,587 Accident 21,985 
Le sla 8,270 16,853 Health _.--°°°"° 37 
Se Ae eee 95,793 23,613 Auto Liability 152,538 
Plate Glass ...... 6,774 11,745 Other Liability 105,125 
Burglary ........ 50,578 6,251 orkmen’s Com 186,377 
Steam Boiler 37,724 4,677 Fidelity 17,507 
Engine and Mach.. ‘ 1,352 807 urety ..... 46,709 
Auto. Prop. Damage ~~ 71,547 44,870 Plate Glass 12,825 
Auto Collision ........... 2,24 58 Burglary 20,708 
Other Prop. Dam. & Coll. 8,585 4,820 Auto. Pro 42,463 
Auto Coll 1,59 
TOTALS S50 csecceicee $1,427,552 $622,508 Other Prop. Dam. & Coll. 3,541 
Fidelity & Deposit BT RE 
Net a TOTALS. - 6 e 2 $613,663 
Premiums 7 ae obe In ae # wath 
RMON os wicse sia os aie 197,721 ; e et Losses 
fon Sites yh 27,983 : Premiums Paid 
Plate Glass . 31,807 17,279 Accident $26,112 $4,454 
EURIEED So ncCcaieslciee.,, 61,101 16,832 Health .......... 621 9 
Auto Liability 433434 146,775 
coy bi  e $414,028 $150,357 ther Liability a 41,996 
Fireman’s Fund Indemnity paces s Com be of eH 
Net _NetLosees Surety’ .-°""°°° 41,174 41,302 
Premiums aid Plate Glass 15,627 5,215 
OT SY a 7,537 $1,609 Burglar 43,950 21,233 
PREM Solo iven ei cnaes k, 685 52 Steam Boiler 29,957 2,269 
Auto Liability ........... 74,606 51,289 Engine and Mach... 13,838 1,577 
Other Liability .........7 34,701 10,096 uto. Prop, Damage.. 117,105 55,393 
Workmen’s Comp. ....... 80,714 49,949 Auto Collision 5,306 1,747 
> RRM MR Mg ~~ ROT a 
Plate SL a See wate <a DOTARS 6. ooccuic $1,366,980 — $581,109 
EE ee m . . 
Auto. Prop. Damage... 7. 20,645 7,973 Great American Indemnity 
Auto Collision ........_. 286 143 Net Net Losses 
Other Prop. Dam. & Coil. 2,070 302 on Presiqme Py 
erie ei a, BUOIAE. faeces’ sidicig Boce'dacee ' A 
TOTALS. 5... eres $ 261,170 $134,505 Health PS 2956 8rBieleinteldinia-t ie O08 aang 
- : P Auto Os ee 150,334 57,327 
General Accident, Fire & Life Other Liability’ 3'22''°°": 5,072 25/508 
Net Net Losses orkmen’s Comp, ....... 168,499 93,031 
Premiums id PHOEHEVE ar ceseeccucclon. 18,370 13,621 
PRRNRRENE Sy sich inigiiierae $30,980 tt ee... 31,543 4,020 
EL See aay ee 17,235 12,628 Plate OBER. i, 8,487 4,212 
Auto DAODMY: So icc'ok odes 652,017 186,692 BAR ee ecucccrec 15,659 1,735 
Other Liability .......... 108,51 19,825 Auto. Prop. Damage...._; 44,317 18,439 
orkmen’s Comp. ....... 360,546 158,791 Auto Collision .......°°"* 646 159 
if OR Oe eeaecnents 7,00 4,552 Other Prop. Dam. & Coil! 3,254 184 
BURUND oo 8h is0) sors ese ccc 23,499 9,444 Water DAMAGE >... 65s. AG lk escuaas 
Steam Boiler ............ 11,44 352 
Engine and Mach. ....._. i) RR ae DOTA 60200 $539,866 $219,767 
uto, Prop, Damage...... 275,581 79,732 The Guarantee Co, of North America 
Auto Collision ..........: a 2,506 ° 
Other Prop. Dam. & Coll. 6,156 1,873 , Net . Net toe 
wre remiums 
TOTALS. sc cscictenk $1,401,783 $484,146 SOIAE os «0 sia snrnsivens $5,930 —$53 
Sunes Relanerence REE. larsdsnla a'sse'e S/oieeraeats de 5,024 woduden 
. Net Met Losses DOVATS cies! $10,954 —$53 
remiums al . 
Accident ............... $18,872 $6,192 Hardware Indemnity 
Health 2,540 677 Net Net Losses 
Popene Peleg 
Other Liability 11,591 
Workmen’s Comp, 7.006 75 
428 
be 
4,221 1,077 
43k scene 
51 47 
$23,157 $2,128 
Hardware Mutual Casualty 
Net Net Losses 
ae Premiums Paid 
Gre, ability Pecroeree ares $223,446 ae 
Workmen’s Comp... .:; we. 164,673 80,251 
ate ae Te rn ,672 ’ 
Ce) eRe eae ee —I11 139 
Auto. Prop, Damage...... 63,292 25,832 
Auto Collision ..... 14,321 4,972 
Other Prop. Dam. & Coll. 1,442 83 
MORALS iets o% ese $494,099 $174,246 
Harleysville Mutual Casualty 
Net Net Losses 
Auto Liabili Pepa $40,686 
uto Liability .........., 4 , 
, i Aiuto, Prop. amage...... 27,039 11,602 
Specializing in SE RNCUEE sec vecesey ee 
TOTALS... seeceese $120,181 $52,288 
FIDELITY, SURETY and Hartford Accident & Todemnity 
, Net * Lon 
remiums ai 
FORGERY BONDS Accident Biiode workewesbok $53,278 $21.90 
ealt ACTA F 
Auto Liability 0.200200) 544/282 188/242 
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~* Liability . i ° »} a S u 
Stan's COMP. 2.0000 ? 
anal Fidelity 9's Comp. socvees Se a a l t y- S 
ral BE ccscnnensnoes coves ae 498 Pogre Auto ure 
th Neeser : 9,009 $3,565 Auto Collision t y F , p 
BR ccnssoccess xe 57,057 3 ,208 Credit Fron Dees a Gal 1 g Uu age 41 
= Prop, See secesecnes -- 31,731 0,159 as m. & Coll. 717 YT e S 
Auto Collision amage...... Be ign TOTALS... peninee - 1,002 19 Or 
ho Collision Gail 48,367 6,063 TOTALS 19672 1,389 9 
Live Stock . am, & Coll. ” '845 63,581 re a i $2 1,289 
Be REE Ee 6,286 bee on & Lancashi 92,518 $99,57 
TOTALS....- ; yi WS puss ire a 1579 
trend ag 2,287,7 + OH cident Net Establi 
artford Live — $927,978 a, nenione a a a 1923 
: Othe siabilit , 
— Live Stock . P Net Net L —— Liability 690 $2,397 onfer 
ie 73,670 Paid oe —— | oe 317 . 
0 - 3,670 ‘ ——s 7 totes , 5,91 
7,357 H TALS....-.. $350 Aone Fetes Ste TEN 67 a 41°330 with u T 
34 artford S oes Pla a «s 821 0 s ‘el. MI 
481 team Boiler I $3,670 Kate JS eee ps 1,847 31,329 LIFE tchell 2-0963. 
3313 manection & I $350 Burgiasy eee 7,319 419 CASUALTY 4-5 
‘tit | Bete and? Net Net To — fe vieeenestttss e492 2,22 BONDS New J 
hn: Engine and geass) < ose emiums P; osse Othe Collision nage...... 10,063 2,242 AUTO erse 
‘ toe Sere etre An ier Prop. fone Bike SIMI 20,301 omnes INLAND A. W Ri vy 
ia TOTALS. . _ io esis ee Pa a °480 ue One of MARSHA - 
cnt [Home tn , ALS. ne of N 
tee H $241,0 -, RP Pe 7 1, ow J 
8 aon ome Indemni “ $30,922 ocak Mee $242,175 - 31 CL ersey’s Leadin LL & 
08,498 i 22 yal Protecti 3175 €267 B NTON S g Gener 
pp P et Net I . ective Life $86,788 peng ue TTREET, al Agencies © Bindin 
| tiie .....s00 remit _ Losses Acci le } Ange eng tet NEW. g 0 
Ase Other ae (oben 8 m me (Paid a tee Lee oe, en Auto’ Collision wan, HSER 320497 ia iK, N. J. a John St Pn 
ceeveseses 100,883” § » A. teense OSSES aaa SA : 26, ¥ os 
10,065 — Ase bie Hert $29,386 T a ere 7 . rop. Dam. & Coll. 202 15,202 Mini . BArcley cam 
274 Plate "aie... pesca 10,514 4241 orn - 6,284 — TOTALS 1 3,562 314 sti ttn. inal 
121 . aeeeenee 3,08 ,026 a en ae P= Pe Massachuset 05 aad ; 
8,504 Auto. _# Be ae Ata 4 _ aa er Mutual Cas $9,799 $ Mass .. $396,081 Accident me Union 
vs Auto Prop, Damage..... 12,618 2,062 A sualty of N .Y — achusetts Indem $192,541 & Health... Prosiem Net Losse 
yon Other Prop. & “<% ime 26,615 a are Pn wl pe P m.... Net L ‘Aéitien th — eaebiaihc a. ia $16,862 me . 
t ie T o ve ee ns oh ee 
1300 TOTALS neg 719 6 A her Liability «+ ..+..+-. "$22,135. Paid a a ere er ease $16,862 5,393 
0x | Indemnity Co ceeees Auto. ee eo 1 $15 % teen $6,20 i mailed S 
“‘— Indemnity Co. - a $190,311 oo hi ie Pi a Damage ceeese PR ais TOTALS os 9°530 oo Aecident & =, ; $15,393 
911 0 Collision... -...., — | 143 Massachuset 5,025  Non- Heal ae N 
2,896 ied orth Ameri sop. Dam. & Col ,212 996 ee a3 ee Can. th.. remiss ot Lease 
ae Accident Net ca am. & C . 909 3,373 ssachuset 5,731 —  eegemnenan ms A s 
rT Health pe otecenesent Promiame Net Losses TOTALS oll. 3,637 237 - ts Plate Glass $9,355 an = rr yo 
Health ioe eeese see 969 i Hsaaer No 522 ate Gl Net 7 Mutual Be ’ 34. 
Oth CE, Ie Rack 2 $12 umbe = ee a eet P é Net L eis ea '606 
oss Women Co aeeas bee le 377.910 a rmans Mutual =, $136,317 foe eS adalaela "03,792 AS utual Benefit H. bag re 
idelit ie oes 16, 27, Acci asuay ALS.... ae Ree A 2055 
4,454 Sarety SES NN 241 120 53 04 — vee P Net N ici taaen a $23,7 ass |“ oR Net N 
904 Plate Glass ...-... ae 122,867 115,937 peg ease aaa Cree: remiums oe s ssachusetts Prote ti “* $8,986 TO’ ealth..... Premiums et Losses 
5,775 Plate Giass ....-..-+---~ 33,488 7.464 Othe Liability .... Tig $21,485 7 er ctive Assn. ee OTALS. ++ $300,650 sia 
1,996 Auto. Bron, D RRA 16.278 2'820 Work Liability iY 875 5 3,255 ccider t&H Net N - aha pb 140,662 
977 Auto Coll amage tee 67.209 7744 Pi: “ae es tala 447,386 110 Non-Can. ealth. Premium Net Losses utual Boi $300,650 
3,355 Other alision, er 100,639 9°169 a ae Nesiien aa, > 138,232 eS ) oe $8,805 Paid Sen Ser of Menten $140,662 
302 Water Damage .. oo eee yt 43,593 — soenpbeno a a TOTALS se++ 163,752 $7,256 Eagia Boiler Pre Stne 
“a Cee eee - 13,408 923 Auto Bape AE ld alla gee ties Medial 73,949 Pigg gf ata we. MR nae 
1233 TOTALS aan a A75 1,324 hone Prop. em snes: 13,164 a eiediens ee. $172,557 is wai er a $32,318 Paid 
i cea eg 31.230 $24 Other Prop. Dai pees 124,864 1344 Protective $81,205 OTALS. ; Seiss || *a713 
3 ore Mund Ya 150 3 op. Dam. & Coll. 30°57 54°06 Other Liabili N . ON 713 
74 Auto Tiabil ve <a seen TOTALS - & Coll. ret 1044 T sstcisiiie Mensa Premiums a A ational Acc. & ‘cae $7,056 
Sl Other Li ility Premi CMa : 88 OTALS ae 5,523 ai Accid a — 
the, ao Tiahilitw...... remium Losses aide eiaiaen $1.36 oe c $3,8 ent & Healti Net y 
Other Liability «02... ry TY anufacturers’ C2 69,160 $5 Siac eae $155 sate . i. Net Loss 
st aan Prop fume. sae oness $12,652  Accid ts’ Casualty $512,617 erchants ee $3 840 TOTALS we $181,538 = 
to. Prop. Damage. «5 753 _ ta 8 Net orp. 40 2~O*é‘i«‘«*é‘CSNNatiomad 53,173 
s . Dam. & Coll 26.33¢ 44.74 Auto Liz hase ecees Pre Net Loss« Auto Liabi N a Nat .. $181,5 
a TOTALS a a Other La 0002005 emiums Paid Other Liability <- Premtane “buat? Auno ne. 
; [ae Vorkme 7 Beis es ions: 340.26 PRPC ¥ orkmen’ ES aN $397,644 aid Accident & Ne 
I Netter $19 : Fidelity n’s Comp. ....... 266 <n Ace Surety Gadi a. scc<e 644 = $135,55 Auto , Health P . N 
327 nternational Tacdty $67,072 joa censine otgten 247879 5098 Plate Glass... iccsicis) 4 ae te” ‘Tiabilt hehe $194,169 “pad 
S28 Fidelity . . Net Net L 2 Pine Glee C0000 — "518 of'es0 Burglary Agata ace peat ae Se Workmen's —. Mhaeackt 12964 $83,270 
; “a Se al eee remi os late Glass ...++.0eeees 0. A - oe Y her P = Jo OS Reha 7? fdas c ity .. Seen 7° 2 y 
621 Yovrresereeeneeenes gmiums Raid pore Yoo ienscgt toe 104s vests, rep. Damn. & Coll 21013 806 ~ eae 13/289 2498 
oH TOTALS vee 5,807 $12,837 ( ai Collision amage... ; .* 10,727 1,477 TOTALS : Rls hae, eg Fae Se RS 786 4.227 
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